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Committee of Prominent Men Re- Results Surveyed by Dr. David 
SUIT ported Raising $7,000,000 McCahan, Professor of Insur- 

to Aid Reorganization ance, University of Penn. 
jot to Be ——— 
of N. Y. DEPT. IN ‘CHARGE OF CO. LAPSES A MAJOR PROBLEM 
pretation } Van Schaick Advises Assured to N ATION AL [ INION Sees Rate Increases as Inevitable 
reesbe Seek ther Fire Companies in Affecting Mostly Upper Ages 
4S Other Fire mpanies and Higher Premium Forms 
ed States FIRE INSURANCE on 
- the loss By a N. Eager The consequences of the prolonged de- 
yrominent COMPANY pression will affect practically all depart- 
a Efforts to put on its feet again the ments of the life insurance business and 
1 heme Globe & Rutgers Fire of New York, PITTSBURGH PA. | require adjustments to the new condi- 
, . : 

rich, giv- which last Saturday was taken over by tions in the opinion of Dr. David 
and sur- the New York Insurance Department for McCahan, assistant professor of insur- 
victim of rehabilitation (the first fire company Conse rvative | ance in the Wharton School, Univer- 
aren 5 taken over in that way by the New York sity of Pennsylvania. Addressing: the 
‘med, | Department), took definite and more Cooperative . ° Conscientious Institute of Business at the university 
had listed helpful form on Tuesday of this week last week, Dr. McCahan said it was not 
surgeon, } when a committee of six well-known men L____ —e —$$_—- _ to be expected that an institution which 
awl gd in New York finance and business was is so closely woven in the fabric of th 
se of his | *pointed to aid in obtaining such funds social and economic regime as is life 
1ore, in- as would meet Departmental liquidity insurance, could be unaffected by the 
t prevent requirements. It is understood that the world cataclysm, at the same time con- 


f surgery Globe & Rutgers is secking to raise ceding the impressive manner in which 
‘actures. on Seta Bitar = : 


$7,000,000 by an issue of preferred stock the business has responded to the tests 
JLTS and that if $3,500,000 is secured through of the last three years and the con- 
nce Fund } Private channels the Reconstruction Fi- 
assets of | nance Corporation in Washington may 


vincing evidence of the soundness of the 


For years life insurance was one of his solid pos- et 


a 0 ei provide the remaining half sessions. He relied on it to do certain things for his Sees Higher Insurance Costs 
~ oe a a family if he went. The depression came. The compa- _ One of the consequences will be ad- 
sot ae Those age | on the committee to re- nies everywhere were helping policyholders by prompt ea te hr ic igi sy * 
312,951, organize the affairs of the Globe & Rut- , . ° ar. n nr ieee ee ee 
mitms of ff gers include the following: Charles Hay- payments and by standing up when other institutions this he Cy “Forees as powertel ond 
° ° . . Cc as se oO ‘ OTK 
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the State | house of Hayden, Stone & Co.; Alfred hat ti h h ] h i ] 7, es — : ce 
an Gaaes <icetesdmak anak 6 mee: that time he may have lost whatever else he had. he ‘creased investment earnings will neces- 
and total f tor of the General Motors ¢ ‘orporation ; banking crisis came, and still life insurance stood. Then, sarily influence life insurance costs; di- 


; rectly with non-participating companies 
without a moment’s warning, came the shut-down on by bringing higher rates and indirectly 
with participating companies through re- 
. : duced dividends. Many of these revi- 
asking questions—so would you and so would we. His sions will fall heavily upon older policy- 
holders because of unfavorable mortality 
at the upper ages. Others may affect 


The 1932 f Reeve Schley, vice-president and a di- 
G. Smith f rector of the Chase National Bank; . 
to setting } Charles A. Dana, president of the Spicer policy loans and surrenders. Bewildered, fearful, he is 
deducting | Mz ‘ser dele Co.; William F. Alex- 
value of ander of Alexander & Alexander, Inc.. 8 2 7 
amortized fof New York, insurance, and H. Edward life insurance is precious to him and his family. He 
Bilkey, vice-president of the Globe & 


iin Wee Cnedes Wine oud has a right to a reassuring answer. Tl “can’t tell you the higher premium forms if the com- 
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. of veer connection with the rehabilitation pro- dangerously provocative of the peril the restrictions — ee product a . 

numbered f sam. It is cooperating with Superin- : velopment and conservation must yet. bi 

ptendent George S. Van Schaick and were designed to prevent. — The —— doing so will affect 

Hoff- f %thers of the New York Insurance De- suture Net Costs 

nissionet miment handling the Globe & Rutgers Let us all be patient and sympathetically considerate Loans, Lapses and Replacements 

ber Of me ars. : . = : : : There is need for an effective method 

only un- Richard A. Brennan, chief of the Li- with Mr. Policyholder,—realizing that he is telling him- f meeting the policy loan, lapse and re- 

| — —— Bureau of the New York De- self that the loss of his life insurance would be the placement problems, said Dr. McCahan 

vedestrian fartment, assisted by Albert N. Butler o ue Policy loans now ‘total $3,500.000,000 or 

ind a staff from the Bureau, are tech- finishing blow. 184% of all assets. The ultimate sur- 

hically in chi urge of the Globe & Rutgers a render of many of the loan policies seems 

-ELY oe the rehabilitation provisions of inevitable. During 1931, the last year 
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r its pro- acing a company in the hands of a trial. Of this amount $12,321,000,000 of 
a - « WW q Li : al. a. Plewvel. . 
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AT THE END OF THE FIRST QUARTER! 
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Three short months ago Life Underwriters, generally, made an honest — 
the col 
attempt to forecast future business growth. | sioner 
new Pp 
cent y 
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Perhaps in the light of First Quarter results, many forecasts seem impos- on 8 
n 
sible of realization. oy 
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about 
Is that any reason for abandoning forecasts? This Agency thinks not. gr 
their p 
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Self-imposed quotas or quotas suggested by others will continue to be Peay 
, employ 
useful—a helpful stimulus to the individual Life Underwriter and to _* 
. at betw 
General Agency offices. ralroa 
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, , , : Th 
Steamships do not always arrive on schedule. Even the sturdiest ship hanstiy 
tems 11 
may be delayed an hour, a day, or a week, by the vicissitudes of weather. “ng 
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The vicissitudes of business conditions during the First Quarter of 1933 age 
are primarily responsible for the failure of many men and offices to main- am 
with th 
tain the quota schedule. 3 be 
P 
This office is no exception but with all hands on deck and better seaman- —. 
no othe 
ship we will enter the Second Quarter and go— manag 
at all ¢ 
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Present [tends In Industrial Pension Systems 


' Survey By Industrial Relations Counselors Shows Retrenchment and Discontinuance 
Of Schemes But At the Same Time Rights Of Employes Have Been Improved; 


The fundamental trend in industrial 
pension systems in the United States and 
Canada during recent years has been 
toward retrenchment. One of the rea- 
sons that has made this necessary is 
the continued growth in number of pen- 
sioners. An unusually large number of 
new plans have been established in re- 
cent years and the status of employes 
with reference to their rights under pen- 
sion systems has been improved. 

On the other hand the rate of discon- 
tinuance of schemes in operation has 
been the highest ever experienced and 
companies whose pension systems cover 
about 30% of all employes affected by 
the movement have reduced the scale 
of benefits or otherwise deliberalized 
their plans. 

On January 1, 1932 it is estimated that 
there were between 120,000 and 140,000 
employes coming under pension systems 
in this country. Payments on account 
of pensions made in 1931 are estimated 
at between $85,000,000 and $95,000,000. On 
railroads alone the number of benefi- 
ciaries on January 1, 1932, was 50,000 and 
the payments in 1931 were $33,000,000. 
The foregoing is gleaned from an ex- 
haustive study on industrial pension sys- 
tems in the United States and Canada 
comprising three volumes which has 
been issued by the Industrial Relations 
Counselors, Inc., New York. This sur- 
vey which has been in preparation for 
several years was made under the direc- 
tion of Murray Webb Latimer, chief 
statistician of Industrial Relations Coun- 
selors. Mr. Latimer has been connected 
with that organization for six years. He 
is a lecturer in the Harvard Business 
School of which he is a graduate. 





Pension Liabilities Mounting 

In a foreword by Bryce M. Stewart, 
director of research, it is stated that in 
no other field of industrial relations has 
management assumed a financial burden 
at all comparable with the liabilities of 
pension systems. Their total, mounting 
into billions, is even more formidable 
than the mere figures indicate for many 
corporations not fully aware of the cu- 
mulative character of pension costs are 
not establishing adequate reserves 
against future payments. The findings, 
Mr. Stewart says, constitute a warning 
to change the course while there is yet 
time as the great majority are not oper- 
ating on an actuarially sound basis. Mr. 
Latimer on this subject says, “The al- 
most inevitable result of continuation of 
the current expenditures method of 
meeting pension payments is serious 
financial trouble for the company or 
drastic modification or even repeal of 
the pension plan.” 


Funds Accumulated Total $625,000,000 
Funds to the extent of probably $625,- 
000,000 had been accumulated by the be- 
ginning of 1932 of which 90% was 
trusteed or held by insurance companies. 
In 1931 the total charges into operat- 
ig expenses for pension purposes under 
the plans covered in the study were prob- 
ably at least $175,000,000. 

he typical provisions of industrial 
Petision plans of the present time pro- 
vide voluntary retirement at age 60 or 
65 with twenty or twenty-five years of 
Service. The preponderance of salaries 
basis aims to bear more relation to the 
employes standard of living at the time 
ot his retirement. The study shows that 
the average period of service of persons 


Funds Total 


retired on pension is thirty years; the 
average annual pay during the last few 
years of service is $2,000 and the aver- 
age pay for the entire period of service 
$1,500. Each newly adopted group of 
pension plans has tended to become 
more liberal than those adopted previ- 
ously. 

Along with the financial betterment of 
the pension systems the legal status of 


$625,000,000 


below. Assuming that employes pay for 
one-half their benefits the cost for most 
companies of this plan it is estimated 
would be from 2% to 5% of the payroll. 
Instalments to amortize accrued liabili- 
ties over a period of twenty to thirty 
years is estimated to be from 4% to 
10% of the payroll. Employes’ contri- 
butions would be about 2% for those 
who enter at age 20 and from 7%4% to 





Number of Pensioners and Amounts Involved 


are given in the survey as follows: 





The estimated distribution of pension plans among different classes of 
industries as of January 1, 1932, with estimated maximum amounts involved 


Pensioners (Max.) 


Pension 











Industry © January 1, 1932 Payments 1931 (Max.) 
Noncontributory plans 
RUMORED osc cdieerccceessecensi 50,300 $33,100,000 
POG LINES win ccs ccesiasens 11,800 9,500,000 
ny 47,600 31,100,000 
3anking, Insurance and _ all 
(MOUS. Sneha Vecanasinan news 3,900 4,500,000 
Total Noncontributory plans...... 113,600 $78,200,000 
Contributory and composite plans 7,700 7,300,000 
Grand Total, all plans........... 121,300 $85,500,000 
pension plans as to guarantees has also 10% for those who enter at near the 


been improved. 
Only Minor Number of Workers 
Covered 

One conclusion of the study is that it 
is probable that voluntary industrial 
pension systems will never offer protec- 
tion to more than a minor fraction of all 
workers. There is given in the report 
outlines of a suggested comprehensive 
pension plan, which is given in outline 


age of normal retirement. The outlines 
of the pension plan follow: 

1. All employes should be eligible for pen- 
sion privileges. 

2. Where experience indicates a definite 
cleavage of mortality trends between different 
groups of employes, separate plans should be 
set up. 

3. The plan should require 
from both employer and employes. 

4. After the inauguration of the plan, mem- 


contributions 








Strict Measures Incorporated 
In Proposed Pennsylvania Code 


Connecticut Retaliatory Provision Included; Fee on Life 
Insurance to Aid Department’s Actuarial Work; 
New Measure on Securities 


The new insurance department code 
recently introduced in the Pennsylvania 
legislature proposes strict retaliatory 
measures. It provides that where any 
state or foreign country refuses to li- 
cense a duly licensed Pennsylvania com- 
pany, the insurance department is au- 
thorized to cancel immediately the li- 
cense of every company of that state 
doing business in Pennsylvania and to 
refuse to license any companies from 
that state until the Pennsylvania cer- 
tificate shall have been recognized. This 
provision was taken from the Connecti- 
cut insurance laws. 

One of the sections provides that 
where a company is operating in viola- 
tion of the law or in an unsound man- 
ner, the insurance department shall is- 
sue an order directing the company to 
discontinue the unsound. practice within 
a specified period. 

The code carries a fee of one cent for 
each thousand dollars of life insurance 
valued, with a minimum total charge of 
$10, with the comment that such a fee 
is necessary in order to make the ac- 


tuarial work of the department self sus- 
taining to a greater measure. 

A new measure is asked in securities 
of companies on deposit. It specifies 
that the department make an annual ex- 
amination of securities deposited by each 
company and if the value has depre- 
ciated below the amount required, the 
company has thirty days in which to 
make up the deficiency, with its license 
being suspended if it fails to do so. 
Should the value increase, the company 
can receive stocks back providing the 
amount left is 5% over the amount re- 
quired. 

Where any company has not paid in 
the capital required by law within two 
years of its incorporation or has not ex- 
ercised at least one of the powers con- 
ferred upon it by its articles of incor- 
poration or secured a license to do busi- 
ness, the department of justice is au- 
thorized to proceed by quo warranto 
against the company. 

In the section pertaining to licensing 
of agents, clerical help is restrained from 
soliciting insurance as an agent unless 
duly licensed by the department. 


bership should be compulsory for all new em- 
ployes. 

5. Membership in the plan should be optional 
for those already employed, but credit for past 
service should be conditional upon immedizte 
entrance into the plan. 

6. The plan should provide for compulsory 
retirement at age 65, provided, however, that 
an employe may, upon his own application, with 


the consent of the employer, postpone retire- 
ment. 
7. The plan should make possible the re- 


tirement of employes prior to the normal age 
at the discretion of the company. 

8. Superannuation pensions should be pay- 
able on condition of attained age alone, with- 
out consideration of service. 

9. If superannuation retirement is made 
flexible as just suggested, service requirements 
may be dispensed with for the permanent and 
total disability benefit; in any event, not more 
than ten years of service should be required. 

10. Employe contributions should be level 
percentages of pay, should be graduated ac- 
cording to age at entry and should be so cal- 
culated as to produce, with interest accretions, 
benefits having a rough relationship to aggre- 
gate pay and service; these contributions should 
stop at the normal age of retirement. 

11. For the purpose of making ‘contribu- 
tions and accumulating pension credits, sala- 
ries over $10,000 or $15,000 should be disre- 
garded. 

12. The pension at the normal age of re- 
tirement should be the life annuity equivalent 
in value to the total contributions made by 
both employer and employe. 

13. The benefit for employes retired prior to 
the normal age should be the immediate an- 
nuity equivalent in value to employe contri- 
butions, plus the applicable employer reserves. 

14. The benefit for employes retired after the 
normal age should be the annuity equivalent in 
value to the accumulated contributions of both 
employer and employe, plus the applicable mor- 
tality salvages. 

15. Past service should be credited if pos- 
sible at a minimum of two-thirds the rate in- 
tended in calculating employe contributions if 
applied to current pay, or at the full rate if 
applied to aggregate pay received since enter- 
ing the service. 

16. Employes should be given the option, 
with the minimum essential restrictions regard- 
ing time of choice and medical examinations, of 
selecting, in lieu of the life annuity, a refund 
or joint and survivorship annuity of identical 
actuarial value. 

17. The permanent and total disability bene- 
fit should be the percentage of aggregate pay 
intended in the superannuation benefit calcula- 
tions, including the past service credit, if any, 
to a minimum of 15% of aggregate pay, pay- 
able until death, recovery, or normal age of 
retirement when the superannuation pension will 
begin. 

18. Upon withdrawal or death of an employe 
prior to qualifying for a benefit, his own de- 


posits should be returned with interest at a 
reasonable rate. 
19. Employes should not be compelled to 


withdraw their own funds during temporary lay- 
offs or leaves of absence; specifications of these 
periods away from active service should be 
flexible so that employes would not often lose 
periods of prior creditable service. 

20. As a fundamental necessity, the plan, 
including the guarantees and the proposed meth- 


ods of financing, should be ratified by the 
stockholders. 
21. Award of the pension should be guaran- 


teed to persons who attain retirement age and 
the payment of benefits once granted should 
be guaranteed for the duration indicated by 
the form of the pension or annuity. 

22. Funds set aside for pension purposes 
should in no event be subject to recapture by 
the company. 

23. There should be a pension board on 
which employe representatives sit, to act as a 
policy recommending body and to supervise the 
personnel aspects of the system. 

24. In small companies the liabilities of the 
plan should be underwritten by an insurance 
company. 

25. Large companies may safely administer 
their own plans, provided that the funds are 
handled by competent investment managers and 
actuarial advisers are employed. 

26. Employes under any pension plan should 
be given evidence of their contractual status 
in order that they may protect their rights 
without expensive litigation. 

27. Pension plans should be financed as 
largely as possible on some level premium or 
level percentage basis. 

28. Payments for the support of the pension 
plan, including a minimum instalment on_ac- 
crued liability, should be regarded as fixed 
charges. 

29. Provision should be made 
necessary changes in the plan. 


for possible 
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G.E. Lackey Now Heads 


Detroit General Agency 
FOR MASSACHUSETTS MUTUAL 


Former Oklahoma Man Was National 
Association of Life Underwriters 
Pres.; Million Dollar Writer 


George E. Lackey, general agent Mass- 
Mutual, Oklahoma City, 
former president of the National Asso- 
Life 


achusetts and 


ciation of Underwriters, has been 


appointed general agent of the company 





GEORGE E. LACKEY 
in Detroit, succeeding John W. Yates, 
who goes to Los Angeles. Theodore M. 
Green and Horace E. Combs on April 1 


Oklahoma 


Hittson, general agent 


general agents at 
Richard A, 
at Tulsa. 

Mr. Lackey began his career as a 
bank clerk in Hopkinsville, Ky., where 
He then the 
deputy circuit clerk’s office, where he 
had considerable experience handling es- 
tates. He began reading law in his 
spare moments evenings and was admit- 
ted to the bar in 1916. He started in 
life insurance with the Massachusetts 
Mutual in Hopkinsville; quickly made 
good, and was appointed supervisor of 
agencies at Louisville. During the World 
War he did work for the War Risk In- 


became 
City ; 


he was born. went into 


surance Bureau and was engaged in con- 
servation work at Camp Upton. He be- 
came first lieutenant in the 101st Divi- 


sion, working under the Attorney Gen- 
eral in Washington. Returning to life 
insurance he was made general agent of 
the Massachusetts Mutual at Oklahoma 
City in 1919, where he has made a great 
success. Upon a number of occasions 
he has qualified for membership in the 
Million Dollar Round Table. He was 
president of the Oklahoma Association 
of Life Underwriters, and has been ac- 
tive on national association committees. 
He is an able speaker of the common- 
sense type. 


MO. MORTGAGE MORATORIUM 

The Missouri Senate has passed a bill 
declaring a moratorium on real estate 
mortgages and deeds of trust for a period 
of two years. Senator P. M. Donnelly 


who introduced the measure claims it 
will protect the farm and small home 
owner from foreclosure at a time when 


it is almost impossible to renew loans. 


APPOINT C. R. SALISBURY 
The Bankers National Life of Jersey 
City has appointed Clarence R. Salisbury 


field supervisor for eastern territory. 
Mr. Salisbury was formerly with the 
Wells Agency of the National Life of 
Vermont in New York and in 1922 was 
( ected with the Mutual Benefit 


New York. 


Agency in 
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M. B. BRAINARD TALKS HERE 
Tells Luther-Keffer Agency Insurance 
Will Emerge From Depression With 

New Strength; Whatley on Prospects 

\ number of executives from the head 
office of the Aetna Life came to New 
York Tuesday, visited the new Luther- 
Keffer offices, and attended a dinner of 
the agency at the New York Athletic 
Club. From Hartford came Morgan B. 
Brainard, E. E. Cammack, S. T. Whatley, 
J. B. Slimmon, Dr. Cragin, W. H. Dallas, 
Clyde F. Gay and C. V. Pickering. Vice- 
President John S. Turn was also present 
as were general agents Harper, Philadel- 
phia, and Derr, Newark. 

President Brainard said there was no 
doubt about the ultimate outcome of the 
present situation; that life insurance 
vould emerge from the depression strong 
and powerful. 

Vice-President Whatley advised agents 
to reclassify prospects; to concentrate 
on those who were inadequately insured 
up to the depression; to concentrate on 
young men with potential earning power; 
to give less time to prospects who had 
limit lines in the old days; and to appre- 
ciate that as size of policies will be 
smaller producers should try and double 
their sales. R. H. Keffer was toastmas- 


Some Modification In 
Restrictive Status 


NEW YORK DIVIDEND RULING 
Some Co.’s Drop Loan and Surrender 
Value Ban Somewhat in States Hav- 
ing No Rules and Regulations 
on Subject 
During the past week there were a 
number of developments in the super- 
visory situation. New York State in- 
formed domestic companies that they 
could declare dividends to policyholders. 
A number of companies sent out com- 
munications to states which have not 
yet followed this state’s rules and reg- 
ulations respecting policy loans and sur- 
render values. There are about twenty- 
two such commonwea&gths. In those com- 
munications companies told of letting 
down bars somewhat in making loans 
and in surrender value attitude. One of 
the biggest companies informed its ren- 
resentatives that it would consider ap- 

plications for loans. 

Commissioner Dunham of Connecticut, 
in a talk before the Waterbury Rotary 
Club this week, predicted the early with- 
drawal of policy loan and surrender value 


= oo 
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companies could again declare dividends § 


Mr. Van Schaick made this statemen; 

“An examination of the annual state. 
ments for 1932 of life insurance com. 
panies operating in New York State, ay. 
dit of the last of which was complete 


this week, has satisfied me _ that the 


emergency ruling of March 14, 1933 pro- 
hibiting any further declaration of diyj. 
dends to policyholders, may be and jc 
hereby withdrawn. This audit shows tha 
the net earnings of all life insurane, 
companies operating in New York Stat. 
were over $600,000,000 in 1932 of whic! 
nearly $400,000,000 was earned by Ney 
York State companies. These earning; 
were sufficient not only to provide th 
dividends for 1933 but also substantia) 
additions to reserves for contingencies 
Substantially 90% of dividends to policy. 
holders are left with the companies, © 

“The order suspending the payment of 
dividends to stockholders remains una. 
tered.” 





BINGHAMTON APPOINTMENT 

M. O. & D. O. Wilson have been ap. 
pointed general agents of the Massachp- 
setts Mutual in Binghamton, N. Y,, suc 
ceeding Thomas A. Wilson. 


Lee J. Wolfe, who went to Bermuda 









ter. Clyde F. Gay gave an inspirational — rulings. following an attack of pneumonia, has 
talk. K. A. Luther closed the meeting. In announcing that New York State returned to his desk. 
| i 
W. M. McDANIELS, Li SALES MANAGER 
Since salesmanship + leader- opportunities in a life insur- 
ship+-workmanship=a sales ance career and found them 
manager, Mr. McDaniels tempting. Accustomed to 
qualifies with extra action, he forthwith 
credits. Born in Mem- (19929) left motor trucks 
phis, raised in Atlanta, and sold life insurance. 
studied at New York Uni- He sold it. Last October 
versity. With The White he came to 100 WilliamSt. 
Company (Motor Trucks) he He registered. His energetic, 
spent ten profitable years as salesman, stimulating influence was contagious. 
as manager of national account sales He radiated sales ideas and plans. 
in New York, and as sales manager. Sound ones. So — on March 1 
Given to thinking, he pondered the we made him our sales manager. 
Character in a business organization is a composite 
of the characters associated with it. Therefore, this 
series of brief biographies in easy installments — | 
will reflect the spirit and personality of | 
THE LUTHER-KEFFER AGENCY 
A TNA Lire INSURANCE COMPAN Y 
KENDRICK A. LUTHER - ROSCOE H. KEFFER, General Agents | 
100 William St. « = ¥ 110 E. 42nd St. * *« » New York City 
DOWNTOWN BEEKMAN 3-900 TELEPHONES UPTOWN ASHLAND 4-2500 | 
| | 
| NO CHARGE FOR SERVICE ¥ FULL COMMISSION TO ¥ouwW 
| 
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U.S. Bill to Supervise 
Life Insurance Co.’s 


HAS BEEN INTRODUCED IN HOUSE 


Can't Use Mails Unless Licensed; Re- 
quires Detailed Statements of 
Finances and Expenditures 


In one stroke there would be Federal 
supervision of life insurance if a bill in- 
troduced in the House at Washington 
by Representative M cSw ain goes 
through both houses and is signed by 
President Roosevelt. It is described as 
a bill to regulate commerce among the 
states, to promote the general welfare 
by strengthening the confidence in life 
insurance, and to protect the policyhold- 
ers of life insurance. Among other 
things it requires complete information 
to be given the Government about the 
fnancial condition of the companies. If 
the bill became a law it would tie up the 
business to Government regulation by 
permitting use of the mails by compa- 
nies only if they were licensed by the 
Government. The bill reads: 

“Be it enacted by the Senate and 
House of Representatives of the United 
States of America in Congress assem- 
bled, That every life insurance company, 
whether a stock company, or a mutual 
company, or mixed, shall, as a condition 
precedent to the right to use the United 
States mails in the transaction of busi- 
ness, and as a condition precedent to 
the use of any other means or agency 
or instrumentality of transportation, or 
of communication between the several 
States, whether for advertising or for 
transmitting or receiving money or other 
communications, obtain for each and 
every successive year a license permit- 
ting and authorizing such insurance 
company to use the mails, or other 
means of transportation or communica- 
tion between the several States, as above 
outlined, and that said license shall be 
issued by the Secretary of Commerce of 
the United States, pursuant to the pro- 
visions of this Act and to rules and reg- 
ulations to he prescribed by the said 
Secretary of Commerce. 

Annual Statements 

“Sec. 2. That in order to obtain a 
license to do the things herein enume- 
rated, as herein required, each such in- 
surance company shall, during each and 
every year, after the Ist day of May and 
before the Ist day of July, file with the 
Secretary of Commerce a statement upon 
forms to be prescribed and furnished by 
him, showing, in detail, all the assets and 
liabilities of such insurance company, 
and showing in like detail the nature of 
all the investments of such company, 
and showing in like detail what monev, 
if any, belonging to such company, shall 
have been lent by such company to any 
officer, agent, or employe thereof, and 
showing what money, if any, shall have 
been lent to any subsidiary, affiliate, or 
any other company or association owned, 
operated, or controlled by any such in- 
surance company, or owned, operated, 
and controlled by any person, firm, or 
corporation in any way connected with 
such insurance company, whether as of- 
heer, agent, employe, or other relation 
or connection, by whatsoever name des- 
ignated. Further, said annual statement, 
so filed, shall show all sums of money 
paid annually by any such insurance 
company to any officer, agent, or em- 
ploye of such company, and shall con- 
tain a statement that no bonus, com- 
Mission, or other form of compensation 
shall have been paid either directly or 
indirectly to any officer, agent, or em- 
ploye of such insurance company. Said 
statement shall also contain a represen- 
tation that no commissions, bonus, or 
other form of compensation shall have 
been received by any officer, agent, or 
employe of any such insurance company, 
M connection with any loan made by 
such company, or in connection with the 
Purchase of any bonds, stocks, or other 
securities by said company. Each and 
every such statement shall be sworn to 
M accordance with the laws of the State 





Life Medical Directors Will Miss 
Dr. E. K. Root’s Sunny Personality 


For Thirty-four Years He Was Head of Medical Division of 
Aetna Life; Retires After Career of Helpfulness; 
Early Hospital Career 


Personal charm, kindliness, great 
knowledge of his profession and author- 
ity are characteristics of Dr. E. K. Root, 
who recently retired as medical director 
of the Aetna Life. He held that posi- 
tion for thirty-four years. His great 
popularity in the company extended the 
length and breadth of its field. 

A Hartford man, born in November, 
1857, he received his M.D. from Bellevue 
Hospital, New York City, in 1879, and 
began practicing medicine in Hartford in 
1882, From 1887 to 1923 he was visit- 
ing physician with the Hartford Hos- 
pital and the Hartford Retreat.’ For 
years he has been active in the Hart- 
ford Medical Society, Connecticut Medi- 
cal Society and New York Academy of 
Medicine. He is a director of the Hart- 
ford Electric Light Co. Connecticut 
Power Co. and the Collins Co. of that 
city. 


Courageous in Pioneer Underwriting 


Few have given as many or better 
years to the Aetna Life than has Dr. 
Root. With him and because of him, the 


Aetna Life has taken a prominent place 
among the insurance companies of the 
country in medical underwriting. He was 
one of the first to sponsor the under- 
writing of heart cases and diabetes and 
to consider personal and family histories 
of tuberculosis, and, hence, he was one 
of those early in the century to attract 
the severe criticism of less courageous 
underwriters. Under his direction the 
company began writing sub-standard 
business in 1924. 

There is no better testimony to Dr. 
Root’s standing among medical under- 
writers of the country than that he was 
elected president of the Medical Direc- 
tor’s Association in 1913. He has alwavs 
been prominent in the profession for his 
directness, his talent for putting an ac- 
cusing finger upon the real points at 
issue. To brevity and preciseness in deal- 
ing with confused and confusing sub- 
iects he added a rare whimsical touch 
Disagreements with him have long past 
been forgotten, no doubt, but not his 
subtle humor. No papers in the annals 
of the association are more valuable or 
cherished. 

At the time of Dr. Root’s retirement 
as medical director of his company there 
were but three active members of the 
Medical Directors’ Association senior to 
him—Dr. G. A. Van Wagenen, medical 
director. Mutual Benefit, who was one 
of the founders of the association; Dr. 
Arthur B. Bisbee, medical director. Na- 
tional Life of Vermont and Dr. T. W. 
Fisher, medical director of the North- 
western Mutual. Dr. Root was vice- 


wherein made, by at least two of the 
responsible officers of each and every 
such insurance company. All such state- 
ments shall be open to inspection only 
by the policyholders of the respective 
insurance companies. 

“Sec. 3. That the Secretary of Com- 
merce shall have power to make all 
needful rules and regulations for the ef- 
fectual administration of the provisions 
of this Act. and all such rules and regu- 
lations shall be printed by him, and sup- 
plied by him, through the mails, to all 
insurance companies to which the pro- 
visions of this Act apply. 

“Sec. 4. <Any person, firm or corporation 
violating any of the provisions of this act, or 
wilfully and knowingly making any false state- 
ment pursuant to the provisions of this act, or 
resorting to any scheme, device or arrangement 
to defeat the provisions and_ purposes of this 
act. shall upon indictment, trial and_ conviction 
be fined for each such act not exceeding $10,000 
and shall be imprisoned not exceeding five 
years, or both, at the discretion of the court. 





president of the association in 1911-12 and 
was elected president in 1913. At the 
time of his retirement he had been a 
member of the executive council of the 
association for twenty years. 

“Dr. Root was a valuable member of 
the association as his voice was always 





DR. E. 


K. ROOT 


raised in favor of the practical rather 
than the theoretical point of view. He 
will be much missed at the meetings of 
the association,” said Faneuil S. Weisse, 
medical dizector of the Mutual Life, talk- 
ing to The Eastern Underwriter this 
week. 

To the Aetna Life’s field organization 
Dr. Root represents the personification 
of fairness. In all his thirty-four busy 
years of passing on applications going 
into the home office he consistently dis- 
played a most extraordinary capacity to 
see, appreciate, and represent all view- 
points and all interests. The importance 
of this to the man in the field goes with- 
out saying. 

His years with the Aetna Life were 
rich in achievement and in the making 
of life long friends. He has a large and 
prominent place in the Aetna Life’s and 
in the entire life insurance profession’s 
annals and in its affections. 

He is succeeded as the Aetna Life’s 
medical director by Dr. Donald B. Cragin 
who has been Dr. Root’s associate since 
1924. 


NEW YORK ASS’N DINNER 

H. M. Holderness, agency vice-presi- 
dent of the Connecticut Mutual, and na- 
tional chairman of Financial Independ- 
ence Week, and Roger B. Hull, manag- 
ing director of the National Association, 
will be the principal speakers at next 
Thursday’s dinner-meeting of the Life 
Underwriters Association of New York 
at the Hotel Astor. 


REMARKABLE SALES RECORD 

One of the finest continuous produc- 
tion records that has been made in the 
business is that staged by Robert Buck- 
master, New England Mutual represen- 
tative of Waterbury, Conn. Mr. Buck- 
master the last week in February closed 
1000 weeks of continuous production of 
new business. Nor is that all. He has 
written an average number of applica- 
tions of three a week. 


April 1 Changes Made by 
Travelers Announced 


CONTESTABLE PERIOD 2 YEARS 


General Decrease in Surrender Values; 
Middle Age Rates Increase About 
4%; Cash Settlement Change 


The Travelers new policy contracts, 
premium rates and surrender values be- 
come effective tomorrow. 

One of the most interesting changes 
the extension of the con- 
period to years. This 
change was caused by the frequency of 
suicide losses in this country during the 


consists of 


testable two 


past three years. The company’s new 
suicide clause reads: 

“If the insured shall commit suicide 
while sane or insane within two years 
from date of issue of this contract the 
limit of recovery hereunder shall be the 
premiums paid.” 

The clause is subject to modification 
in certain states because of statutory re- 
quirements. They are Virginia, North 
Dakota, Colorado and Utah. 

Cash Values 

In discussing the new cash values the 
company says in a letter to field repre- 
sentatives: 

A study of existing scales of cash val- 
ues as a result of the recent heavy de- 
mand for policy loans and cash sur- 
renders has led to the conclusion that 
the present policy values favor the pol- 
icyholder who terminates his contract at 
the expense of the policyholder who car- 
ries his contract to maturity. Accord- 
ingly there will be a general decrease in 
surrender values. The full reserve is 
scheduled at and after the fifteenth year 
as at present except on retirement in- 
come and pension insurance forms where 
for certain technical reasons it appears 
to be advisable to retain a surrender 
charge throughout the lifetime of the 
contract. 

Life Rate Increase 

The situation in regard to interest 
rates and mortality indicates a change 
of condition of sufficient duration to re- 
quire a general increase in life rates. 
Such increase will average about 4%, 
the proportionate increase greatest at the 
higher ages and on low premium forms. 
Little or no increase has been made in 
the principal forms at the young ages. 


The Additional Indemnity Provision 
rates have been increased at the higher 
ages. 


Retirement Income and Pension Insur- 
ance contracts issued to women will 
carry a higher rate than those issued 
to men, but will have correspondingly 
higher surrender and maturity values. 
The large annuity element involved in 
these contracts indicates that we should 
by this means adopt the practice which 
is already established by most compa- 
nies issuing similar forms. 

Retirement income maturity values 
have been changed slightly for men. 
Paid-up non-forfeiture value is changed 
and is now offered in two forms: 
paid life insurance and paid endow- 
ment insurance maturing at the re- 
tirement age. Optional incomes at 
earlier ages, and paid life value equal to 
or slightly in excess of the insurance, 
formerly added by rider, are now made 
part of the contract without special re- 
quest. 

Cash Settlement 

Cash settlement—new income option is 
added at maturity giving at least 4 
monthly life income per thousand on 
cash settlement 60 and $5 per thousand 
on cash settlement 65 (amounts some- 
what smaller on women). Same _ two 
paid-up non-forfeiture values as on re- 
tirement income. Surrender values on 
same basis as other forms instead of 
being full reserve throughout as_for- 
merly, with $5,000 minimum abolished. 

Life forms have second year values in 

(Continued on Page 8) 
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New Provident Policy Transfer John W. Yates | — 
Has Low Two Year Rate N ' To Los Angeles Agency : 

PREMIUM IS THEN INCREASED ext time you say FAMOUS DETROIT GEN’L AGENT | 


Normal Dividend Payable at End of 
Second Year Will Offset the 
Increase 

The “Provident Protector” is the name 
of the newest policy contract of the 
Provident Mutual Life, announced this 
week. The company describes the poli- 
cy, an Ordinary Life contract with an 
especially low premium rate for the first 
two years, as “Today’s Policy for To- 
dav’s Pocketbook.” 

The increase in the third and subse- 
quent annual premiums is offset by divi- 
dend payments so that it is expected that 
except in extreme cases the net premium 
deposit will at no time be greater than 
that of the first two years. The first 
dividend is due at the end of the second 
policy year and is contingent on the 
payment of the third year’s premium. 

In announcing the contract to the 
Provident’s field force President M. A. 
Linton points out that today the need for 
protection has increased in many cases, 
while the ability to pay for it has de- 
creased. The basic principle underlying 
the Protector is that the first two an- 
nual premiums are low. The third and 
subsequent premiums are increased to a 
new level, but the normal dividend pay- 
able at the end of the second year can- 
cels the increase. 

Amounts $5,000 to $100,000 

The Protector will be lower in current 
cost than the company’s Ordinary Life 
policy. It will be issued from ages 20 to 
55 inclusive for not less than $5,000 or 
more than $100,000. The policy may be 
preceded by initial term but because of 
complications that would arise in con- 
nection with the premium change it can- 
not be issued on a fractional premium 
basis. It will be issued on standard risks 
only. Due to the unique construction 
of this policy the non-forfeiture values 
are necessarily less than those for the 
corresponding Ordinary Life contract. 
Reinsurance will not be secured on this 
policy. 

Here is an illustration of rates on the 
Protector for $10,000 of insurance at 
age 35: 

Net Prem 


Prem. at Dividend Deposit at 

Policy feginning at End Reginning 
Year of Year of Year of Year 
1 $191.10 ‘ine $191.10 
2 191.10 $46.00 191.10 
3 233.30 48.00 187.30 
4 233.30 50.50 185.30 


Accumulated dividend results are not 
shown in the company’s illustrations on 
the policy as the whole plan assumes 
that the dividends will be used toward 
payment of premiums. 

New Settlement Option 

The Provident also has announced a 
new refund settlement option which is 
similar to the present Option 4 with in- 
stallments certain, except that the num- 
her of the installments certain varies ac- 
cording to the age of the payee. This 
variation is made so that the total of 
the guaranteed installments certain is 
exactly equal to the policy proceeds ap- 
plied under the option. Thus the policy 
proceeds are “refunded” in cuaranteed 
installments 


CONNECTICUT MUTUAL MEET 

_ Eight Connecticut Mutual supervisors 
from various parts of the country will 
meet in Newark April 3-15, for round 
table discussion and field training. The 
training will be under the direction of 
Fred O. Lyter, assistant superintendent 
of agencies, who will be assisted by Fd- 
ward C. Anderson and George F. B. 
Smith, agency assistants Vincent B 
Coffin, superintendent of agencies, will 
take an intermittent part in the pro- 
gram 

Most of the meetings will be held in 
the Newark Athletic Club although it is 
planned to hold several in the new of- 
fices of Charles J. Zimmerman, the com- 
pany’s general agent in Newark. 





“Meet me for Lunch” app 


ee 


at 





Golden Hill’ 


At Fulton and William Streets 





OU’LL save time— for Childs Golden Hill is right in 
the center of New York’s (and the world’s) greatest 


insurance center. 


You'll delight your appetites, too, for Childs meals are 
deliciously prepared, pleasantly and quickly served, amid 
friendly, congenial surroundings, reminiscent of an old 


Colonial inn. 


And you'll save enough on your check to pay for another 
Childs luncheon, for our prices are pleasingly and contem- 


porarily moderate. 


If you have in mind a small conference group for lunch, 
you'll like the round tables in the Colonial Dining Room... 
if it’s a larger gathering, the semi-private rooms and accom- 


modations will suit you perfectly. 


hurry... try the Luncheonette 


When you’re in a very special ] 


BREAKFAST LUNCH 


THE NATION’S HOST 





TEA DINNER 


FROM COAST TO COAST 











Was With Penn Mutual Before Goin 
With Massachusetts Mutual; 
Known Country-Wide 





John W. Yates, general agent of the 
Massachusetts Mutual Life in Detroit 
and one of the outstanding insurance | 
men in life underwriters’ association cir. | 
cles, has been made general agent of : 
the company in Los Angeles, succeeding 
the late Frank E. McMullen, who was q 








WY 








JOHN W. YATES 


former president of the National Asso- 
ciation of Life Underwriters. Mr. Yates 
is not only a successful general agent, 
but one of the leading orators of the 
business; eloquent and inspiring. Few 
managers are in as great demand as 
speakers before sales congresses, ass0- 


ciation banquets and at other meetings n 
A Georgia farm boy Mr. Yates became 

a bank clerk in Florida; then went to tl 

Seattle, entered the life insurance bus- 

ness and became assistant to General S. 

Agent Joseph F. Grant of the Penn Mu- M 


tual. Next he was made manager of the 
life insurance department of W. A 
Alexander & Co., one of the Penn’ 


general agencies in Chicago. His work 

there stamped him as a production ex- te 
ecutive of great ability. The Massachu- : 
setts Mutual offered him its general ti 


agency in Detroit and there he attracted 
nation-wide attention. His addresses 
have resulted in the sale of considerable 
insurance, especially income insurance. 


eis x Pp 
GETS NORTHERN STATES LIFE 





Lincoln National Acquired Hammond, 
Ind., Company in Additional to 
Old Line Life 

The Lincoln National Life has taken 
over the business of the Northern States 
Life of Hammond. Ind.. in addition to 
that of the Old Line Life of Lincoln 
Neb.. as was announced last week. Thest 
two deals increase the assets of the For! 
Wayne company nearly $10,000.000. the | 
insurance in force approximately $70,00- | 
00. and the annual income more thar 
$2.000,000. The Lincoln National will 
maintain offices in the home cities ° 
hoth of these companies. Lf 

The Northern States Life was place¢ | 
in the hands of a receiver several months 
ago, at the request of the insuranet 
commissioner, in order that the interests 
of policyholders might be conserve? 
Later a careful investigation and survey 
showed that the Lincoln National wa 
in an excellent position to handle satl* 
factorily the business of the Northert 
States. 
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Less Emphasis on Cash, 
Loan Values in Future 


TRENDS AS SEEN BY J. M. LAIRD 
Connecticut Generel Vico - President 
Cites Recent Action in Limiting 
Values as Marking Change 


In the future greater emphasis will be 
placed on insurance protection and the 
trend will be away from stress on cash 
and loan values of policies was the opin- 


ion expressed by John M. Laird, vice- 
president Connecticut General, before 
the Detroit Sales Congress last week. 


Leadership in this movement has been 


taken by three Hartford companies, 
Travelers, Aetna Life and Connecticut 
General, as noted in The Eastern Un- 


derwriter last week. This trend is like- 
ly to gain momentum in the business. 


Mr. Laird further stated that in both 
mutual and stock companies the empha- 
sis has shifted from low net cost to 


strength and security. 

“Hitherto in our sales,” said Mr. Laird, 
“we have put too much emphasis on the 
cash value and on the ease with which 
a loan could be obtained. Now that the 
public appetite for cash has been aroused 
we may expect still heavier withdrawals 
in any future depressions unless the sit- 
uation is controlled by legislation, change 
in contracts, or a public realization that 
the primary purpose of life insurance 
is to provide for death or retirement.” 

Making Lower Cash Values 

It is now recognized that the surren- 
dering policyholder, continued Mr. Laird, 
should not be allowed to draw out more 
cash than the company has accumulated 
out of the premiums after making the 
proper charge for his share of the cost 
of insurance and the necessary expenses. 
Mr. Laird enumerated a number of defi- 
nite trends he saw as a result of the 
economic situation. Chief of these, 
previously stated, is a lessened emphasis 
on cash values. Already as stated, some 
companies have announced new policies, 


as 


the surrender values on which will be 
smaller, and the movement may be ex- 
pected to gain momentum. Mr. Laird 


] 


discrimination 


also foresees mort De- 
tween banking and investment with 
proven value of life insurance as an in- 
vestment. He believes that any weak- 


! s in the insurance law will be cor- 
rected by means of legislation such as 
; i curb on cash with- 
insurance 


esse 


a more prominent 
drawals under life 


New Dividend Rates of 


Massachusetts Mutual 
The dividend schedule of the 
Massacl Mutual Life, to be paid 


n policy anniversaries from June 1, 1933, 


new 


usetts 


to May 31, 1934, has been rele ased by 
the company It is nointed out in the 

mpany’s booklet that these dividend 
rates are illustrative only and not guar- 
anteed. 

Amounts of dividend accumulations, 
shown f the periods from five to 
twenty ears, are based on the same 
lividend figures with interest at 4.75% 
The periods of years required to mature 

licies as endowments by dividend accu- 
mulations are based on premiums being 
luly paid for the entire period. 

Hert ire some illustrative rates or 
$1,000 ige figured on an annual 
Ordinary Life 

Annual Ist Av. Div 
Premiur Dividend (20 Yrs.) 
\ 2) $18.01 $4.37 $5.71 
30 = 22.85 $.98 6.68 
WW 830.904 5.94 778 
0) 45.45 6.57 10.09 
0 7284 om 15.27 
20 Payment Life 
\ve 20 $27.78 $4.62 $7.44 
30 32.83 5.24 8.50 
10 10.4 6.16 9.63 
20 Year Endowment 
Age 20 $47.4 $5.26 $10.99 
30 4871 5.74 11.45 
40 51.39 6.50 11.87 


Why Agents Should Keep Faith 
Aptly Told By Walter Craig 


“Fieldmen—Keep the Faith” is the 
advice of Walter A. Craig, Philadelphia 
general agent of the State Mutual. Writ- 
ing in the current Field Service issued 
by the Worchester company Mr. Craig 
has many pertinent things to say on the 
relations of current conditions to the 
agent and his job. He says in part: 

It required little ability and less effort 
to sell life insurance a few years ago. 
It demands a lot of both today, and—then 
some! We know from experience that 
there are fewer people with money to- 
day and those few have considerably less 
than formerly. On top of that, there 
are more people trying to get that avail- 
able money. In the past few years, a 
whole army of new men have entered 
our business and among them some of 
very high calibre. 

\lso, we have the competition of every 
other kind of goods, because they can 
now be bought so much cheaper than 
before. Accordingly, we experience more 
frequently than ever this situation: hav- 
ing convinced our prospect that he needs 
life insurance, we find that he wants a 
radio, an automobile, or an oriental rug 
more! 

What Conditions Require 

So, present conditions demand not just 
prospecting, as formerly, but more thor- 
ough, more intelligent prospecting; not 
just daily planning of work, but more 
careful, thoughtful, specific daily plan- 
ning; not simply organized sales talks, 
but prepared sales presentations built to 
meet the specific prospect’s problem and 
given with all the skill and finesse that 
we can command. 

Of course, it is true our position is 
greatly helped by marvelous per- 
formance of the institution we represent; 
by the favorable publicity it has gotten; 


the 


because people have had an unforget- 
table demonstration of the stability of 
the goods we sell. Nevertheless, people 
are not coming in to buy life insurance. 
It still has to be sold! 

However, in this battle for the avail- 





CRAIG 


WALTER A. 


able money, we in the field—considering 
what the institution of life insurance has 
done—are not getting as much of it as 
its record of performance seems to war- 
rant. We as life insurance salesmen are 
falling down! 

From whence should come the power 
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| am desirous of securing a general 
agency for some life insurance company: 


Preferably in large city. 
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Fifteen years in business—Agent, 
Supervisor, Manager, Superintendent of 


Also most successful in organization 
work—recruiting and training of new 


Replies and interviews treated with 


Box 1219 
THE EASTERN UNDERWRITER - 


AGENCY 


New York 




















March 31, 1933 











a = 
that will drive us to overcome these pre i 
sent-day obstacles? From whence shouli 
come the power that will be a constan: 
and continuous source of inspiration a 
ever-impelling urge to do and keep a 
doing the things we know must be Tee 
if we are to do what is right by this 
business? The source of that power j 
in life insurance itself! , 

Take a few hours to review once again & 
its basic principles. Get out the tey. 
books and relearn how well founded this § 
business is. In the light of present-day 
conditions, get a re-vitalized understan(. 
ing of legal reserve life insurance, Re. 
view the laws of probability; the compu. 
tation of the premium, and note the mar. 
gins of safety therein provided, 
reminded that the service we sell is em. 
bodied in a contract. 


ihe 





was 


PIG 


mee 


\| 


Met Extraordinary Demands 


Visualize that daily inflow of mone 
in the shape of premium payments, jp. 
vestments income and maturities. Despite 
the unprecedented requests for cash 
loans these past three years, this income 
has been more than ample to meet not 
only this extraordinary demand, but that 
normally expected in the shape of death 
claims, matured endowments, and anny. 
ties. 

Then consider this great fact: while 
property values were shrinking to a half 
a third, or a fifth of their former worth, 
sending businesses, banks, building and 
loan associations, and individuals to th 
wall; while panic-stricken humans, break- 
ing mentally under the strain, blew their 
brains out; while men and women wh 
had struggled for years to save for an 


emergency, found themselves in _ that 
emergency with their savings gone; 
while all these things were going on, 


this Institution that you and I represent, 
calmly, quietly stuck steadfast to its 
task, performed its duty in every parti- 
cular, in short, it kept the faith! In th 
three years of 1930, 1931 and 1932, life 
insurance poured into the hands of the 
American public over six billion dollars 
in cash. Can you imagine what the situa 
tion might have been had that six billior 
also been found wanting? 


MUST DEDUCT LOAN 
In extending a life policy by use oi 
its cash value in lieu of premiums it’ 
necessary first to: deduct any loan ott 
standing, the Fifth Circuit Court of Ap 
peals has ruled in Rains v. National Life 
& Accident, 62 F (2nd) 341. The ful 
cash value of the policy in this cas 
would have carried the policy in forte 
beyond the date of the insured’s death 
but with the deduction of a policy loa 
the policy was considered lapsed. The 

company’s contention was upheld. 


Travelers’ Changes 


(Continued from Page 5) 


instances, while in some instances 


some 
endowments have no cash value utt 
third year. There is no disability pte 


vision on endowments or retirement I 
come or pension insurance contracts mé& 
turing in ten years or less. 

Pension Insurance 

Pension insurance—maturity income} 
changed to same basis as retirement It 
come; namely, $10 a month for life, I0 
months guaranteed, per $500 unit of It 
surance. Higher rates and values 10) 
women. 

Ordinary life premium reduction max} 
mum values are changed so that twery 
tieth year paid-up value equals or sligit™® 
ly exceeds face amount, giving the sale 
argument of 20 Payment Life with I] 
creased insurance in event of deaths 
within twenty years and with privilest® 
of continuing premiums after twemll™ 
vears and obtaining further additions 

One and Five Year renewal term rate 












w depend only on attained age, @% 
vardless of policy year. 
\ few Travelers policies, such as Of 





tional Life and 5 and 10 Year Non-Cof 
vertible Term, have been discontinueé 
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51 MADISON AVENUE, NEW YORK, N. Y. 
88th ANNUAL STATEMENT DECEMBER 31, 1932 
A Mutual Organization, ° ° 
Founded in. 1845 To the Policy-holders and the Public:— 
I ted der the Laws of : . ‘ - , : 
aa carga Mon hes During the year 1932 the New York Life Insurance Company paid to its 
living policy-holders and to the beneficiaries of those who died, the sum of 
. $255,200,187.69 
BOARD of DIRECTORS It met every obligation from its current cash income, made new investments 
December 31, 1932 during the year amounting to 
JOHN E. ANDRUS $46,623,111.32 
Attanton Chemical Co. and closed the year with a larger amount of cash in bank than at any other year- 
NATHANIEL F. AYER end in its history. 
Treasurer, : . The assets of the Company amount to 
Cabot Manufacturing Co. (Textiles) 
CORNELIUS N, BLISS $1,974,076,041.43 
airman of the Board, 
Bliss, Fabyan & Company The total liabilities of the Company amount to 
HENRY BRUERE 
President, Bowery Savings Bank $1,860,106,133.54 
a 5 included in which are policy reserves calculated upon the most conservative basis 
New York Trust Company used by Life Insurance companies; a provisional apportionment of $52,059,288 for 
THOMAS A. BUCKNER 1933 dividends to policy-holders, and a special reserve, not required by law, of 
President $36,630,709.74. 
EAS SAY Sues Its unassigned funds (surplus) over all liabilities amount to 
RLES A. CANNON 
“ee Cannon Mills Company $113,969,907.89 
*CALVIN COOLIDGE New paid for insurance effected during 1932 amounts to over 
Former President of the United States 
GEORGE B. CORTELYOU $521,000,000 
President, Consolidat as . ‘ ° 
—_ At the close of 1932 the Company had outstanding insurance in force of over 
. DANFORTH 
"Chairman of the Bood $7,300,000,000 
alston-Purina ompany 
JAMES G. HARBORD —_ The total income of the Company during the year was 
poration of Amerie $407,235,904.31 
CHARLES 0. HELLES The following table shows the assets of the Company under various headings 
Employers’ Liability Asouvence Corp. and the percentage of each to the total: 
HALE HOLDEN 
Chairman of the Board, Per Cent to 
Southern none qn 5 Description of Investment Asset Value Total Assets 
CHARLES EVA aS, Jr. 
Hughes, Schurman & Dwight Cash on Hand or in Bank $27,697,604.76| 1.40 
ALBA B. JOHNSON United States Government Bonds . 56,009,519.74| 2.84 
shit State, County and Municipal Bonds 129,486,343.11|} 6.56 
PERCY H. JOHNSTON . saa , : 
President, ss Trust C Public Utility Bonds 147,550,734.61| 7.47 
emica an rust ompan e 
in: Industrial Bonds 19,187,336.03|  .97 
Retired ; Railroad Bonds . : 376,878,012.42| 19.09 
GERRISH H. MILLIKEN Canadian Bonds (Dominion, Previn City, — ) 38,847,205.78| 1.97 
tine United Kingdom of Great Britain & Ireland Bonds 4,987,377.90 25 
Chairman of the Board, Other Foreign Bonds . ; 2,359,029.10 12 
caan ony ny cniinamaeee Preferred and Guaranteed Stocks he 80,883,896.00} 4.10 
Chairman of the Board, Continental Real Estate Owned (including Home Office) 48,146,598.73| 2.44 
4 pean pone ni First Mortgages on City Properties 529,478,296.81| 26.82 
" Vice-Pres., J. H. Winchester & Company First Mortgages on Farms 22,451,275.96| 1.14 
JESSE ISIDOR STRAUS : Policy Loans 419,798,911.98| 21.27 
ound cage vet “yg iatieaacainin Interest and Rents Due and Accrued 36,168,670.83] 1.83 
Director, Chemical Bank & Trust Company Other Assets 34,145,227.67 73 
Blected Januery 11, 1933: Total. . .... . . . . =. « §$1,974,076,041.43 | 100.00 





ROBERT E. DOWLING 


President, City Investing Company 


*JAMES ROWLAND ANGELL 
President, Yale University, elected March 
8, 1933, to succeed Mr. Coolidge, who 
died January 5, 1933 














(In this statement, bonds not subject to amortization and all Preferred and Guaranteed 
stocks are valued on basis prescribed by the National Convention of Insurance Com- 
missioners.) 
THOMAS A. BUCKNER, 
President. 
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ore Views On National Supervision 


Company Executives Asked Their Opinions Are Either Opposed Or 
Doubt Possibility Of Advantages Over State Control 


No. 1 

At a time like this with forty-eight 
states issuing forty-eight different regu- 
lations, many of which seek to control 
extra territorial activities, it would, of 
course, be a relief to have one uniform 
set of rules under which to operate. On 
the other hand, I cannot view with entire 
equanimity the building up of a Federal 
bureau with absolute control on all 
things done throughout the country. 
The very immensity of the project would 
necessitate the creation of a large bu- 
reau and would prevent the presentation 
of any personal problems to the one di- 
rectly in charge. This would result, I 
fear, in an endeavor to treat uniformly 
the problems of all companies, without 
regard to their size or financial condi- 
tion, by uniform rules and regulations. 
The inevitable result of bureaucracy is 
inflexibility, and we all know what injury 
might easily result to a business of such 
a human character as is ours. The en- 
deavor that we have made, which I am 
sure is practically uniform, is to recog- 
nize the necessity of individualizing in 
the handling of our relations with policy- 
holders, and I cannot but feel that those 
attempts on the part of the companies 
would be seriously interfered with if we 
created an insurance czar. 

As you know, I firmly believe in strict 
regulations, but while the present sys- 
tem does create innumerable difficulties, 
I am not sure that in normal times those 
difficulties would not be increased if it 
was sought to combine the administra- 
tion under one head. In any event, I 
am inclined to think the question is 
more or less academic because I do not 
believe that states will surrender their 
power of control in taxation to the Fed- 
eral Government. 

I realize that what I have said to you 
is quite indefinite, and necessarily so, be- 
cause I can see that there are advan- 
tages and disadvantages in both meth- 
ods of supervision. 





No. 2 


I do not believe that there is any 
man alive who can accurately judge of 
the result could insurance be placed 
under national supervision. 

While the going for life insurance as 
is has not been always of the smoothest, 
the business as a whole, [and certainly 
most of the companies] seem to have 
received a very square deal and cour- 
teous treatment from the supervising 
authorities, and the state legislatures 
have not been any more grasping for 
revenue than has the national legisla- 
ture, 

The principal difficulty is the cross- 
current of requirements, particularly at a 
time like the present. The situation is 
one which bids fair to become compli- 
cated, to say the least. Moreover, some 
states are smashing the Constitution all 
to pieces by invoking moratoria on all 
sorts of debts except those owed by in- 
surance to its policyholders and other 
creditors. But Congress might under 
similar conditions, if charged with juris- 
diction, do much the same thing. 

One advantage of the present situa- 
tion is that if a company licensed in a 
state other than that of its domicile 
wishes to withdraw for any reason what- 
ever it can do so; but if it had only one 
master—the Federal Government—it 
would be difficult to do that, would it 
not ? 

The question at the moment appears to 


The Eastern Underwriter last week ran the opinions of eleven company execu- 
tives on national vs. state supervision, ten of them being in opposition to national 


supervision. Herewith 


are the views of 


six more of the leading men in the 


insurance business, one of them a distinguished insurance lawyer: 


me academic, however, because my belief 
is that insurance cannot be supervised 
by the Federal Government unless the 
authority of the states be quite flouted 
and set aside. In these days when so 
few of our good old-fashioned standards 
are functioning nothing would be sur- 
prising, but I do not believe it can or 
will be done. 

So long as the states reserve to them- 
selves the right of incorporation and the 
supervision of all of their own compa- 
nies, about the only real service that any 
Federal Government could do might be 
to unify the requirements, but under the 
present conditions the Federal Govern- 
ment has no foothold in the problem. So 
anything of that kind is idle specula- 
tion it seems to me. 

The late Darwin Kingsley was once 
in a fight for national control, but it 
was found out there that it would be 
necessary to get away from the state 
control first and that the United States 
Supreme Court stood in the way of that 
little thing. 

Unless insurance has become inter- 
state commerce during the later years 
I do not see what hope there is for 
the advocates of national supervision if 
any such there now be. If any of them 
are now feeling irritated at the present 
situation I would like to inquire of them 
whether the fire would be any more 
comfortable than the frying-pan. Per- 


Dewey R. Mason Made 
Manager at Florida 


APPOINTED BY S. T. WHATLEY 





Has Been Assistant Superintendent at 
Aetna Life Home Office; His 
Broad Experience 


An appointment of wide 
that announced this week by S. T. What- 
ley, vice-president, Aetna Life, naming 
Mason, at present assistant 


interest is 


Dewey R. 
superintendent of agencies at the home 
office, agent for Florida with 
headquarters at Jacksonville. Mr. Mason 
will take over the Jacksonville agency 
at once, succeeding Arthur G. Derr, 
whose appointment as general agent at 
Newark appeared in The Eastern Under- 
writer last week. Commenting upon Mr. 
Mason’s decision to return to field work 
after three years at the home office, Mr. 
Whatley said, “Mr. Mason’s appointment 
to the Jacksonville agency seems to us 
to be a particularly happy solution of a 
number of problems. The delicate health 
of Mr. Mason’s young daughter has ne- 
cessitated her living in a semi-tropical 
climate for several years. For that rea- 
son Mr. Mason’s family has resided in 
Florida since 1931. His appointment as 
general agent in that state will bring 
him and his family together, an advan- 
tage which his work in Hartford has 
prevented. Also, since Mr. Mason’s 
agency contact work took him frequently 
to the southern states he is well ac- 
quainted with the company’s organiza- 
tion in Florida. Furthermore, the se- 
lection of Mr. Mason for this post en- 


general 


sonally and officially I feel that we are 
well off as we are. 





No. 3 

I have taken the position many times 
in connection with the agitations for 
Federal supervision that it might be a 
good thing for an insurance company if 
we could have Federal supervision to the 
exclusion of all state supervision except 
that of the home state of the company, 
but that it would not be to the interest 
or advantage of insurance companies to 
have Federal supervision added to the 
forty-eight kinds we now enjoy. 

Obviously, we could not have Federal 
supervision to the exclusion of super- 
vision by the home state of a company 
nor could we secure Federal supervi- 
sion plus supervision by the home state 
to the exclusion of all other kinds of 
supervision without a _ censtitutional 
amendment, which I do not believe it 
would be possible to secure. 





No. 4 

I have yours about our attitude toward 
Federal control of the insurance busi- 
ness. We are now and always have been 
unalterably opposed. 

I realize that we are now in a period 
when the Government is reaching out 
for more control over every business. In 





DEWEY R. MASON 


ables the company to maintain the high 
degree of agency leadership which it has 
enjoyed under Mr. Derr.” 

Dewey Mason joined the Aetna Life 
on January 1, 1928, as general agent at 
the Thirty-fourth Street office, New 
York. Later, in line with a program of 
expansion, his agency absorbed the com- 
pany’s agency at 52 Vanderbilt Avenue. 
Mr. Mason continued in charge until 
June, 1930, when he resigned to become 
associated with Vice-President K. A. 
Luther in the home office life agency 

(Continued on Page 16) 


the long run, Federal control become 
bureaucratic and blights everything it 
touches. j 

No direct outright Federal contr 
could spread itself over the insurang 
business without a constitutional amen. 
ment. The Supreme Court has decide 
that insurance is not interstate com. 
merce. The way it would be attempte 
if at all, would be indirectly and through 
conditions imposed upon the granting oj 
rediscount privileges. I think all of ys 
want some sort of Federal rediscoun 
privileges, probably through the Feder) 
Reserve, but the danger of Federal cop. 
trol lies hidden in this plan. 





No. 5 


If I believed that federal supervision 
of insurance would bring about a happy 
situation, I would be heartily in fayor 
of it. However, with most people in the 
Middle West, West and South, I do no: 
believe that federal supervision would te. 
sult that way. It would be dominated by 
the large group of Eastern insurance 
people and it would not be long until the 
kind of insurance we have out here would 
be squeezed out of existence. 

The more I think of the question, the 
more I conclude that there is little simi- 
larity between the bank situation and the 
insurance company situation in so far as 
supervision is concerned. Among other 
things, the agency plants make a sharp 
difference in the two pictures and J am 
sure would be used under federal super- 
vision, greatly to the disadvantage of the 
small companies. 

As a practical matter I do not believe 
national supervision, at least to the ex- 
clusion of states’ supervision, is a possi- 
bility, because I can not imagine the 
states giving up their authority and in- 
come which is now dependent upon the 
present system. 





No. 6 


Do I “think the life insurance business 
would be gainer or loser by substitution 
of national for state supervision”? 

In presenting this question I presume 
you have thoroughly in mind the deci- 
sion of the Supreme Court of the United 
States to the effect that life insurance 
is not interstate commerce ? 

Do you by any chance have in mind 
the possibility of the Supreme Court of 
the United States reversing itself and 
holding the business of life insurance to 
be interstate commerce and, therefore, 
properly a subject for supervision and 
regulation by the United States Govern- 
ment? 

If we could have dependable, com- 
petent, fair, understanding and symp 
thetic supervision and regulation of life 
insurance by the United States Govern: 
ment alone it might prove to be highly 
desirable. 

If, on the other hand, Federal super 
vision and regulation would mean dud 
supervision and _ regulation with i 
creased burdens and expenses such 4s 
the railroads have experienced through 
the Railroad Warehouse Commissions 0 
the different states and the Federal I0- 
terstate Commerce Commission, it wou 
be most unfortunate and no sufficiently 
compensating benefits would result and 
it might be much better for all good life 
insurance companies to submit to the 
evils we have than to fly to the evil 
we know not of. 
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Raymond W. Stevens A Suicide 


Former President of Illinois Life Shot Himself at His Home; 
Worried Over Collapse of Company and Disgrace; 
Not Over Prosecution Angle 


Stark tragedy continues to walk in the 
wake of the Illinois Life failure. On 
Thursday of last week Raymond W. 
Stevens, president of the company, com- 
mitted suicide. His father is dying. His 
brother Ernest will soon be tried on 
charges growing out of the actions re- 
sulting in collapse of the company. 

The death of R. W. Stevens occurred 
in the home he occupied with his wife 
and four children, one of whom is Ray- 
mond W. Stevens, Jr., at Highland Park, 
ll, a suburb of Chicago. Raymond W. 
Stevens, Jr., said to the coroner: 

“I noticed nothing unusual about 
father. After lunch we went to the home 
of Mrs. Webster N. Stafford, 193 North 
Hazel Avenue, Highland Park. We re- 
turned home with my sister. 

“T planned to drive my mother and 
sister to Chicago. I knew that father 
had an appointment in Chicago and 
asked if he would come with us. He 
said he did not feel quite up to it. We 
went outside to wait for the car to be 
brought around. 

“As we stood there we heard a shot 
and ran inside to find father seated in 
the sunroom, a bullet wound in his head, 
a revolver in his hand, 

“For the last ten years he had spoken 
occasionally of taking his life, but we 
never took him seriously. He had talked 
about it recently and I think the motive 
for his act was despondency over finan- 
cial affairs.” 

Real Motive of Suicide 


According to Mr. Stevens’ closest 
friends the motive of the suicide was his 
worry over the failure of the life insur- 
ance company, and not because of fear 
that he would go to prison. 

The funeral was held on Saturday 
afternoon. The three Stevenses were 
scheduled to go on trial before Judge 
Philip J. Sullivan on Monday morning of 
this week. The trial of Ernest has been 
postponed. 

At the R. W. Stevens inquest Ray- 
mond Stevens, Jr., was considerably an- 
noyed by photographers and as a result 
of an altercation with one of them who 
snapped young Stevens as he was leav- 
ing the Highland Park City Hall the 
photographer for the Chicago Tribune 
obtained a warrant for his arrest. 

R. W. Stevens had $38,000 insurance in 
the Illinois Life. 

Although often telling members of his 
own family that he wanted to do away 
with himself Raymond W. Stevens kept 
up as good a front as he could when 
with the insurance fraternity. Genial and 
sensitive there were many who sympa- 
thized with him. During the hectic days 
of the receivership hearings he was al- 
ways present in the Federal Court, seat- 
ed in some inconspicuous corner, strain- 
ing to hear counsel for various reinsur- 
ance bidders making their claim for re- 
habilitation of the defunct company as if 
coveting the hope that somehow, some 
day the upset affairs of the company 
might right themselves and the ignominy 
erased from memory by his conscientious 
efforts to guide the affairs of the reborn 
company. His interest in insurance never 
lagged. At gatherings of insurance men, 
Particularly those at the Palmer House, 
one of the Chicago hostelries to which 
hard times brought no failure, he was 
seen about the corridors greeting his 
Many insurance friends and large num- 
bers of Illinois Life agents. 

It is generally thought that the late 
- W. Stevens vigorously opposed the 
building of the Stevens Hotel, the fail- 
ure of which precipitated the failure of 


the Illinois Life and brought disaster 
down upon the heads of the entire Stev- 
ens family. Friends say he possessed let- 
ters and telegrams to support his con- 
tention exchanged between his father 
and himself, but when the glare of ma- 
licious newspaper publicity resulted in a 
series of indictments he obtained, with 
his brother and father, who now lies 
stricken and near death in his Lake 
Shore Drive home, the same counsel for 
defense. 

The oldest son of James W., Raymond 
W. Stevens, was born at Colchester, III. 
in 1874. As a boy of twelve years he 
came with his father to Chicago. The 
family fortunes grew with the success of 
the La Salle Hotel property, a profitable 
venture that was more accidental than 
deliberate. For years it was a gold mine. 
Part of the present site on which the 
hotel stands was acquired when the IIli- 
nois Life reinsured the Kentucky Mutual 
Life, many years ago, as part of the as- 
sets transferred. The corner or key lot 
was leased by the Stevenses and the 
hotel built with the understanding that 
one of Chicago’s prominent hotel com- 
panies would assume control. A last 
minute backing out of the interested 
party resulted in suits and loss to the 
Stevenses who then hired someone to 
manage the property without success un- 
til Ernest Stevens, brother of Ray- 
mond, fresh from college, proved adept 
and made the hotel an outstanding suc- 
cess. The optimism from this success 
encouraged the second hotel venture in 
a hotel bearing the family name. Very 
few have known the history behind the 
Stevens’ hotel fortunes, nor have these 
facts been made public even to this day. 

James W. Stevens, the father, came to 
Illinois from McDonough County in the 
late 80s. He opened a mercantile estab- 
lishment and during the Columbian Ex- 
position joined in the formation of the 


Illinois Life. 





CALDERWOOD WITH N. Y. LIFE 





Resigns as Member of Editorial Staff of 
The Eastern Underwriter; Will Be 
with Nylic Review 
J. Dixon Calderwood of the editorial 
staff of The Eastern Underwriter has 
resigned to go with the New York Life 
at the home office to assist Stratford 
Corbett, editor and manager of Nylic 
Review, the company’s new field publi- 

cation, a monthly issue. 

Mr. Calderwood is unusually well 
qualified for the work he will undertake. 
Born in Tyrone, Pa. Mr. Calderwood 
was educated at the local schools there 
and at Swarthmore College where he 
was active in journalistic work. He en- 
tered the life insurance business imme- 
diately afterwards, in July, 1923, as an 
underwriter in the new business depart- 
ment of the Fidelity Mutual Life in 
Philadelphia. After three and a_ half 
years in the office Mr. Calderwood joined 
the company’s home office agency and 
spent two and a half years in the field. 
He is a member of the Phi Sigma Kappa 
fraternity and of Pi Delta Epsilon, na- 
tional collegiate journalistic fraternity. 
He went with The Eastern Underwriter 
in August, 1929, and has been assistant 
editor in the life department. His at- 
tractive personality gained for him many 
friends in the insurance business. He 
carries with him to his new position the 
best wishes of the staff of The Eastern 
Underwriter. He assumes his new duties 
tomorrow. ' 


KEANE-PATTERSON MARCH 

March paid production of the. Keane- 
Patterson Agencies of the Massachusetts 
Mutual in’ New York was $1,512,000, 
which is about even with the month last 
year. 
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NEW ENGLAND MUTUAL 
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THE HOME LIFE INSURANCE COMPANY OF AMERICA 
PROTECTS THE ENTIRE FAMILY 


Policies Are Issued from Birth to Sixty-Five Years Next 
Birthday 


A comparative statement of the Company’s progress during the last ten 
years shows a remarkable achievement. The premium income has increased 
by 141.9%; the admitted assets have shown a gain of 492.2%. The policy 
reserves for the protection of policyholders have expanded by 545.6%; and the 
insurance in force has increased by 152.6%. 


OVER ONE HUNDRED AND FOUR MILLIONS IN FORCE 
A Policy for Every Purse and Purpose 


INDEPENDENCE SQUARE PHILADELPHIA, PENNA. 
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Temporary Halt On Extra 
Values No Need For Worry 








There is no reason for excess worrying by agents today over the recent emergency 
curtailments made by state insurance departments. The important thing for them 
to remember is that these measures in no wise reflect on the stability of the 
institution of life insurance and that they have arisen purely to cover an unusual 
situation created by extraordinary conditions. They should likewise feel assured that 
these curtailments are only temporary and will be lifted at the earliest possible 
moment. With such realizations impressed upon their minds agents should be 
able, in turn, to quell the fears which arise in the minds of their prospects and 
policyholders. 

President M. A. Linton of the Provident Mutual well put this idea into words in 
a recent address when he pointed out that the curtailment in paying policy loans 
and cash values is no more of a reflection upon the basic security of the institution 
than was the inability of the best banks in the country to withstand a panic run 
on their deposits a reflection upon their basic security. These extra values of life 
insurance, he said, were never intended to take the brunt of a panic run resulting 
from a severe financial crisis. 


Endowments in Season “Think It Over’ Objection 
Although the cheaper forms of life in- When the prospect wants to “think it 
surance are naturally having their inn- over,’ Glenn Schmidt, Acacia Mutual 


ings now in view of conditions, the fact 
should not be lost sight of that the pres- 
ent is also a splendid time for presenta- 
tion of endowment insurance. As the 
Manhattan Life bulletin puts it: There 
are men and women with money to in- 
vest. And they are in a quandary as to 
what to do with this money. 

They should not be—not as long as there 
are men to sell life insurance and there 
are forms of insurance such as the va- 
rious types of endowment policies. The 
fact that an investment yields only 4% 
instead of 6% or 8% is not as important 
a consideration to the man seeking a 
good investment as the fact that the 
lower yielding investment is a_ stable 


manager, often says: 

“Don’t hesitate, Mr. Jones. Indecision 
is the paralysis of usefulness and you 
will be paralyzing your best interest by 
delaying this matter. Procrastination 
hangs more crepe on the doors of op- 
portunity than all the other crimes put 
together. Put your very heart into this 
opportunity and you will never regret it. 
You can gain nothing by delay. Now the 
sooner you get our service the longer 
you will enjoy and the more it will be 
worth to you.” 


Answering Cost Objection 
If the prospect likes the contract under 


one. discussion but objects to the rate, The 
The endowment policy offers this sta- Firing Line of the Illinois Bankers Life 


bility, and a yield which over a period suggests this reply: “I am not suggest- 
of years assures one of satisfactory ing this policy at this rate either because 
profits. it is cheap or because it is expensive, but 


In addition, the endowment policy pos- 
sesses all the other features of highest 
rated investments, safety, marketability, 
value as collateral, tax exemption, and 
a maturity date. 


because I believe it is the plan that would 
best serve your needs.” 


Making Rejections Pay 


A good suggestion on how to make re- 
jections produce business was given by 
Milton Herzberg, Equitable Gaciews, in 
a recent address. He said: 

“We deplore declinations and often fear 
to offer delivery to man who is impaired 
and has to pay a higher rate, without 


twenty-three hundred years. The De- CV, giving thought to the tremendous 
troit Life Builder quotes the Dialogues possibilities to insure the children of 
as follows: those impaired or declined risks. Why 
“Nor can I think that you are justified, "ot say to the man who is — 
Socrates, in betraying your own life ‘You wanted insurance and could not g¢ 

when you might be saved; this is playing _ 't- When you were a youngster, sia 
into the hands of your enemies and de- ably you could have bought all the in- 
stroyers: and moreover I should say that surance you wi anted because you were in 
you are betraying your children; for you good health. Then why don’t a ar- 
might bring them up and educate them; antee the insurability of your boy? Give 
instead of which you go away and leave him a policy now so th: at later, if his 
them, and they will have to take their health is impaired, he will be grateful 
chance; and if they do not meet with to you all his life for your forethought 
the usual fate of orphans, there will be in ‘providing it.’ Mr. Herzberg sold 


small thanks to vou. No man should close to $1,000,000 of coverage to one 
) -from his age 23 to 


Plato on Educational Insurance 


Back in 400 B.C. Plato, the Greek 
philosopher, who never knew of life in- 
surance, stated the case for educational 
insurance perhaps more impressively and 
compactly than anyone has in the past 


bring children into the world who is un- client in six years 
willing to p rsevere to the end in their 29—hecause the father could not get 
nurture and educati any more insurance. 








RIGHT BACK 
TO WORK 


» » » Those who insure their lives help indirectly to 





bring comfort and happiness to thousands of people, 
apart from the beneficiaries immediately concerned. 


and then, released, flow on to bring hap- 
piness to distant valleys. 


They provide largely the funds for 
public and private enterprise—railroads, 
farms, utilities, factories—all those col- 


lective activities which mean work and While in trust with the insurance com- 


pany, they turn the wheels of industry, 
and return at last to the policyholder or 
his beneficiaries, bringing to the aged 
or bereaved welcome freedom from 
hardship. Like mercy, life 
insurance "blesses him that gives and 


pay rolls. 


Life insurance tolerates 
no idle dollars. 
financial 

Its very existence depends on the 
him that takes"—not only those whose 
future it safeguards but all whose for- 
tunes are linked with those vital eco- 
nomic enterprises that it stimulates and 


prompt re-investment of every dollar 
received in premiums, for the benefit of 
the policyholders. These dollars, like 
water passing through a power house, 
turn the mighty turbines of trade .. . 


SUN LIFE ASSURANCE 
COMPANY OF CANADA 


maintains. 











Head Office: Montreal 





FALSIFICATION DECISION 
The fact that a life company’s agent 


ana 
A TIME FOR ACTION 

Commenting on Financial Indepen- 
dence Week, which is to be observed by deliberately falsifies answers in an ap- 
life agents all over the country April plication for insurance, thus obtaining is- 
17-22, Provident Mutual Notes says: Suance of a policy which, if true answers 
“Never has a finer setting been laid for had been given, would not have been ob- 
a favorable reception to the life insur- tained, does not entitle the insured’s ben- 
ance ideal. The record of the life in- ¢ficiaries to recover in event of death, 
surance business during the last four the Michigan Supreme Court holds in 
years has become an asset of incalcula- Roy T. Henson vs. John Hancock Mutual 
ble value. Financial Independence Week Life. 


should be a high spot of activity—it will 
not be profitable to be inactive.” L. L. MONTGOMERY AT N. Y. U. 
L. L. Montgomery delivered the C. L. 
U. lecture in the review course at New 
York University recently. Mr. Mont- 
The new manager of the Union Cen-  gomery substituted for Dr. S. S. Hueb- 
tral at Burlington, Vt., is Hugh E. Sin- ner. This course is given in eo 
clair, who succeeds the late C. M. Hath- tion for the examinations for C. U. 
away. Mr. Sinclair, a native of Burling- degree. Mr. Montgomery last “a 
ton, has been an outstanding producer in addressed the Clifford L. McMillen 
Vermont for several years and holds the Agency of the Northwestern Mutual in 
C. L. U. designation. New York. 











HUGH E. SINCLAIR APPOINTED 





WHOM DO YOU REPRESENT? 


THE COLONIAL LIFE INSURANCE CO. 


OF AMERICA 
EST. 1897 


Produced Over 21 Million Dollars More New Paid For 
Business in 1932 Than in 1929 
*A GOOD COMPANY FOR 
YOU TO REPRESENT” 














HoME OFFICE 
JERSEY CITY 
NEW JERSEY 





























17-23 John Street, New York 
COrtland 7-8300 






Uptown 


122 East 42nd St.—LExington 2-6715 
245 Fifth Ave.—AShland 4-1772 
578 Madison Ave.—WIckersham 2-2627 
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APRIL 17-22 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


SPRINGFIELD, MASSACHUSETTS 


THREE AGENCIES IN GREATER NEW YORK 


LAWRENCE E. SIMON, General Agent THE KEANE-PATTERSON AGENCIES 
25th Floor, Chase Nat. Bank Building 225 West Thirty-fourth Street 
20 Pine Street 1908 Pennsylvania Building 
NEW YORK NEW YORK 


SACKERMAN & LEWIS 
General Agents 


16 Court Street 
BROOKLYN 


MORE THAN TWO BILLION DOLLARS OF MASSACHUSETTS 
MUTUAL INSURANCE NOW IN FORCE 
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Better Methods of Selling 


Life Insurance 


A Practical Course 
In Working Principles 


By 
L. L. Montgomery 


(This is the Fourth Installment of the Series) 


In the third installment of this series I 
discussed the importance of imagination 
and finished an explanation of the princi- 
ples underlying the Show Step in my for- 
mula. I now come to the most in:portant 
part of the whole proceeding in the inter- 
view between the life underwriter and his 
prospective client, that is, putting the pros- 
pective client in a picture (situation) he 
wants to be in. Note well I did not say 
“ought”; I said “wants.” There is a vast 
difference between “ought” and “wants.” 
We are told in a religious service, “We 
have left undone those things we ought 
to have done and we have done those 
things which we ought not to have done 
and there is no health in us.” This ap- 
peal is to the “ought” and it pictures the 
undesirable situations in which the sinner 
has placed himself. 

There is for the sinner the contrast of 
rewards and punishments. He can choose 
the way he shall go. The “done” and 
“left undone” is simply a realization of 
the perversity in human nature—people 
do not always choose the best way even 
for themselves. They need enlightenment, 
guidance and stimulation. 

If they really understood the benefit 
that would come to them and to theirs 
through the help of the life insurance 
companies they would welcome the life 
underwriter much more freely and ex- 
pectantly than they do at the present time. 

At present there is a great deal of re- 


sistance because of this want of under- 


standing and also because of the pressure 
tactics of life underwriters who look up- 
on their activities as specialty selling and 
do not have the proper conception of the 
professional nature of their work, which 
is to analyze conditions and advise as to 
plans made through the life insurance 
companies to meet life situations in a 
better way. 

As I wrote in a previous article, I call 
the life in life insurance “Life more 
abundantly.” To me the various forms 
of policies come in only when the profes- 
sional relationship and interpretation has 
been established. In all this life under- 
writers are at the parting of the ways. 
This will become more and more marked 
as the influence of the C. L. U. activity 
begins to extend. It will take a few years 
longer but the handwriting is already on 
the wall. 


Must Be Able to Go From General to 


Particular 


A life underwriter must study the so- 
cial sciences and he must have a thorough 
knowledge of the general affairs of men 
as a whole before he can wisely interpret 
his own particular relationship. He must 
be able to go from the general to the 
particular. The personal rewards for his 
efforts will be in direct proportion to the 
breadth of his knowledge and his ability 
to focus it on each individual case with 
which he comes in contact. 

Now putting people in pictures (situa- 


tions) they want to be in is the high art 
of all persuasive work and the end sought 
by all men who must get results through 
dealing with others. You can not be suc- 
cessful in life unless you succeed in deal- 
ing with your fellowmen so that there will 
be a resultant advantage to them and in- 
cidentally to you. It is a mathematical 
law as certain as that two and two make 
four that if you really think in terms of 
the interests of your prospective clients 
and absolutely forget such incidents as 
self, monetary returns and material re- 
wards of all kinds, you will win success 
beyond your fondest dreams, because what 
you do for your clients will flow back to 
you measure for measure more and more 
abundantly. Maybe there is a mathemat- 
ical law in the spiritual world. Look up 
at the stars some fine night and think 
this over. 


Graph of Mental Imagery 


The symbol in my formula for putting 
people in pictures they want to be in is 
the up and down graph line, illustrative 
of the ups and downs of the mental 
imagery. Add it to the symbols of the 
other steps given in the previous articles 
and you will have 














All that has gone before is merely a 
preparation for this step. If you could 
call upon a prospective client and create a 
picture for him that he wanted to be in 
and do it instantaneously, that would be 
fine, but human nature does not work 
that way. 

There has to be the cumulative effect 
of the working power of the ideas. No 
great things come suddenly; there is al- 
ways a preparation, an evolutionary proc- 
ess—true in the progress of science and 


invention, true in politics and government 
There have always been the contributions 
of those who have gone before as a start. 
ing-off point. We don’t just pull things 
out of the air. ; 

Analyze this step for yourself. What 
do you want in your own life? Haye 
you a plan or are you just drifting? Tp 
get anywhere you must have constantly 
before you as mental films the kind of 
pictures you yourself want to fit into, 

Don’t you want to have the love and 
respect of your fellowmen? Don’t yoy 
want to have control over your environ. 
ment to come and go as you please, to 
ask no man’s permission to perform? 
Don’t you want to be a leader of men, 
to have sound judgment, and to be ree. 
ognized as a man of sound judgment? 
To have people grasp your hand and feel 
encouraged? To have them tell you they 
would like to meet you again and mean 
it? 

Don’t you want to feel that you go 
forth to tell the story of better things, 
better conditions? You want your own 
family to have comfort; you want your 
wife and your children to be free from 
worry; you want to have your own home; 
you want gardens and flowers and love. 
You understand the Divine through the 
laughter of little children, their trusting 
hands laid in yours, the smile on your 
wife’s face. You want to win in the bat- 
tle of life. You dare do all that may be- 
come a man. 

Keeping Desires Always in Mind 

You keep these images constantly be- 
fore you. They burn deep down into your 
subconscious self. You concentrate on 
them and your activities become focused 
upon the ends you wish to achieve. No 
man can be what he wants to be unless it 
is constantly in his mind first. 

Put the pictures ahead of you. Read 
the biographies of the great men. Read 
about the “supposing game” that Gordon 
Selfridge’s mother used to play with him. 
What about the mothers of the race 
dreaming about their children yet to be? 
What are the things that are worth while, 
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Stocks 


Cash 


Organized 1850 


Life 
Modified Life 


Real Estate 
Farm Mortgages ......... ee ee eT ee ee 
*Mortgage Loans 
First mortgages on Real Estate; 63% are guaranteed as to 
Principal and Interest. 
Bonds—State of N. Y 
County and Municipal 
Railroads 

Public Utilities 
Industrial 


6% 
Policy Loans 
Premium Notes 


Interest and Rents accrued 
Deferred and Uncollected Premiums 


500 Shares West Penn Power Co. 
Cumulative Preferred............ 


*Three mortgages foreclosed during 1932. 


THE MANHATTAN LIFE INSURANCE COMPANY 


654 Madison Avenue at 60th Street 


MANHATTAN LIFE ASSETS 


The following table shows the allocation of Manhattan Life assets as of December 31, 1932: 


Assets 
$1,683,933.58 
4,800.00 
9,646,773.48 


108,963.00 
188,563.00 
760,109.00 
603,381.00 

97,655.00 


55,000.00 
5,432,063.45 
434,271.20 
603,731.99 
407,530.09 
304,858.29 


$20,331,633.08 


New York, N. Y. 


Double Indemnity 
Endowment 





Preferred Risk 
Disability 


Tuomas E. Lovesoy, President 


Retirement Income 





Per Cent of 
Assets to 
Whole 


8.28% 
0.02 
47.45 


0.54 
0.93 
3.74 
2.97 
0.48 


0.27 
26.72 
2.13 
2.97 
2.00 
1.50 





100.00% 


Salary Savings 
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Master Life Underwriter? What are you 

dreaming about? You can not transfer 

to others what you do not feel yourself. 
Must Transfer Feelings 

To transfer to others what you see and 

feel is the problem, It takes natural abil- 
i training and practice. You must train 
yourself to think objectively; put your 
mind on the other person, actually feel 
and understand his situations. Build on 
the facts given you; interpret those facts; 
chart them out before you call the second 
time and visualize the situations mentally. 

Write out the sequence of your ideas 
and the order of their presentation to 
him. Rehearse in your mind’s eye the 
pictures you are going to place before 
him, for ‘these pictures will set up in his 
own mind intensive images as they apply 
to him. He can feel his own situations 
more personally and intimately than you 
All you have done is to project the 
frst reel; the others will follow naturally. 
People don't argue with the pictures they 
want to fit in. They may with those they 
ought to fit in. 

If you have any difficulty understanding 
this picture or image step, | suggest you 
make a few simple tests. For instance, 
when you are in a room alone call your 
imaginary dog to come over to you, say 
the words of command out loud, hear the 
patter of the paws as he comes over, pat 
is on the head, then tell him to lie 
jown, watch him do it; after an interval, 
walk towards the door, open it and whistle 
for him to come along. 


can. 


How to Train Imaginative Powers 
Now imagine you are going horseback 
riding. You stand on the near side of 
the horse, you grasp the reins, feel them 
sliding down through the fingers of your 
left hand; now place the left hand still 
holding the reins on the front of the 
saddle; adjust the stirrup correctly with 
your right hand, put your left foot in the 
stirrup; pull yourself up in the saddle, 
swing your right leg over, place your 
right foot into the off stirrup; now you 
gather up the reins; you feel the bit; 
there is a pressure from your knees and 
you are moving forward; you feel the 
thythm of the motion of the horse; there 
is a jump ahead, you quicken the pace. 
You are trotting. Now you break into a 
canter. Then a gallop. You tighten your 
hold. You feel the power of the horse. 
You feel the g se More Te of the muscles for 


the leap. You are leaning forward. You 
are going over. You meet the shock as 
the horse reaches the ground. You sit 


tight, recover your position and you feel 
fine. You are ready for the next jump. 

If you are fond of rifle shooting you 
will appreciate this description. You are 
lying down on the range shooting for the 
\merican team in an international com- 
petition. You hold the rifle in your hands, 
your right hand on the stock, finger curled 
around the trigger; rifle supported by left 
hand and elbow. You look down the 
sights; you get the tip of the foresight 
in the center and in line with the V of 
the backsight, and see that tip at six 
o'clock on the bull’s eye; you steady your- 


self; there is no wind blowing to inter- 
fere; you let all the air out of your lungs; 
hold’ it; and with a squeezing motion of 
your thumb down and your finger up you 
press the trigger; you feel the shock of 
the discharge. You look. There goes the 
signal: a bull’s eye. Again you feel fine; 
you are ready for the next shot. 
Imaginary Chess Game 

You are playing chess. Your opponent 
has you in a difficult position; there is 
seemingly no way out; the pressure on 
your position seems certain to win the 
game for him; you are playing for time; 
your mind is working furiously; you see 
that by a sacrifice of a piece you can start 
a combination that will enable you to win; 
you play the moves over mentally; you 
are sure it will work out; you check up 
again mentally and make doubly sure; you 
think out the moves of your opponent as 
well; then you make the actual move; it 
works! Again you feel fine. 

Getting “Ear Images” 

Additional practice can be had by study- 
ing poetry and attempting to go beyond 
the words to the imagery created. Try to 
put yourself in the position of the poet 
as he saw the things he wrote about. 
Some poems emphasize ear images, others 
eye images, some both ear and eye. The 
best poems to read are those where there 
is a suggestion of movement, activity, mo- 
tion, rhythm. I give an example of an 
ear image from a poem of my own that 
I wrote about the river near my boyhood 
home: 
Her journey from the mouth is o’er, 
And near is heard the falls’ soft roar, 
For high tide takes their tone away, 
The roaring waters’ rage allay. 


3ut when the tide is dropping fast and 
rushing out to sea, 

Then loud and louder roar the 
greater majesty. 

Their fullest note now strikes its tone like 
thunder’s throated roar, 

As if an agony suppressed tells of som«c 
pain they bore. 


falls in 


you have been near the falls 
Perhaps you have been to 
Can you actually hear 


Of course 
of some river. 
Niagara Falls. 
them now? 

Try the Star Spangled Banner and sex 
if you can see, hear and feel the situations 
created in the song—the bombs, the rock- 
ets, the flag? It means much to an Amer- 
ican, but to a man of another nation it 
might mean nothing at all. The images 
and pictures must tie in to the actual sit- 
uations faced. 

All of which practice will help you to 
build a dynamic vocabulary of effective 
words and phrases that will create images 
and set off ideas in the minds of those 
with whom you come in contact. As a 
life underwriter you are a teacher of 
values, a preacher of ideals and a prophet 
of the future. It takes a wide range of 
words to cover such a large field. 

(Editor’s Note: Further selling articles 
by Mr. Montgomery will appear in fu- 
ture issues of The Eastern Underwriter.) 





From 


TED RIEHLE’S CARD INDEX— 





The world is sad enough 


Talk happiness. 
No path is wholly 


Without your woe. 
rough, 

Look for the places that are smooth and 
clear, 

And speak of them to rest the weary ear 

Of earth, so hurt by one continuous strain 

Of mortal discontent and grief and pain. 

Talk faith. The world is better off with- 
out 

Your uttered ignorance and morbid doubt. 

If you have faith in God, or man, or self, 

Say so; if not, push back upon the shelf 





SPEECH 


Of silence all your thoughts till faith 
shall come ; 
No one will grieve because your lips are 
dumb. 
Talk health. The dreary, never-ending 
tale 
Of mortal maladies is more than stale; 
You cannot charm or interest or please 
By harping on that minor chord, disease. 
Say you are well, or all is well with you, 
And God shall hear your words and make 
them true. 
Wilcox. 








RIEHLE AGENCY —EQUITABLE LIFE 
225 WEST 341TH STREET — LACKAWANNA 4-4300 





FORM JONAS & PENDLETON, INC. exclusively to his real estate interests 
and through these has, in the last fev 
Headquarters at 164 Montague Street, years, became prominent in the general 
Brooklyn; Careers of Daniel H. insurance field. 
Jonas and Donald Pendleton Mr. Pendleton was graduated from Co- 
Daniel H. Jonas and Donald Pendle- !umbia University in 1923 and is a Phi 
ton, both well-known in New York in- Beta Kappa. He has devoted his recent 
surance circles, have announced their as- Years to life insurance and estate analy- 


sociation ander the name of Jonas & sis. In taking up his duties with the 
Pendleton, Inc. They are taking new ne€w_ corporation, Mr. Pendleton is re- 
quarters at 164 Montague Street, Brook- signing his position as vice-president of 
lyn. Reynolds Pomeroy & Co., Inc., New 
Mr. Jonas obtained his education and York City. 

spent all his early life in Brooklyn. In terre 

1897 he went to the Pacific Coast and WILLIAM MUNSON > RESIGNS 
thence to Alaska where he was engaged William Munson, who has been gen- 


eral agent for the State Mutual Life in 
cial enterprises. Returning to New York Newark for the last ten years, has re- 
in 1912, Mr. Jonas became associated signed, effective May 22. Mr. Munson 
with and secretary of the Tower Manu- has been with the company nearly 
facturing Co., and later was president twenty years. He started as an office 
of the New Brunswick Chemical Co. He _ boy with the Merrill Agency of the State 
retired in 1928 to devote his attention Mutual in Buffalo, N. 


for many years in mining and commer- 
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The Lincoln National Life Insurance 


Company fort Wayne, Indiana 











THE FORMULA 
of SUCCESS 


IFE INSURANCE can be explained in plain, everyday 
language. The facts can be simply stated. Pevple need to 
be told about life insurance by one who knows life insurance 

and its adaptability. Salesmen of integrity, ability and courage 
who will work systematically and plainly state the facts of life 
insurance service will be Masters of their craft and successful. 


THE MUTUAL LIFE OF NEW YORK, with its long history of 
increasing success, offers opportunity. It writes Annuities and 
all standard forms of life insurance. Double Indemnity Benefits. 
It has many practices to broaden and expedite service for Field 
Representatives and for Policyholders. 








Those contemplating engaging in life insurance field work as 
a career of broad service and personal achievement are invited 
to apply to 


The Mutual Life Insurance Company 
of New York 
New York, N. Y. 


GEORGE K. SARGENT 
Vice-President 


34 Nassau Street 


DAVID F. HOUSTON 








President and 
Manager of Agencies 
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Sees Industrial Agents’ 
Opportunities Increased 


TALK 





CHARLES F. WILLIAMS’ 
Western & Southern Head Says New 
Industries Will Arise as 
Business Recovers 


There are unlimited opportunities for 
the industrial insurance man in these 
davs of financial reconstruction, in the 
opinion of President Charles F. Wil- 
liams of the Western & Southern Life, 
who spoke at the sales congress in To- 
ledo, Ohio, last Saturday. 

“The industrial agent today has many 
collaborators who indirectly are his sub- 
agents for new business,” Mr. Williams 
declared. “There are agencies in our 
social structure who are continually ad- 
vancing the cause of life insurance. 
Never before have the people been so 
thoroughly on the side of life insurance, 
and the industrial agent is, by the very 
nature of his calling, master of the sit- 
uation. 

“The new cycle of business rehabilita- 
tion has started on its way. The call 
for the unemployed to return to work 
is daily increasing. Many new indus- 
tries will arise from the old wreckage. 
Reorganizations will take place in man- 
ufacturing establishments as a necessity 
to meet the new and stronger compe- 
tition. 

Public Attitude Changed 

“Times have changed. The public has 
paid a big price for their experience in 
frenzied finance. We are now a nation 
of thinkers and realize more than ever 
the value of life insurance. The indus- 
trial agent, to cope with a class of think- 
ing people, must readjust his activities 
so that he will be in close harmony with 
current development. He is in a busi- 
ness that makes him a thinker. The 
people seek sound financial advice at all 
times. There is nothing sounder in the 
history of finance than legal reserve life 
insurance and the industrial insurance 
man is a chief exponent of safe, sound 
and guaranteed legal reserve life insur- 
ance. Every human being is his pros- 
pect. He can write the small policy and 
the large policy in the same home. 

“The industrial agent is a builder of 
thrift habits in the young and old. He 
dispenses a square deal every time he 
writes a policy. He represents the 
soundest monetary system known to his- 
tory. His policyholders and his pros- 
pects will feel more contented if he ex- 
plains to them how they can have their 
savings saved safely. The value of in- 
dustrial insurance is recognized by all 
the principal nations of the world. It 
is family insurance purchased on the 
easy payment plan. Owing to construc- 
tive and economic management the in- 
dustrial business has grown consistently 
to outstanding proportions.” 


SHENANDOAH LIFE CONVENTION 








Nearly 100 at Florida Meeting; Presi- 
dent Angell Cites Company 
Progress in 1932 
The annual agency convention of the 
Shenandoah Life of Roanoke, Va., was 
held at Daytona Beach, Fla., last week, 
with nearly 100 agents and home office 

representatives in attendance. 

In addressing the convention Presi- 
dent R. H. Angell pointed with pride to 
the fact that the Shenandoah was one 
of the few life companies in the country 
to increase its insurance in force during 
1932. In the same period the company 
also made a substantial increase in as- 
sets and in surplus. 


DR. REITER RETURNS APRIL 15 

Dr. Walter A. Reiter, medical director 
of the Mutual Benefit Life who is on a 
western trip for the company, accom- 
panied by Mrs. Reiter, is expected back 
to the home office in Newark April 15. 
He is visiting many of the agencies on 
the Pacific coast and will go South as 
well. 





C. J. DIMAN’S CAREER 





New Second Vice-President of John 
Hancock Has Been With Company 
Thirty-Three Years 


DIMAN 


CHARLES J. 


Charles J. Diman, who has been ad- 
vanced to a second vice-presidency of the 
John Hancock, has been with that com- 
pany thirty-three years. Despite his 
long experience he is only 48 years old. 

Mr. Diman was made an officer of the 
company in 1917 at which time he was 
given the title of assistant secretary. 
Three years later he was made secretary 
and has been very active in the head of- 
fice executive management of the com- 
pany. 


Mason Change 
(Continued from Page 10) 


division. Since that time he has trav- 
eled extensively throughout the Aetna’s 
field, has been engaged in various sales 
promotion activities, and has been con- 
stantly in demand as a speaker at meet- 
ings and conventionn. 

Mr. Mason is a graduate of the Uni- 
versity of Rochester, and started his ca- 
reer as a newspaper staff writer. He 
has been engaged in life insurance work 
since 1922, when he became associated 
with L. A. Cerf, at that time general 
agent for the Mutual Benefit in greater 
New York. 


Results of Depression 


(Continued from Page 1) 


maturity, etc. There were 3,253,231 Or- 
dinary policies totaling $7,656,000,000 and 
19,308,347 Industrial policies totaling $4,- 
411,000,000 that went off the books in 
one year. 

Total surrender values paid during the 
past three years had been estimated to 
exceed $1,400,000,000 for forty-eight com- 
panies holding 86.4% of admitted assets 
of United States legal reserve compa- 
nies. 

Commenting on this problem, Dr. 
McCahan said, “As a means of check- 
ing the tendency toward the lapse or 
surrender of encumbered contracts the 
suggestion has been made that they b« 
rewritten at the attained age for the net 
difference between the loan and original 
face, reduced commissions being paid on 
the new policy. This suggestion has met 
with considerable opposition for a num- 
ber of reasons. The validity of certain 
of these reasons may be admitted yet it 
is to be hoped that some satisfactory 
plan will be worked out for heavily 
loaned contracts which will permit a re- 
adjustment on an equitable basis when 
a policyholder cannot conceivably finance 
repayment of the loan.” 





with 








TRIPLE INDEMNITY 
LIFE INSURANCE 


Weekly Accident Disability 








in 
One Contract for One Premium 
General Agency Contracts available at Cincinnati, Ohio; Columbus, Ohio; 
Toledo, Ohio; Erie, Penna.; Harrisburg, Penna.; Detroit, Michigan. 


Inquire 


UNITED LIFE AND ACCIDENT 
INSURANCE COMPANY 
United Life Building 
Concord, New Hampshire 














OPPORTUNITY 


Opportunity for General Agents means a chance to make a good 
living now and build for a future that will be secured. 


Our General Agent’s contract offers this opportunity. 


We especially invite correspondence with experienced life men 
in the following territory — Western Pennsylvania, Ohio, 
Michigan and Indiana. 


PHILADELPHIA LIFE INSURANCE COMPANY 
111 North Broad Street, Philadelphia, Pa. 
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Financial 
Independence Week 


Financial independence through Life Insurance 
is a potent expression of the new outlook—an 
outlook gained from the distressful experience of 
the last few years. 


By identifying ourselves with Financial Inde- 
pendence Week we profit by this concerted attack 
on public inertia and by the stimulus of team work. 
We rank ourselves with the most constructive 
forces in our business. 


It will pay us all to follow through. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 
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Aetna Life Revises 
Rates In Middle Ages 


NEW POLICY FORM 


[SSUES 
Adjustments of Non-Forfeiture Values; 
Effects of Rate Changes; Policy 
Forms Modified 


The announcement of the Aetna Life 
about the new rates effective April 1 
with that company, its new Progressive 
Ordinary Life policy, and some changes 
in policy forms follows: 

New Non-Participating Life Insurance 
Rates 

A general revision in non-participating 
rates on Life Insurance policies will be- 
come effective. There is little or no 
change in the rates below age thirty and 
little or no change in the rates at the 
extreme older ages, but around ages 50- 
35 the rates have been generally increas- 
ed from five per cent to eight per cent. 
There have been slight reductions at a 
few ages on some plans. 

Premiums on single premium 
plans have not been increased. 

In particular, special attention is called 
to the following changes. 

Modified Life 

The extra premium for the disability 
clause on the Modified Life plan is dou- 
bled at the end of five years when the 
regular premium doubles. The extra pre- 
mium on this plan for double indemnity, 
however, remains the same throughout 
the term of the double indemnity benefit. 

Modified Life premiums are given only 
up to the age at entry sixty and this 
plan will not be issued to applicants 
above that age. 

Insurance With Life Income 

Heretofore the company has issued 
the same policies to women as to men 
and at the same rates. A scale of rates 
for women different from that for men 
has been adopted. The non-forfeiting 
values and values at maturity are sub- 


pe licy 


stantially greater for women than for 
men. 
The maturity values on these plans 


are as follows: 
Insurance With Life Income $1,000 


Maturing at Maturity Values 
Age Men Women 
50 $1,720 $1,840 
55 1,550 1,670 
oO 1,370 1,490 
65 1,200 1,320 
70 1,060 1,180 


Under the new policies the income is 
guaranteed for a term certain of 100 
months instead of the 108 months in the 
Id form. 

Non-Forfeiting Values 

There has been a reduction in the cash 
values of non-participating policies and 
a corresponding change in the other 
non-forfeiting values. The full reserve 
8 given as a cash value, however, at the 
end of the fifteenth year on all plans 
except the Insurance With Life Income, 
Modified Life and Family Income plans. 
In many of the plans a second year cash 
value is allowed where heretofore no 
cash value was available until the end of 
the third year. 

The cash values for participating poli- 
as for non-participat- 


cies are the same 
ing policies except for the Family In- 
come plans. 

There are no changes in participating 


rates, 
Annuity Rates 
There are no changes in annuity rates 
except that the rates have been modified 
lor the Deferred Income Bond (the 
name € which has been changed to De- 
ferred Cash Refund Annuity) and for 
Deferred Life Annuities. 
Double Indemnity 
Rates for double indemnity have been 
Modified and the coverage has been 
changed so that the benefit terminates 
- age sixty-five instead of at age seven- 
y. 
New Plan of Insurance—Progressive 
Ordinary Life 


a non-participating plan of in- 


This is 


Brandwein Agency Appointments 
Of Production, Agency Managers 





Kaiden-Keystone Phot 
B. SAPIRSTEIN 


CLINTON 


unfavorable business 1" New York City as a special agent 
situation the mid-town branch of the rae was one of the first twenty-five lead- 
Continental American Life, under the img producers for that company, reach- 
management of Samuel Brandwein at the ng this place the first time in less than 
Graybar Building, New York, has been  @ year’s production. Mr. Sapirstein lives 
having satisfactory production experience i" Brooklyn where he is prominent in 
and the agency has added considerably Masonic work. He is a past master of 
to its personnel. Tuscan Lodge 704 and is a member of 

Manager Brandwein announces the ap- the Grand Lodge. He served as _ and 


SAM LESLIE 


In spite of the 


pointment of Sam B. Sapirstein as pro- Steward from 1930 to 1931. Mr. Sapir 
duction manager of the agency. Recently stein, while a large personal producer, 
Clinton Leslie was appointed agency will devote a considerable part of his 
manager of the Brandwein Agency after me to the training and recruiting of 
a dozen years’ experience as a successful ™en. 


producer and trainer of men. Clinton Leslie is particularly valuable 


Mr. Sapirstein entered the life insur- ‘0 the Brandwein Agency because of his 
ance business as an agent of the Equita- thorough knowledge of Continental 
ble Society in 1925, later becoming an American policies and methods. He was 


assistant manager in New York. In manager of Northern New Jersey for the 


March, 1932, he went with the Prudential Continental American, having offices at 
—_______._- Newark and Paterson. The first year 
with the company he wrote $1,500,000 


surance issued at a rate approximating 


; : When the Brandwein 
the Ordinary Life rate charged by some 


started early this year Mr. Les- 


personal business. 
\gency 


of the participating companies. It pro- je became agency manager and was suc- 
vides for insurance payable at death of ceeded in New Jersev by the Ainbinder- 
$1,000, increasing $20 a year for twenty —\foskowitz Agency. Mr. Leslie entered 
years, at the end of which time the total the life insurance business in 1921. im- 
amount of insurance reaches $1,400. The mediately after leaving college, with the 


policy is reduced at 
years to the non-par- 


premium upon the 


\ Equitable Society. He first took the 
the end of twenty 


cashier’s training course and spent some 


ticipating Ordinary Life rate for the time also in the agency department. He 
original age at issue of the insured. resigned from the Equitable Society in 

It will be found that this policy com- 1931 to join the Continental American 
pares very well in its results with the Mr, Leslie has had much experience in 


results under 
which the 
chase paid-up 
the added advantage 


a participating policy upon 
dividends are applied to pur- 
additions. The policy has 
that the benefits 


has always 
production 


and 
personal 


training new 
maintained a 
record. 


agents 
fine 

















under it are guaranteed and it carries 
large cash values as compared with the H D H | 
regular Ordinary Life plan AIGHT, AVIS& AIGHT, nc. 
Changes in Policy Fo ms Consulting Actuaries 
Some slight changes in wording of pol- FRANK J. HAIGHT, President 
icy contracts have been made. } INDIANAPOLIS 
The principal change to which atten- | Omaha Kansas Cit, 
(Continued on Page 27) 











WINVINI NIN IN IIIS 


AGE ano STABILITY 


continue to be the 
outstanding qualifications of 


UNION MUTUAL LIFE 
INSURANCE COMPANY 


Incorporated 1848 
PORTLAND, MAINE 
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Big Bill Says 


(Continued from Page 19) 
the Best bulletins bring in their wake 
flock of cancellations of risks. 

The situation is complicated by the 
fact that the R. F. C. may be a factor, 
and hasn’t yet made a decision as to 
what it will do; or the New York State 
Insurance Department is holding hear- 
ings, and also has not yet reached a 
decision 

In the meantime, companies which are 
about to engage the attention of the 
Best office are sitting on pins and 
needles wondering what his bulletins 
will be. If there is any presumption that 
the bulletins are confidential the pre- 
sumption is wrong because they have a 
wide circulation outside of the offices 
which receive them. 


Just about the treatment of 
insurance in the found in the 
daily newspapers of Chicago. The Trib- 
une there has been on the rampage for 
some time. The Hearst paper—Herald- 
Examiner—gives it a close run. On Fri- 
day, March 24, the Daily News joined 
the procession with a vitriolic column or 
so on salaries of executives, printing 
some of them over a four year period. 


nastiest 


press is 


New 


4 bill in the York legislature 
which would penalize rumor mongers 
and scandal artists who magnify finan- 


cial difficulties of 
will be a welcome 
if enacted. 


insurance companies 
addition to the code, 


Among the night workers at the New 
York State Insurance Department are 
S. Feller, J. Bill, R. Brennan and H 
Spencer. 





ROOSEVELT ENGRAVING 
President O. J. Arnold of the North- 
western National has distributed to com- 
pany representatives and some other 
contacts an engraving of President 
Roosevelt made from a Harris & Ewing 
photograph. 


Can He Pay’? 


The important question in pros- 





pecting today is, 
Fidelity 


vance, 


“Can he pay?” 
agents learn this in ad- 
through their lead service, 
This con- 


It increases the num- 


in thousands of cases. 
serves time. 


ber of hours face to face with 
interested prospects. 
More Interv:ews—More Sales 


The 1932 experience shows that 
the ratio of calls to interviews to 
sales is greatly improved when 
agents go in behind the lead serv- 
ice. 
the 


prospects, 


Present day selling demands 
conceritration on_ interested 
able to buy, 


by this Fidelity 


dev el yped 


service. 


Send for booklet 


“The Company Back of the 
Contract” 


The FIDELITY MUTUAL LIFE 
INSURANCE COMPANY 
PHILADELPHIA 


WALTER LEM 1 Omesadent 
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REOPENING OF BANKS 
The United States Daily—which has 
been revived as a weekly 
bank 
issue. It 
the Comptroller 


prints an in- 


teresting story about reorganiza- 


tion in its current made in- 
quiry at the office of 
of the Currency and found that slightly 
more than 67 cents on every dollar has 
been liquidated out of the average na- 
bank the be- 


ginning of system 


since 
bank 
The same applies to state banks. 
banks 


opportunities for 


which closed 


the 


tional 
national 
have available 


Closed now 


greater reorganizing 
and reopening their doors to depositors 
than ever before. 

The 


Finance 


Reconstruction 
the 


the 
Corporation and 


vast funds of 
Federal 


Reserve System are available to a bank 


with sound assets. Under action taken 
by Congress during the past week even 
State banks which are not members of 
the Reserve System may now borrow 
from the $7,000,000,000 of resources of 
the 12 reserve banks. The bill extending 
reserve facilities was signed by the 
President March 24 

Passage of the Steagall bill on March 


23 threw the lending facilities of the re- 
serve banks to The ac- 


tion was taken over the protest of Sen- 


non-members. 


ator Glass (Dem.), of Virginia, legisla- 
tive sponsor of the original Federal Re- 
serve Act. 


3ecause of unusual opportunities ex- 
tended to banks in difficulty, the even 


tual return to depositors in such banks 
may be much higher than during ordi- 
nary times, says the U. S. Daily. By 
selling preferred stock, to the Recon- 
struction Finance Corporation if neces- 
sary, a bank may restore its capital 
structure. By applying to the Federal 
Reserve System for an advance a bank 
may obtain cash to tide it over a tem- 
porary emergency. 

In the past about five out of every 100 


national banks that closed have reopened 


again instead of being liquidated, ac- 


cording to the annual report of the 


Comptroller of the Currency 


THE NEW PRODUCER IN LIFE 
INSURANCE 
In an attempt to weigh the conse- 


quences of the economic depression and 
on the life in- 
McCahan, 
assistant the 
Wharton School of Finance, University 
of Pennsylvania, has surveyed the dif- 


the effects they will have 
David 


insurance in 


surance business Dr 


professor of 


ferent departments of the life insuranc: 


forces 
the 


was 


business in the light of the new 
Speaking of 


business it 


them. 
the 
institution of 


bearing upon 
production end of 
that the 


surance in the future will develop in a 


his view life in- 
threefold direction. 

the 
Underwriters 


there would be group of 
Life 


render a professional service to profes- 


First, 


Chartered who will 


sional people, business executives and 


others with incomes which are adequate 


for providing more than the bare ne- 
cessities of living. 
Secondly, he foresees that we _ shall 


continue to have a substantial group of 
the 
who can afford to purchase policies of 


agents to sell insurance to masses 
relatively small size and who need only 
a simple settlement service. 

McCahan that 


managers and general agents will be se- 


Finally, Dr. predicts 


lected not only because they have the 
education and training possessed by a 
competent life insurance agent, but also 
because they have executive and organ- 
izing ability which will enable them to 
the 
management problems in administering 


meet business, financial and sales 


an agency. The day will soon be past, 
said Dr. McCahan, when general agents 
or managers will be chosen by well- 
managed companies on the basis of per- 
sonal production alone. 

There 


says, but one point which he 


Dr. McCahan 
overlooks 
the 
life insurance 


is much in what 


writing of “insurance for 
the 
production of personality and influence. 
the 


of influence which are so important a 


in the 
masses,” iS weight in 


It is this personality and exercise 


part of the equipment of many new men 


in the business—which furnishes them 
with the contacts that may make an 
agent a salesman from the start. Better 


educational facilities and higher qualifi- 
cations of agents are marks of real prog- 
ress, goals to which all who would per- 
manently succeed must guide their foot- 
steps, but they are not essential enough 
to bar from getting some re- 
sults. It not take the man 
long, however, to learn that while per- 
sonality will win entre and assure audi- 
that the man 
wants to have expert advice before plac- 
Understanding this 


new men 


does new 


ence average business 


ing his insurance 
the new man will equip himself as rap- 
idly as possible by constant study, and 
through the help of his general agency 
or with a team-mate, experienced in the 
business, can provide the necessary tech- 


nical information. 














, 
The Human Side of Insurance 





NELSON B. HADLEY 
Nelson B. Hadley, chief examiner of 
life insurance companies, New York 


State Insurance Department, left his of- 
fice on Saturday afternoon and was back 
on Monday morning. In the meantime 
he had traveled 2,000 miles, and discussed 
life insurance with a number of Western 
executives. He took the Twentieth Cen- 
tury to Chicago. At 5 o’clock Sunday 
afternoon he hopped an airplane, landed 
at Newark Airport at 11:15 o’clock and 
was at his home on Manhattan Island 
shortly after midnight. He had _ not 
missed a business day. 
x * * 

Irving Butler, attached to the Newark 
office of the Massachusetts Mutual Life, 
of which Frank H. Lewis is general 
agent, is mayor of Highland Park, N. J., 
which is directly across the Raritan 
River from New Brunswick. This is the 
second mayor the agency has had, the 
other being Charles E. Hooper, super- 
visor of the agency, who was for sev- 
eral terms mayor of Suffern, N. Y. Mr. 
Hooper is president of the Life Under- 
writers Association of Northern New 
Jersey. 

* * * 

Dr. Adolph Wegrocki, Newark, N. J., 
physician and distinguished member of 
the Polish University Club of New Jer- 
sey, gave an interesting lecture on “Mod- 
ern Poland” before the members of the 
Pelican Club, which is composed of home 
office employes of the Mutual Benefit 
Life, in the auditorium of the company’s 
building on Wednesday evening. 

* * * 

L. D. Cavanaugh, vice-president and 
actuary of the Federal Life, has recov- 
ered from an attack of influenza. While 
ill he went to Florida. 

* x * 

J. J. Schwing, district manager for the 
Metropolitan Life, at Buffalo, was hon- 
ored recently at a testimonial dinner in 
Niagara Falls in recognition of comple- 
tion of thirty-five years of continuous 
service with this underwriting firm. 

* * * 

Malcolm G. Drane of the McMillen 
Agency, Northwestern Mutual Life, was 
for ten years a clothier in Madison Ave- 
nue, member of the firm of Drane & 
Rand. 


* * *- 


Robert A. Gamble, Jr., formerly a 
clerk in the home office of the Peters- 
burg, Va. Fire, is now supervising Vir- 
ginia for the company, succeeding R. B. 
Leary, who resigned recently to enter 
the local agency business in Richmond. 








A 


Fred D. Russell, who has been elected 
treasurer of the Security Mutual Life 
succeeding Z. Bennett Phelps, who will 
devote all his time to his duties as Vice- 
president of that company, was born in 
rremont, Pa. where he attended Tre- 
mont High School. He was graduated 
from Keystone State Teachers College 
and taught for a short time until enlist- 
ing for service in the World War. His 
business experience was entirely in the 
banking field, having held the position 
of cashier in Tremont for twelve years 
In 1931 he went to Binghamton as cash. 
ler with the Citizens Trust Co. He 
joined the Security Mutual as assistant 
treasurer in April, 1932. One of Mr. Rus. 
sell’s interests outside of business is that 
of teaching a men’s Bible class at the 
West Presbyterian Church. 





ROLLIN M. CLARK 


Rollin M. Clark, who was_ insurance 
editor of the United States Daily, which 
stopped publishing as a daily and, after 
an interval, became a weekly, has joined 
the legal forces of the Prudential. 

Mr. Clark is a member of the bar. 
Before joining the United States Daily 
he was with the United States Chamber 
of Commerce. He has a wide acquaint- 
ance with public men, is familiar with 
the workings of the Government depart- 
ments, and as a newspaper man attended 
many meetings of the National Conven- 
tion of Insurance Commissioners. 

* . * 


Samuel D. McComb, manager of the 


Marine Office of America, sailed last 
week for Marseilles, for a vacation at 
sea. He will be back in New York 
two or three weeks. 

* * x 


George P. Peck, for many years a field 
man for the Pennsylvania Fire in this 
state, and one of the most popular ot 
the veterans, is living in Long Beach, 
Cal.; was a witness of the earthquake; 
and the apartment in which he lives went 


through unscathed. He has sent 10 
friends an aerial photograph taken of the 
city sixty-six hours after the earth- 


quake. It not only shows that “the city 
is still here”—to use Mr. Peck’s language 
—but very much there. In fact, Long 
Jeach from on high looks about the 
same as it did. The city has many sky- 
scrapers—either office buildings, hotels 
or apartment houses. 
-* 2 

Walter H. Bennett, secretary-counsel 
of the National Association of Insurance 
Agents, sailed last Saturday for a trp 
to Bermuda. He is accompanied by his 
daughter, Miss Geraldine Bennett. 
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Globe & Rutgers Drama 
When the New York State Insurance 
Department at 8 o’clock one night last 
week took over the Globe & Rutgers for 


rehabilitation it was the climax of one 
of the most sensational financial dramas 
which this town of many dramas had 
witnessed. To insiders it meant that a 
contemplated pool of strong fire insur- 
ance companies to reinsure the Globe & 


looked a 


had proven a futile gesture. 


Rutgers, which at one time 
probability, 
It meant, too, that the 
Finance Corporation’s aggregate loans 
of $11,000,000 had not been enough to 
meet the requirement for liquidity. Like- 


strenuous 


Reconstruction 


wise, it meant that after a 


struggle lasting months to put the com- 
pany into such shape that it would meet 
state supervisory o. k., H. Edward Bilkey, 
chief vice-president of the Globe & Rut- 
gers, and son-in-law of former Senator 
Joseph S, Frelinghuysen, for years close 
associate of President Jameson of the 
Globe & Rutgers, and a large stock- 
holder in the Globe & Rutgers, had 
failed in preventing Dep artmental action. 


It was the confidence of E. C. Jameson 


‘In guaranteed mortgages as a type of 


investment which caused the Globe & 
Rutgers to go on the toboggan. Five 
or six years ago E. C. Jameson was 
worth in the neighborhood of $50,000,000. 
He had built up that fortune not only 
through the then success of the Globe 
& Rutgers which at the time and for 
some years had been riding high but also 
through an uncanny knowledge of Wall 
Street securities. This intuition enabled 
him to recognize when the market had 
reached “the low.” He bought much in 
low markets. Believing so thoroughly 
in guaranteed mortgages Mr. Jameson, 
who at the time had the last word to 
Say in the investment policy of the com- 
pany (Stockholder Frelinghuysen devot- 
ing most of his attention to the com- 
panies in the fleet of which he was the 
head), began investing heavily in the 
stock of the Lawyers Title & Guaranty 
Co., which owns the entire capital stock 
of the Lawyers Trust Co. The company 
insures titles to real estate, guarantees 
principal and interest on bonds and 
mortgages and lends on bonds and mort- 
gages. It was incorporated in 1887 as 
the Lawyers Title Insurance Co. of New 
York. In 1905 it merged with the Cen- 
tral: Realty Bond & Trust Co. of New 
York; in 1914 it took over the Oueens 
County Mortgage Co. of Jamaica: in 
1915 it purchased the Home Trust Co. 
of Brooklyn and that year the name was 
changed to the Lawyers Title & Trust 
40. Because of the rapid expansion of 
business the banking and trust end was 
Separated and conducted under the Law- 
yers Trust Co. while the mortgage, guar- 
anty and title insurance business was 
carried on under the Lawyers Title & 
Guaranty Co. 

The holdings of the Globe & Rutgers 














in the Lawyers Title & Guaranty Co. 
grew until they finally reached 45,000 
shares in the parent company and sev- 


eral thousand shares in affiliates of the 
Lawyers. As the depression continued 
year after year and the real estate mar- 
ket went to pieces the stocks of the 
mortgage guaranty companies began to 
descend. 


The frozen real estate developed many 
repercussions and finally Superintendent 
Van Schaick took control as dictator 
during the emergency of the mortgage 
guaranty situation. When the emer- 
gency is lifted the improvement will be 
reflected in the mortgage world; and it 
is believed it will be a great improve- 
ment. 

It was when the mortgage guaranty 
angle got to the serious point that peo- 
ple in the insurance business began to 
observe the price of Lawyers stock in 
the security quotation world. The stock 
began to decline, and when it had 
reached a point where the difference be- 
tween the book and market value of the 
45,000 shares of the Globe & Rutgers 
held in the mortgage guaranty companies 
was $9,000,000 it looked as if the Globe 
& Rutgers were up against it. The 
company came under the calcium of two 
Insurance Departments—New York and 
Connecticut. 

It was a tough situation in view of the 
position of the Globe & Rutgers in the 
days which had gone by. The stock of 
the Globe & Rutgers at the peak was 


sold at more than $3,000 a share. In 
1927 it wrote premiums of $41,325,000 


It had a 1927 income of $33,934,400. Its 
assets then were $80,193,000. Its surplus 
to policyholders was more than $33,000,- 
000 and during the year it had increased 
its surplus nearly $4,000,000. It was one 
of the largest of dividend payers. The 
surplus began to go down; then it dis- 
appeared; then the capital was wiped 
out; next the contingency liability re- 
serve. All this happened after the de- 
pression had been going a long time. 
Soon rumors began floating about 
William Street and Hartford that the 
Globe & Rutgers affairs were up before 
the attention of the New York Depart- 
ment, which was carefully observing all 
developments; and that Col. Howard P. 
Dunham, Connecticut Insurance Com- 
missioner, was seriously considering 
withholding the license of the Globe & 
Rutgers in Connecticut when it came up 
for renewal. The rumors were correct. 
There were conferences between New 
York State and Connecticut and there 
were hearings at the New York Depart- 
ment. Both commissioners appreciated 
what a shock to the business it would 
be if the Globe & Rutgers should fail; 
each knew of the herculean efforts which 
were being made in the financial world 
and at Washington to meet its crisis; 
each was willing to do-everything which 
an Insurance Department can do con- 
scientiously to prevent a calamity which 
could have so many repercussions, but 


on the other hand if the company coul4 
not get on its feet despite the financial 
stream which was being poured into it 


there would be no alternative but to 
take it over. 

Department notice was served on the 
company that it would have to cancel 
its foreign business; cut down on its 
liabilities in many respects. The Globe 
& Rutgers sent immediately to its Lon- 
don representative, H. L’Estrange Ma- 
lone, a cancellation notice cable. This 
was of interest to all the fire companies 
because the Globe & Rutgers had more 
than 130 foreign treaties. Mr. Malone, 
by the way, represents a number of 
American companies. 

The first loan to the Globe & Rutgers 
authorized by the R. F. C. was $7,000,000. 
The next one was $3,000,000. The final 
loan, and that was within the past ten 
days, was $1,000,000. In the meantime, 
some loans made from New York City 
banks were later repaid. The various 
loans were not enough, however, to save 
the situation. 

In the meantime, a movement started 
in the Insurance Executives Association 
for a reinsurance pool to take over the 
company’s risks liability and run off its 
business. This was a complete about 
face in many respects because for years 
the Globe & Rutgers had been an un- 
popular company with other executives 
for a long time it had not been co- 
operating in associations; it had gone 
its way without E. C. Jameson playing 
with the other company chiefs; and for 
a time there was a feeling among the 
executives that the company having 
played with fire and been burned it 
should suffer the penalty. But a fort- 
night or so ago the executives decided 
to forget their former animus, believing 
that for the good of the business they 
should go to the rescue, if possible. That 
started conferences with the New York 
Department. The pool proposition final- 
ly crashed because the Department could 
not see legality in approval by it of 
contract which would discriminate be- 
tween two separate creditors—loss cred- 
itors and premium reserve creditors; 
that the pool proposition was that kind 
of a contract. The companies in the 
Insurance Executives Association decid- 
ed that they had gone as far as they 
cared to go and the next step was the 
announcement by the New York Depart- 
ment about taking the company over for 
rehabilitation. 

The great success over such a long 
period of the Globe & Rutgers made the 
company an outstanding subject of con- 
versation in other insurance offices, not 
only because of its independent attitude 
but because of the aie ilities of E. C. 
Jameson and of Joseph S. Frelinehuysen, 
so long his associate. In the early days 
there were times when the surplus was 
so low that both Jameson and Freling- 
huysen would look feverishly at the in- 
surance map when they learned there 
was a fire in a section of New York City 
where they had liability, and they would 
then hop on a street car and visit the 
blaze, hoping that it would not spread 
to the building where they had liability. 

\nother interesting figure in the out- 
fit for many years was Lyman Candee, 
vice-president of the Globe & Rutgers, 
a very blunt person who had just as 
positive ideas about the operation of < 
fire insurance company as Mr. neti 
did. His health becoming poor he re- 
tired, selling his Globe & Rutgers stock 
when it was very high. It is reported 
that in the year in which he sold the 
stock he made a couple of millions of 
dollars. 

Albert N. Butler, who has been ap- 
pointed by Mr. Van Schaick assistant 
special deputy to aid Deputy Super- 
intendent Brennan (chief liquidation bu- 
reau officer of the Department) in the 
rehabilitation of the Globe & Rutgers, 
has been with the New York Insurance 
Department for some years. At one 
time he was chief examiner of fire in- 
surance companies at the Department, 
and so is especially qualified for the 
Globe & Rutgers assignment. More re- 
cently he has been one of Mr. Van 
Schaick’s deputies, assigned to the Al- 
bany office. He is well regarded in in- 
surance executive offices. 


A Sketch of E. C. Jameson 

The best personality reportorial sketch 
ever written of E. C. Jameson, president 
of Globe & Rutgers, and the — one 
that was ever written, as the Globe & 
Rutgers president shied from newspaper 
interviewers, appeared in the New York 
Sun on May 6, 1930, the occasion being 
the appearance of Mr. Jameson before 
the Lobby Investigating Committee that 
was looking into his personal contribu- 
tion of $167,000 to the Republican Party 
in Virginia. Upon that occasion a Wash- 
ington correspondent of The Sun said: 

“Sitting stolidly in the witness chair 
before the Lobby Investigating Commit- 
tee, and weathering a storm of sensa- 
tional questions which were flung at him 
from every direction, he remained un- 
ruffled. Mr. Jameson’s attitude on the 
stand was that of a man who found tes- 
tifying before a lobby investigating com- 
mittee was all part of the day’s work 
He certainly was not eager to appear; 
on the other hand, it was clear that he 
had nothing to conceal; he was not seek- 
ing publicity and was just a little afraid 
that someone, somewhere, might think 
he was. He refused to allow photog- 
raphers to take his picture when called 
to the stand, nor would he saeuide any 
member of the press with -his photo- 
graph. His attitude was that he had 
come solely for the purpose of giving 
the Senators any information they might 
desire and that he had none he cared to 
volunteer. 

“In appearance Mr. Jameson conforms 
exactly with the standard American bus- 
iness executive. He represents admir- 
ably Mr. Average Business Man in any 
pageant. He is of medium height, me- 
dium build, middle-aged, square-jawed 
and tight-lipped. His mouth 
slightly at the corners and he has a 


dre Tt ps 


closely cropped mustache. His hair is 
black, faintly tinged with grey, and he 
wears rimless pince-nez glasses His 


eyes are dull 
appear to see 


gray, expressionless, but 
everything and are sur- 
prised by nothing. Of all the witnesses 
before the committee Mr. Jameson has 
proved himself the most imperturbable. 
Nothing ruffled him, nothing annoyed 
him, and when he was surrounded by a 
number of members of the Dry organi- 
zation who flocked around him to offer 
their congratulations he was neither 
pleased nor bored.” 
* * * 

An Interview with R. W. Stevens 

While in Chicago recently the writer 
had a talk with Kaymond W. Stevens, 
the late president of the defunct Illinois 
Life. It was in the corridor of the Fed- 
eral Building. Stevens had been sitting 
in Judge Wilkerson’s court listening t 
the bids for the company, but despit 
his mental depression, which finally re- 
sulted in his reaching for a revolver on 
Thursday of last week, he talked gayly 
of the bids, most of which struck him 
as humorous. 

“Just imagine the nerve of the 
making such a bid for my old company,” 
he said. “Why some of these bidders 
are crazy.” 

Stevens then became reminiscent and 
began to talk of the falling fortunes of 
others in the western metropolis. 

“Just look at what has happened to 
many of the leading families of Chicago,’ 
he said. “There are the Insulls and the 
Armours and the Stevens families.” 

He also discussed the shocks which a 
famous banking family in Chicago has 
had in recent months. 


x * * 


‘+ * 
Low Down 
Alfred M. Best, who financially rates 


insurance companies, is in possession of 
the sword of Damocles hanging over the 
heads of the business. If he lets the 
sword drop—sends out a flash or a bul- 
letin about a company—the result is a 
flood of wires, a rush to the long dis- 
tance telephones, and enough excitement 
in the business to give many people the 
jitters. Naturally, there has been some 
resentment. Especially is this so when 
(Continued on Page 17) 
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FIRE INSURANCE 





Chas. C. Dominge Goes 
With Commercial Union 


FOR YEARS IN LOCAL FIELD 





Well Known in Engineering and Pro- 
duction Circles; Author of Scientific 
Books and Lecturer 


Charles C. Dominge, one of the best 
known fire underwriters and city man- 
New York 
field, has joined the Commercial Union 


agers in the metropolitan 
here to engage in business production 


work. For a long while he was head 
of the New York local department of 
the Great 


year ago. 


American, resigning about a 
His return to William Street 


will be welcomed by many in the pro- 
duction field who have known Mr. Do- 
minge for years, 


New 


He was born in 





CHARLES C. DOMINGE 


York under the shadow of the Brooklyn 
Bridge and has spent his entire life in 
this city. He took courses at both Pratt 
Institute in Brooklyn and Columbia Uni- 
versity. 

Mr. Dominge began his insurance ca- 
reer with a brokerage concern, later go- 
ing with the old Citizens of Brooklyn 
as a policy writer. He went with the 
New York Fire Insurance Exchange at 
the time Henry Hess was manager. At 
the Exchange he was inspector and later 
chief counter man From there he 
joined the forces of the Great American, 
and, after experience in the engineering 
division, he was made chief underwrit- 
ing inspector and finally became man- 
ager of the local department. After be- 
ing with the company years he 
was elected an assistant secretary, then 
a secretary. 

He is the author of several volumes 
on the scientific side of the business, 
and with Walter O. Lincoln wrote “Fire 
Insurance Inspection and Underwriting,” 
which has ne through several editions. 
Another of his books is “Building Con- 
struction as Applied to Fire Insurance.” 
Mr. Dominge has spoken before large 
numbers of insurance bodies, and for a 
while was also assistant to E. R. Hardy 
in giving lectures at New York Uni- 
versity 


some 


N. Y. FIELD CLUB MEETING 


The Suburban New York Field Club 
will hold a meeting next Monday noon 
in the Elks’ Club in Brooklyn. The 


name of the speaker who will address 
the gathering has not announced 
yet. 


been 









































gee oes 
The 
Supreme Court Rules . Co.. L 
In Favor of Security London & Lancashire Insurance Co., Ltd. 

WISCONSIN DEP’T RESTRAINED OF LONDON, ENGLAND 

Highest Court Decides Insurance Co. 

May Remove Litigation from State 
to Federal Courts 
_ - 

The United States Supreme Court on Law Union & Rock Insurance Co. Ltd. 
Monday declared invalid in effect Wis- ’ 
consin laws allowing for the revocation 
of a foreign insurance company’s license OF LONDON, ENGLAND 
because the company transferred a court 
case from a State court to a Federal 
court without the permission of the In- 
surance Commissioner. In the case at 
bar, that of Insurance Commissioner . 

Mortensen against the Security of New Orient Insurance Company 
Haven, the Supreme Court affirmed a 

decree of the United States District 

Court for the Western District of Wis- OF HARTFORD, CONN. 
consin permanently enjoining the Com- 

missioner from revoking the Security’s 

license in that State. There was no 

written opinion rendered. Justice Bran- 

deis entered a dissent. 

The decision handed down by the Safeguard Insurance Company 
United States Supreme Court follows the 
conclusions reached in the case of Ter- 
ral, Secretary of State, vs. Burke Con- OF NEW YORK 
struction Co. in which Chief Justice Taft 
eleven years ago delivered an opinion in 
which previous decisions of the court, 
holding laws similar to that in Wiscon- 
sin valid, were reversed. 

Seen eee Eastern Department Western Department Pacific Department 
Tokio M. & F. to Increase Hartford, Conn. Chicago, Ills. San Francisco, Cal. 
Its Authorized Capital 

The Japanese Government has sanc- 

tioned an increase in the authorized cap- 


ital of the Tokio Marine & Fire from 
the present 30,000,000 yen, which is fully 
paid, to 75,000,000 yen. It is believed 
that the company will acquire a con- 
trolling interest in some other companies. 
The Tokio is the largest Japanese fire 
and marine company and does a world- 
wide business. J. A. Kelsey is the gen- 
eral agent of the United States fire 
branch. 


GEORGE N. HURT DIES 

George N. Hurt, prominent general 
agent of Atlanta, Ga., and a member of 
the firm of Hurt & Quin, Inc., died Tues- 
day morning from a heart attack. He 
was about 65 years of age. Mr. Hurt 
was formerly a general agent at Tampa, 
Fla., and later special agent of the Great 
\merican in Georgia. Hurt & Quin was 
formed after the World War. Mr. Quin 
is the president of the American Asso- 
ciation of Insurance General Agents. 








FIREMEN’S ENTERS MISS. 
The Firemen’s of Newark has entered 
Mississippi and appointed the Mississippi 
Insurance Corporation, an affiliate of 
Reid- McGee & Co. of Jackson, as agents. 








Corroon & Reynolds Companies 


Have Total Assets Of $33,879,233 


The five companies in the Corroon & 
Reynolds group have issued their finan- 
cial statements showing total combined 
assets of $33,879,233 as of December 31, 
1932, and a total surplus to policyhold- 
ers of $12,438,710. These companies have 
cash amounting to $3,065,698. 

The American Equitable has total 
assets of $11,156,485, including cash of 
$1,016,697. Unearned premium reserves 
of the company are $4,753,259; the re- 
serves for losses are $777,866; the re- 
serves for all other liabilities are $194,- 
686; the contingency reserves are $2,015,- 
326; the capital is $1,000,000, and the sur- 
plus $2,415,346. 

The Globe & Republic has assets of 
$7,176,331. These include cash of $616,- 
917. Under liabilities are listed unearned 
premium reserves of $3,058,040; reserves 
for losses of $497,742; reserves for all 
other liabilities of $62,161; reserves for 














Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 





United States Fire Branch: 80 John Street, New York 


J. A. Kesey, General Agent 


GeorGE Z. Day, Ass’t General Agent 





PREMIUM RESERVE 
OTHER LIABILITIES 
CONTINGENCY RESERVE 
SURPLUS 

*TOTAL ASSETS 














*New York Insurance Department Valuation Basis 


U. S.—Statement December 31, 1932 


1,843,560.44 
592,100.09 
2,050,498.67 
9,336,637.60 
$13,822,796.80 





contingencies of $1,017,224; capital of 
$1,000,000, and surplus of $1,541,162. 

The New York Fire has total assets 
of $0,490,625. Its cash amounts to $9, 
577. Liabilities consist of $2,260,291 re- 
serves for unearned premiums; $367,770 
reserves for losses; $46,388 reserves for 
all other liabilities; $1,208,468 reserves 
for contingencies; capital of $1,000,000, 
and surplus of $1,607,707. 

Assets of the Knickerbocker amount 
to $5,079,084 with $511,472 of the sum in 
cash. The Knickerbocker’s _ liabilities 
are $1,661.013 reserves for unearned pre- 
miums; $272,680 reserves for losses; 
$34,623 reserves for all other liabilities; 


$1,046,304 reserves for contingencies; 
$1,000,000 capital, and surplus ol 
$1,064,462. 


The Merchants & Manufacturers has 
assets of $3,976,705, with $371,032 in cash. 
Liabilities consist of unearned premium 
reserves of $1,562,260; loss reserves ol 
$255,127; reserves for all other liabilities 
of $199,276; a contingency reserve 0! 
$150,000; capital of $1,000,000, and sur- 
plus of $810,031. 





MOVE TO LIQUIDATE CO. 

Steps were taken this week by the 
New York Insurance Department to 
liquidate the Hamburg-American of New 
York. Officers of the company were 
ordered to show cause yesterday why 
the company should not be taken over. 
The company’s investment of $400,000 in 
stock of the Security Life of America, 
Inc., of Virginia was disapproved by the 
New York Department and the Ham- 
burg-American recently voluntarily de- 
cided to liquidate after being unable to 


rescind this stock transaction. This 
company, which was formed in 1925 and 
did a fire reinsurance business only, 


ceased writing business some time ago: 
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Cancellations By 
Assured Are Heavy 


OTHER COMPANIES GET RISKS 
Many Policyholders, However, Show 
Faith by Letting Business Stand; 
No Return Premiums Now 


As soon as news of the New York In- 
surance Department’s action in taking 
over the Globe & Rutgers for rehabili- 
tation purposes became known many 
brokers in New York City and agents 
elsewhere took steps to cancel business 
they had written with the G. & R. and 


New York 


offices of other companies remained open 


replace it elsewhere. Some 
Saturday afternoon to take care of such 
business and on Monday, Tuesday and 
Wednesday of of 
binders were issued to cover risks which 


this week hundreds 
had come from the Globe & Rutgers. 

Under the rehabilitation order of the 
New York Supreme Court the business 
of the Globe & Rutgers remains in force 
and the not 
cancel or reinsure outstanding insurance. 
Many New York brokers believe that 
the company will survive its present dif- 


company is compelled to 


ficulties and are not disturbing their ac- 
counts except when ordered to by policy- 
holders. As no return premiums are be- 
ing paid now under the court order 
those who have cancelled will have to 
wait until a change in the status of the 
Globe & Rutgers has been announced 
in order to receive unearned premium 
refunds in cash. 

In the event of losses occurring on 
policies with the Globe & Rutgers cov- 
ering risks which have since last Friday 
been placed with other companies the 
latter would probably demand contribu- 
tion from the G. & R. 

Corroon & Reynolds, Inc., at their 
counter this week advised all brokers 
getting binders replacing Globe & Rut- 
vers policies to have inserted in them a 
provision similar to the following: “It is 
understood and agreed that this binder 
covers the risks of fire and lightning and 
also the risks of sprinkler leakage and 
tornado where such risks have hereto- 
fore been insured with the Globe & Rut- 
gers Fire Insurance Co. It is further 
understood and agreed that in the event 
of loss any policies of the Globe & Rut- 
gers will not be considered as contribut- 
ing insurance.” 


Dunham Upholds Efforts 
To Rehabilitate G. & R. 


When news was received in Hartford 
that the New York Insurance Depart- 
ment had taken charge of the affairs of 
the Globe & Rutgers Insurance Com- 
missioner Howard P. Dunham of Con- 
necticut issued the following statement: 

“The taking over of the Globe & Rut- 
gers Fire Insurance Co. by the New 
York Insurance Department for the pur- 
pose of rehabilitation is a conservative 
and effective way of protecting the poli- 
cyholders of the company. This com- 
pany, whose financial position had been 
weakened by the decline in security 
Prices, loss of business and lack of liquid 
assets, has, for some time, been under 
the close scrutiny of the Connecticut 
Insurance Department, cooperating with 
the New York Department, and the step 
which has just been taken is believed to 
be for the best interests of the com- 
Pany’s policyholders. The Globe & Rut- 
gers Fire Insurance Co. has been 





steadily reducing its premium writings 
po Connecticut which in 1932 were $98,- 
02 against $152,925 in 1931 and $193,499 
in 1929” 
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Rehabilitation Made Possible By 
1932 Amendment To Insurance Law 


The Globe & Rutgers was taken over 
by the New York Insurance Department 
with the consent of the directors and 
officers of the company and the rehabili- 
tation steps are being made under Ar- 
ticle 11 of the Insurance Law of this state. 
This part of the Insurance Law was 
changed in March last year when Gov- 
ernor Roosevelt signed the Wheatley bill 
“to amend the Insurance Law, in rela- 
tion to the rehabilitation, liquidation, 
conservation and dissolution of delin- 
quent insurance companies.” These new 
provisions of the Insurance Law paved 
the way for speeding and co-ordinating 
the work of the New York Liquidation 
Bureau in rehabilitation and liquidation 
work. A few mortgage guaranty com- 
panies have been aided recently by the 
provisions of the new act but the Globe 
& Rutgers is the first fire company to 
receive the benefits provided. 

Supreme Court Justice Edward J. 
Glennon of New York on Saturday morn- 
ing granted the application of Superin- 
tendent Van Schaick for the order per- 
mitting him to take possession of the 
Globe & Rutgers for the purpose of re- 
habilitation. The court acted after hear- 
ing Attorney General John J. Bennett, 
Jr., for the Insurance Department, and 
Robert Kelly Prentice, attorney for the 
insurance company, who consented to the 
order. 

The action of Justice Glennon was pur- 
suant to an order signed by him on 
Friday directing the Globe & Rutgers to 
show cause why the petition filed by the 
Insurance Department should not be 
granted. In connection with his appli- 
cation to the Court on Friday the Super- 
intendent issued this statement: 

Van Schaick’s First Announcement 

“Serious decline in the value of securi- 
ties held by this company together with 
widespread rumors of financial difficul- 
ties resulting in loss of confidence creat- 


ed a hazardous situation for the public. 
Pending efforts to effect a reorganiza- 
tion of the company the order for reha- 
bilitation is sought in order to conserve 
the assets and protect the interests of 
policyholders and all others concerned.” 

The court order signed by Justice Ed- 
ward J. Glennon forbids the payment of 
any funds from the assets of the Globe 
& Rutgers other than essential running 
expenses. Loss claims may still be filed 
but no loss payments will be made until 
the company is restored to its previous 
standing of a fully operating organiza- 
tion or is ordered to be liquidated. With 
respect to cancellations of policies now 
in force policyholders are free to cancel 
but no return premiums will be paid 
while the rehabilitation order is in effect. 
As this order does not change contrac- 
tual relations cancellations by assured 
presumably will call for return premiums 
on a short rate basis in accordance with 
policy provisions. 

Extracts From Court Order 

In his order Justice Glennon orders as 
follows : 

“Ordered, that the petition of George 
S. Van Schaick, as Superintendent of In- 
surance of the State of New York, be 
and the same hereby is, in all respects, 
granted, and the said George S. Van 
Schaick, and his successors in office, as 
Superintendents of Insurance of the State 
of New York, be and he is and they are 
hereby authorized and directed forth- 
with to take possession of the property 
of the Globe & Rutgers Fire Insurance 
Co. and to conduct the business thereof 


in such manner and take such steps 
toward the removal of the causes and 
conditions which make necessary the 


granting of this order as the Superin- 
tendent of Insurance shall consider wise 
subject to the directions of the court, 


(Continued on Page 24) 





Company Seeking More Funds 


(Continued from Page 1) 


New York Supreme Court. While no 
new business was accepted after. Friday 
of last week risks already on the books 
remain in force and losses are being ad- 
justed and will be settled when the court 
permits funds of the company to be paid 
out. There will be no automatic can- 
cellation of outstanding policies unless 
the company is ordered liquidated and 
the steps being taken now to raise the 
money, if successful, will terminate con- 
trol by the New York Insurance De- 
partment. 

N. Y. Dept. Summarizes Situation 

Late Tuesday afternoon Insurance Su- 
perintendent George S. Van Schaick in- 
formed local agents of the Globe & Rut- 
gers, insurance commissioners of other 
states and all who are interested about 
the status of the G. & R. He also ad- 
vised policyholders to protect their in- 
surance by binding in other companies, 
subject to cancellation of new bifiders in 
the event that the Globe & Rutgers is 
reopened. Such binders and other in- 
surance on property should waive con- 
tribution by the G. & R. Following is 
the full text of the statement issued by 
the New York Department: 

“In answer to various inquiries made 
of this Department relative to the re- 
habilitation order affecting the Globe & 
Rutgers Fire Insurance Co., the follow- 
ing telegram has been sent to all in- 
quirers as well as to all agents of the 
company and insurance commissioners. 

“‘Globe & Rutgers policies still in 
force. No new business being written. 





All payments suspended pending efforts 
to effect reorganization through raising 
of new capital. If reorganization is pos- 
sible all losses should be paid in due 
course. If reorganization unsuccessful 
losses will be claims against the company 
in liquidation. 

“Impossible to predict at present 
whether successful reorganization can be 
effected but committee has been organ- 
ized and efforts are proceeding. If liq- 
uidation later becomes necessary it is 
impossible to predict presently whether 
creditors will be paid in full. 

“Policyholders have option of continu- 
ing policies or cancelling and_ having 
claim for unearned premium. Pending 
decision as to reopening of Globe & 
Rutgers policyholders should protect 
risks by binding in other companies sub- 


ject to cancellation of new binders in 
event of reopening. Such binders and 
other insurance on property should 


waive contribution by Globe & Rutgers 
Fire Insurance Co.’” 
Van Schaick Warns Against Drawin 
g g 
Inferences 


Superintendent Van Schaick of the 
New York Insurance Department issued 
another statement late Wednesday after- 
noon in which he asks that conclusions 
should not be drawn with reference to 
the ultimate settlement of the company’s 
financial problem from anything that has 
happened so far or from statements 
made by the New York Insurance De- 

(Continued on Page 24) 


Status of Affiliates ; 
Not Determined As Yet 


REINSURANCE ARRANGEMENTS 


Stuyvesant, State ot Pa., Hamilton, 
American Home and National F. & 
M. Still Doing Business 


Companies affiliated in one way or an- 
other with the Globe & Rutgers and 
which possibly may be affected by the 
difficulties of the latter include the 
Stuyvesant, Insurance Co. of the State 
of Hamilton, American 
Home, and the National Fire & Marine 
of Elizabeth, N. J. 

A majority of the stock of the Insur- 
ance Co, of the State of Pennsylvania 
of Philadelphia is owned by the Golden 
Hill Building Corporation which is in 
turn controlled by the Globe & Rutgers. 
The latter has been reinsuring 50% of 
the the State of Pennsyl- 
vania. On Saturday that company sent 
out the following telegram to inquiring 
agents: 


Pennsylvania, 


business of 


“This company involved in fortunes of 
Globe & Rutgers only as a creditor aris- 
ing from its 50% participating contract 
which indemnity is apparently at least 
50% good, but even with that indemnity 
worthless our policyholders should be 
Globe & Rutgers complete re- 
habilitation apparently not impossible.” 

The Insurance Co. of the State of 
Pennsylvania is the second oldest fire 
insurance company in the United States, 
having started business in 1794. Its 
president, Gustavus Remak, Jr., is a di- 
rector of the Globe & Rutgers. Direc- 
tors of the State of Pennsylvania in- 
clude President E. C. Jameson and Vice- 
President H. Edward Bilkey of the 
Globe & Rutgers and Joseph S. Fre- 
linghuysen, president of the Stuyvesant 
and a director of the G. & R. 


safe. 


Hamilton’s Status 


The Hamilton Fire is not closely as- 
sociated with the Globe & Rutgers. Al- 
though Mr. Jameson is president of both 
companies, Vice-President Arthur Lens- 
sen, Jr., says that Mr. Jameson and him- 
self are the principal stockholders in the 
Hamilton and the G. & R. does not own 
any of the stock. The Hamilton is re- 
ported to have had last week about $33,- 
000 of reinsurance premiums in force in 
the G. & R. and that only around 50% 
of this represented actual cash, the re- 
mainder being involved in At 
the end of 1925 the Hamilton had $512,- 
000 reinsurance premiums in force in the 
G. & R. but this was steadily reduced 
until the figure was only $174,000 at the 
close of 1932 and approximately $33,000 
at the present time. The Hamilton has 
ample cash to meet all obligations ac- 
cording to Mr. Lenssen and is entirely 
solvent. 

While control of the Stuyvesant is not 
owned by the Globe & Rutgers the two 
companies have close reinsurance con- 
tacts. In 1931 the Stuyvesant reinsured 
its entire unearned premium reserve 
with the G. & R. and since then has re- 
insured business with that company. 
Vice-President Bilkey of the G. & 
is also vice-president of the Stuyvesant. 

The American Home is controlled by 
the Globe & Rutgers, and interests iden- 
tified with the J. S. Frelinghuysen 
Agency, Inc. The present company not 
long ago merged with it the American 
Constitution. It is not unlikely that ef- 
forts will be made to secure funds for 
the Stuyvesant and the American Home 
so that they can continue as independ- 
ent companies irrespective of what hap- 
pens to the Globe & Rutgers. 30th 

(Continued on Page 22) 
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Globe & Rutgers Financial History 


Extraordinary Chapter In Insurance 


Assets Rose from Less Than $600,000 to $106,000,000 in 
Thirty Years; Premiums and Loss Results of 
Last Few Years 


The rapid development of the Globe 
& Rutgers from the beginning of the 
century until the peak of the prosperity 
period in 1929 was truly remarkable. Be- 
holdings of common 
the 


cause of its large 
stocks in American 
company was quick to benefit by appre- 
addition 


corporations 


ciation of security values. In 
an aggressive underwriting policy car- 
ried on by a thoroughly capable man- 
agement created a steadily increasing 
volume of premium income. 

At the end of 1899 the Globe & Rut- 
gers had assets of $529,282, a net sur- 
plus of $3,039 and a premium reserve of 


$26,832. Five years later these three 
items had increased respectively to 
$3,003,725, $804,709 and $1,406,296. On 


December 31, 1914, the annual statement 
showed assets of $8,966,071, net surplus 
of $3,619,694 and premium reserves ot 
$3,461,689. 

For the next fifteen years the Globe 
& Rutgers enjoyed a_ period of unex- 
ampled prosperity. At the end of 1919 
the assets had risen to $33,687,274, the 
net surplus was $10,146,031 and the pre- 
mium reserves $13,447,880. With the 
passing of another five years the assets 
were $60,654,703 and surplus $19,810,624. 
By the end of 1927 the assets were $80,- 
193,738, surplus $29,514,599 and premium 


reserves $21,794.727. During 1928 and 
1929 the value of the assets continued 
their rapid upward trend and at _ the 


close of 1929, even though the security 
markets had passed through more than 
two months of severe declines, the as- 
sets totaled $105,991,540. The surplus 
then was $44,315,436 and the premium 
reserve $26,803,146. 


Premium Reserve Highest in 1931 


Of course the annual statements of 
1930 and 1931 showed declines in assets 
and surplus but the premium reserve 
item continued to increase and at the 
end of 1931 stood at its highest figure, 
namely $28,081,009. The assets then 
were $80,803,641 and the surplus $26,- 
732,005 with investments valued accord- 
ing to the formula fixed by the National 
Convention of Insurance Commissioners. 
The 1932 annual statement, recently nub- 
lished, showed assets of $71,900,130, net 
surplus of $7,458,199, capital of $2,000,000 
and premium reserve of $19,100,961 or 
about what the company had at the end 
of 1923. The severe decline in the pre- 
mium reserve during 1932 reflects the 
contraction in premium income and can- 
cellation of outstanding liability which 
resulted from the loss of confidence that 
came from the multitude of rumors and 
stories about the company. Knowing 
that the Globe & Rutgers carried heavy 
investments in common stocks brokers, 
agents and others feared that the tre- 
mendous fall in security values generally 
during the first six months of 1932 would 
cause the company to fail. 

The underwriting experience of the 
Globe & Rutgers has been uniformly 
good. On the basis of losses paid to 
premiums written the loss ratios for the 
five year period ending December 31, 


1931, were as follows: 1927, 59%; 1928, 
59%: 1929, 52%: 1930, 60%, and 1931, 
56%. During the same years the ex- 
pense ratios were as follows: 35.8%, 


38.7%, 359%, 39.8% and 39.6%. 
Net Premiums and Losses 
Net premiums written by the Globe & 
Rutgers from 1927 to 1932 inclusive were 
1927, $29,426,000; 1928, $28,- 
1930, $32,529,- 


as follows: 
594,000; 1929, $33,729,000; 


000; 1931, $29,775,000 and 1932, $17,866,- 
000. 


During the same years the net 


losses paid were as follows: 1927, $17,- 
389,705; 1928, $17,030,337; 1929, $17,513,- 
631; 1930, $19,496,737; 1931, $16,639,305; 
1932, $17,668,002. 

These figures show clearly that the 
Globe & Rutgers premium and loss re- 
sults have gone along upon an even keel 
and that the momentous changes in gen- 
eral business conditions did not reflect 
themselves in this company’s underwrit- 
ing experience, except with respect to 
premium income last year. The income 
figures for 1927 and 1931 were practi- 
cally the same and the net losses in 1931 
were less than for any of the other years 
cited. Even the losses paid in 1932 were 
not much above the average of previous 
years. 

It is quite obvious that panicky con- 
ditions in the security markets in this 
country last year and the knowledge 
that the Globe & Rutgers had a con- 
siderable proportion of its investments 
in common stocks frightened many peo- 
ple so that they would not do business 


with the company. Rumors spread 
rapidly and they had a telling effect. 
Many fire insurance men believe that 
if the Globe & Rutgers had received a 


normal premium income last year, al- 
lowing for the countrywide drop in in- 
surable values, the company would have 
had more than enough cash with which 
to meet all current obligations and the 
present rehabilitation steps by the New 
York Insurance Department would have 
been unnecessary. 


Loans Obtained from R. F. C. 


However, with losses resulting from 
business written in 1930 and 1931 and 
other years being reported in 1932 and 
premium income showing an abnormal 
shrinkage the company found itself short 


of cash resources. ‘To have liquidated 
security holdings upon a large scale 


would have resulted in a tremendous in- 
vestment loss. The Reconstruction 
Finance Corporation in Washington of- 
fered a logical and sensible solution to 
the problem and the Globe & Rutgers 
obtained loans of $11,000,000 from that 
Federal body. 

While the loans proved of value there 
was ultimately likewise an adverse effect 
as many people who misunderstood the 
real purposes of the R. F. C. believed 
that those who obtained loans were real- 
ly business institutions which did not 
warrant public confidence. Making pub- 
lic the fact that the Globe & Rutgers 
had secured assistance from the R. F. C. 
unquestionably rendered more difficult 
the task of getting new business from 
brokers and agents and holding that al- 
ready written. 

Prominent personalities connected for 
years with the growth of the Globe & 
Rutgers have included E. C. Jameson, 
president of the company; Joseph S. 
Frelinghuysen, a director, president of 
the Stuyvesant and former United States 
Senator, and Lyman Candee, vice- 
president, who for a long time was one 
of the most active and able fire under- 
writers in the business. For the last 
two years or so Mr. Candee has not 
been active because of poor health. 


Company Formed in 1899 


The Globe & Rutgers was formed in 
February, 1899, by the consolidation of 


the Globe Fire and the Rutgers Fire. 
The former had been in business since 
1863 and the latter since 1853. Each 


company had $200,000 paid-in capital and 
merged on the basis of $400,000 paid-in 
capital. This was increased in 1916 to 
$700,000 by sale of stock at par and a 
stock dividend of $200,000. On Decem- 
ber 26, 1922, the capital was advanced to 


$3,500,000 by a 400% stock dividend of 
$2,800,000. On December 31, 1928, a 


100% stock dividend was declared bring- 
ing the total stock to $7,000,000. Last 
year the company reduced the capital 
again to $2,000,000 in order to provide 
$5,000,000 for the net surplus account. 

Aggressive Underwriting for Many 

Years 

Unorthodox and aggressive were the 
practices of the Globe & Rutgers both 
with respect to underwriting and invest- 


ments, For years the company remained 
outside company organizations and 
handled underwriting and commission 


problems upon the basis wholly of the 
judgment of its own officers. A_ spe- 
cialty was made of accepting large lines 
which were high rated. Premium income 
was expanded rapidly by contact with 
b-okers and agents principally in large 
cities. Commissions and brokerage were 
generally kept low and the expenses of 
the company were conducted upon a 
very economical basis. 

The Globe & Rutgers never succumbed 
to the desire to create a magnificent 
home office building with elaborate ex- 
ecutive quarters. The head officers have 
always maintained their desks on the 
John Street side of the ground floor, 
easily accessible to all visitors. Private 
offices in the rear of the building were 
for President Tameson, who is not pri- 
marily an underwriter, and for private 
conferences. 

Within more recent years the Globe 
& Rutgers has become an organization 
company, adhering to general rules with 
respect to underwriting and the payment 
of commissions. Today the company is 
licensed in all states except Maine, North 
Dakota and Oklahoma and receives much 
larger percentage of business through 
regular agency channels than it did years 
ago. The company also operates in 
Canada, Philippine Islands, China, Eng- 
land and France. It has done some re- 
insurance business in London on busi- 
ness located anywhere outside of the 
United States and Canada. 


Investment Holdings 


As already mentioned the Globe & 
Rutgers maintained an investment policy 
which called for a large percentage of 
assets 1n common stocks. At the close 
of 1931 bonds held renresented 17.7% of 
the total assets while stocks represented 
4%. Principal common stock holdings 
at the close of 1931 included 45,000 shares 
of Lawyers’ Title & Guaranty Co.; near- 
ly 14,000 shares of the Golden Hill Build- 
ing Co., which company in turn owns a 
large interest in the stock of the Insur- 
ance Co, of the State of Pennsylvania; 
over 68,000 shares of the Electric Bond 
& Share Co.; over 63,000 shares of Cities 
Service; 25,400 shares of American 
Smelting & Refining Co., and thousands 
of shares of the American Home Fire. 
Many present stock holdings of the 
company were purchased after 1920 and 
prior to 1931 so that the total invest- 
ments cost a great deal more than could 
be realized today at present market 
prices. 

Globe & Rutgers stock is traded in 
the unlisted security markets in New 
York City and elsewhere where there 
are markets for insurance company se- 
curities.* Before the capital was in- 
creased from $3,500,000 to $7,000,000 at 
the beginning of 1929 the old stock rose 
to a price of more than $3,200 a share. 
During 1929 the new stock commanded 
around $1,700 a share for awhile. With 
the arrival of the bear market the price 
of Globe & Rutgers stock steadily fell 
until recently it fluctuated around $50 a 
share. Within the last couple of weeks 
it dropped again and on Friday the stock 
fell from $34 bid to $5 bid and $15 
asked. The latter quotations prevailed 
early this week. 

1932 Annual Statement 

The thirty-fourth annual statement of 
the Globe & Rutgers, made public re- 
cently, gives the following summary of 
assets and liabilities as of December 31, 
1932: Assets: cash in banks and office, 
$3,078,808; bonds and mortgages, $121,- 











Canadian Situation _ 

The Globe & Rutgers issued the| 
following statement at its Canadian 
head office in Montreal: “We wish to 
assure our agents and _ policyholders 
in Canada that their position will not | 
be endangered for the reason that 
there are ample securities in Canada| 
to meet all obligations.” 





700; *bonds and stocks, $61,322,585: pre- 
miums in course of collection, $3,787.9)9. 
interest accrued, $200,070; all other as. 
sets, $3,389,054 total, $71,900,130. 

*Valuations on Insurance Commission. 
ers’ Basis. 

Liabilities: unearned premiums, $19. 
100,961; losses in course of adjustment 
$8,826,406 ; commissions, taxes, loans pay- 
able and other items, $12,514,563: con- 
tingency reserve, $22,000,000; capital, $2.- 
000,000; net surplus, $7,458,199; total 
$71,900,130. . 


Officers and Directors 


The present officers of the G. & R 
are as follows: E. C. Jameson, presi- 
dent; H. Edward Bilkey, J. D. Lester, 
W. H. Paulison, Lyman Candee, and 4 
H. Witthohn, vice-presidents; J. H. 
Mulvehill, vice-president and secretary: 
A. G. Cassin and J. L. Hahn, secretaries: 
Scott Coleman, assistant secretary, and 
A. W. Taylor, local secretary. 

Directors of the company include the 
following: Mr. Jameson, Mr. Bilkey, Mr. 
Candee, Mr. Paulison, J. S. Frelinghuy- 
sen, president of the Stuyvesant and 
former United States Senator; Sumner 
Ballard, president of the International 
Insurance Co.; Louis V. Bright; Howard 
K. Brown, merchant; Charles A. Dana, 
president of the Spicer Manufacturing 
Co.; C. M. Jameson, retired; David Ma- 
hany, manufacturer; R. K. Prentice, at- 
torney; Gustavus Remak, Jr., president 
of the Insurance Co. of the State of 
Pennsylvania; Alfred M. Rogers, mer- 
chant; John H. Stearns, merchant; A. 
H. Swayne, and Henry S. Thompson, 
manufacturing business. 





G. & R. OUT OF F.1. A. 

The Factory Insurance Association at 
Hartford on Tuesday cancelled the mem- 
bership of the Globe & Rutgers and took 
action to safeguard the company’s pol- 
icyholders. The liability of the G. & R. 
written through the F. I. A. has been 
assumed by the company members of 
that association as of March 24. All in- 
curred but as yet unpaid losses for which 
the Globe & Rutgers is liable will be paid 
in full without deduction of that com- 
pany’s proportion of the losses. The 
Globe & Rutgers has also resigned from 
the Railroad Insurance Association and 
the United States Aviation Underwriters 
\ssociation. 





STATEMENT BY THE ROSSIA 


Through reinsurance contracts the 
Rossia of Hartford has relations with 
the Globe & Rutgers. The following 
statement was made by the Rossia last 
Friday night : “The situation surrounding 
the present status of the Globe & Rut 
gers is causing this office no concern. 
The business between the two offices to 
a great extent offsets itself and the debt 
or credit balance, in connection with the 
conservation measures understood to be 
in process, will undoubtedly protect the 
interests of all.” 


G. & R. Affiliates 


(Continued from Page 21) 
these companies were doing business 4 
usual this week. : 
The Globe & Rutgers is only a mr 
nority stockholder of the National Fire 
& Marine. President Jameson of the 
G. & R. is also president of this com 
pany which has a reinsurance arrange 
ment with the former. The National 's 

still carrying on its business as usual. 
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— Osos BY\THE ACID TEST) OF TIME/// 
The AMERICA FORE GROUP [ of Insurance Companies 


THE CONTINENTAL INSURANCE COMPANY NIAGARA FIRE INSURANCE COMPANY 
AMERICAN EAGLE FiRE INSURANCE COMPANY MARYLAND INSURANCE COMPANY OF DELAWARE 
FIDELITY-PHENIX FiRE INSURANCE COMPANY THE FIDELITY AND CASUALTY COMPANY 
First AMERICAN FirRE INSURANCE COMPANY Oe aan a ha 


BERNARD M. CULVER. President 
Eighty Maiden Lane, 
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New York ,N.Y. 
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COMPANTES 




















STRENGTH 
SERVICE 
CHARACTER 


The strength of the seven companies of the America Fore Group is 


shown in the following financial statements. 





The Fidelity- Niagara American First Maryland The 
January 1st, 1933 Continental Phenix Fire ire Eagle Fire American Fire Insurance Fidelity & 
Insurance Co. Insurance Co. Insurance Co. Insurance Co. Insurance Co. Co. Casualty Co. 
Tr Se NG 6 oi os so icsccsccvecccscs $84,856,092.18 $67,242,175.66 $21,316,509.15 $12,452,389.17 $3,930,889.80 $2,768,105.32 $34,652,485.70 
Against Which We Charge— 
Reserve for Unearned Premiums............. $22,555,228.37 $18,045,761.09 $6,070,784.69 $3,800,417.46 $ 916,142.44 $ 363,683.16 $10,883,554.11 
Reserve for Losses in Process of Adjustment. . 3,099,029.87 2,612,628.58 610,139.16 619,509.81 114,047.62 49,344.59 13,356,449.68 
Reserve for Taxes and Expenses ; 601,550.00 472,925.00 181,520.00 119,840.00 34,550.00 13,740.00 1,425,695.39 
Reserve for Dividends , 1,169,757.00 831,558.00 200,000.00 0. 0. 0. . 
Reserve for All Other Claims ; 975,936.14 963,960.43 150,000.00 75,000.00 25,000.00 10,000.00 225,519.90 
RESERVE FOR CONTINGENCIES... 32,000,000.00 28,000,000.00 6,200,000.00 3,200,000.00 1,000.000.00 900,000,00 5,000,000.00 
$60,401 ,501.38 $50,926,833.10 $13,412,443.85 $7,814,767.27 $2,089,740.06 $1,336,767.75 $30,891,219.08 
Leaving— 
Cash Capital $4,873,989.53 $3,464,824.84 $2,000,000.00 $1,000,000.00 $1,000,000.00 $1,000,000.00 $2,200,000.00 
Net Surplus ; P 19,580,601.27 12,850,517.72 5,904,065.30 3,637,621.90 841,149.74 431,337.57 1,561 ,266.62 
MAKING ‘ 


POLICYHOLDERS’ SURPLUS $24,454,590.80 $16,315,342.56 $7,904,065.30 $4,637,621.90 $1,841,149.74 $1,431,337.57 $3,761,266.62 


* Bond and Stock valuations approved by National Convention of Insurance Commissioners. 


Through catastrophe - panic and disaster - the records attest the 
character and the service rendered policyholders by America Fore 


Companies for over three quarters of a century. 


a 


Chairman of the Boards. 


We Sell Insurance And Deliver The Goods Undamaged. 











NEW YORK — CHICAGO — SAN FRANCISCO — ATLANTA — DALLAS — MONTREAL 
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partment. Mr. Van Schaick says in part: 

“The rehabilitation order relative to 
the Globe & Rutgers directed the Su- 
perintendent of Insurance to take 
session of the property of the company 
and to take such toward the re- 
moval of the causes and conditions which 
made necessary the granting of the or- 
der as the Superintendent of Insurance 
should consider wise subject to the direc- 
tion of the court. 

“The directors of the company imme- 
diately took action by the forming of a 
reorganization committee to present a 
plan for rehabilitation and reopening. 
The committee is now working upon such 
plan which has not yet been presented to 
the Superintendent of Insurance and of 
necessity cannot be presented for the 
next several days. It is obvious that re- 
habilitation depends upon _ refinancing 
which will give the company ample ad- 
dition: il capital funds. 

“This Department has not passed upon 


(Continued from 


pos- 


steps 


nor approved any plan nor made any 
comment as to the practicability of such 
a plan for the br reason that none 


has yet been presented. 
“No inference of any should be 
drawn from the telegram sent by the In- 


sort 


surance Department to agents of Globe 
& Rutgers other than the statements 
contained therein. While the Depart- 
ment is naturally desirous that a sound 


and practicable plan of rehabilitation 
may be evolved any comment professing 
to give the viewpoint of this Department 
or of the Superintendent of Insurance 
upon the probability or improbability of 
removing the causes of the rehabilitation 
order is premature and unauthorized.” 


On the basis of assets determined ac- 
cording to the security valuations for- 
mula of the National Convention of In- 
surance Commissioners the Globe & 
Rutgers is the fifth largest fire company 
in the country, the four leading com- 
panies being the Home, Hartford Fire, 
Insurance Co. of North America and the 


Continental 


KENTUCKY LICENSE CANCELLED 
Senff 


license of 


Commissioner G. B 
has cancelled the 
Rutgers to do 


Insurance 
of Kentucky 
the Globe & 


business in 


that state. Booker & Kinnard, Louis- 
ville agents for the company, are placing 
their customers’ business in other com- 
panies. 


FLORIDA LICENSE HELD UP 


Commissioner W. V. Knott of Florida 
says that the license of the Globe & Rut- 
gers to do business in that state will not 
be renewed until the company is permit- 
ted to operate again in New York 


MONARCH FIRE STATE AGENTS 
The Monarch Fire of Cleveland has 
appointed E. H. Gray and S. E. Gardiner 


as state agents for New York and New 
Jersey respectively. The former will 
make his he: adquarters in Rochester and 


the Bd will be located in Newark 
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Rehabilitation Order 
Page 21) 


Article X] 


(Continued from 


pursuant to the provisions of 


of the Insurance Law of the State of 
New York, and the Superintendent of 
Insurance of the State of New York be 
and he is and they are hereby directed 


to deal with the property and business 
of the Globe & Rutgers — Insurance 
Co. in the name of the Globe & Rutgers 
Fire Insurance Co.; and it is hereby 
further 
“Ordered, that said Globe & 
Fire Insurance Co., its officers, directors, 
depositories, trustees, agents, servants 
and employes and all other persons hav- 
ing any property or belonging 
to said Globe & Rutgers Insurance 


Rutgers 


records 
Fire 


Co., are hereby directed to assign, trans- 
fer and deliver to said Superintendent 
of Insurance of the State of New York 


and his successors in office all of such 
property in whosesoever name the same 
may be and that any persons, firms or 
corporations having any books, papers 


or records relating to the business of 
said Globe & Rutgers Fire Insurance Co 
shall preserve the same and submit them 


to the Superi intendent of Insurance of 
the State of New York or his agents for 
pee hPa at all reasonable times; and 
it is further 


Restrained From Disposing of Assets 


“Ordered, that the officers, directors 


trustees, agents, servants and employe 
of said Globe & Rutgers Fire Insurance 
Co. and all other persons be and they 
hereby are restrained from further trans- 
action of business or from dealing with 
or disposing of the assets of said cor- 
poration or from doing or permitting to 
be done any act or thing which might 


waste the assets or allow or suffer the 


ybtaining of preferences, judgments, at- 
tachments or other liens or the making 
of any levy against said corporation or 
its assets while in the possession or con- 
trol of the Superintendent of Insurance 
or while said corporation is being re- 
habilitated, except upon a proper author- 
ization from said Superintendent of In- 
surance or his agents and until the fur- 
ther order of this Court; and it is hereby 


furthes 
“Ordered, 

trustees, 

employes 


officers, directors 
servants, agents, 
said Globe & 
Insurance Co. and all other 
and they are hereby enjoined 
and restrained from bringing or further 
prosecuting any action at Rey suit in 
equity, special or other proceeding 
against said corporation or its assets, or 
the Superntendrnt of Insurance of the 
State of New York, or from making and 
pecnii any levy upon the assets of 
the — ation, or from in any way in- 
terfer with the Superintendent of In- 
surance of the State of New York or his 
successors in office in his or their 
control and management of the 
property of said corporation, or in the 
discharge of his or their duties under the 
provisions of Article XI of the Insurance 
Law of the State of New Tek; and it 
is hereby further 
“Ordered, that the 


that the 
stock holders, 
and creditors of 
Rutgers Fire 
persons be 


pos- 


session, 


Superintendent of 
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INSURANCE 
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CASUALTY MARINE AUTOMOBILE 
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Fire Reinsurance ‘Treaties 


Baltic Insurance Co., Ltd. 


Eagle Fire Insurance Company (New Jersey) 


Franklin W. Fort 


18 Washington Place, 


(Denmark) 


Thomas B. Donaldson 


Newark, N. J. 




















and directed to conduct the business and 
affairs of said Globe & 
surance Co. as he and they shall consider 
wise and under and pursuant to the di- j,i] 
rection of 
plication may be 
for such other 
structions of the 


John E. 


member of the 


agent 


company’s 


sociation for twenty-five years. 


Insurance of the State of New York and 
his successors in office be 


and he 
are hereby authorized, empowered — the 
day 


folle 


Rutgers Fire In- 


this Court and until the fur- 
order of this Court, and that ap- 
made at the foot hereof 
and further relief and in- 
Court as may, from 


sent 





Lynch of Syracuse, N. Y., has 


State Industrial Commis- 
graduated from the Col- 

Syracuse University in 
been vice-president the 


He was 
of Law at 
and has since 





since 1905, has been placed on the 
reserve list at his own re-  succ 
effective April 1. He was secre- (tory. 
- of the Ohio Fire Underwriters As- the 
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Cash Capital $1,000,000.00 
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ett « 


sociation, 


is and The 


aminations. 


Insurance 


Volney B. 


merce and 


took the 
New York Insurance Department im 
New 


percentage 


Associated 
counties will hold a quarterly conference 
-almyra, 
ing matters of interest. 


N. Y. BILLS KILLED 

House Insurance Committee of 
New York Legislature on Wednes- 
killed a number of bills including the 
wing: Theodore bill to put policies 


in force only after payment of premium; 


to make rate bodies pay costs of ex- 
Several other bills were 
tu the veles committee for action. 


DENIES GERMAN ATROCITIES 


time to time, be necessary.” Paul Wolf of Berlin, partner in Wil- 
iene helm Lazarus & Co., German insurance 
JOINS N. Y. INSURANCE DEP’T concern, cabled the American Foreign 


\ss’n on as fol- 


Wednesday 


been appointed to the liquidation bureau - magnent = urgently protest and 

of the New York Insurance Department. take steps against absolutely unfounded 
is a younf attorney and is the son atrocity stories for the sake of business 
the late James M. Lynch, former COMMections and future world trade.” 


V. B. ESTABROOK DIES 
Estabrook, 
Estabrook Insurance 


57, president of 
Agency, Wells- 


the Peerless Press, Inc., of Syracuse. ville, N. Y., was fatally injured in an 
- automobile accident near that city on 

AARON W. JONES RETIRES March 22. He passed away in a Wells- 
Aaron W. Jones of Columbus, state ville hospital. Mr. Estabrook was presi 
in Ohio for the New Hampshire dent of the Wellsville Chamber of Com- 


was the head of one of the 
essful general agencies in his terri- 

He was on a business trip when 
accident occurred. Surviving are the 


widow and a sister. 


46% PASS BROKERS’ TEST 


Two hundred and twenty-two appli- 


s for brokers’ certificates of author- 
examination conducted by 


York City on March 9 and out ol 
total 103 successfully passed. The 
of successful candidates was 





-STATE NEW YORK MEETING 


Insurers of four up-state 


N. Y., on April 20, discuss- 
Augustine Sack- 
f Canandaigua, president of the as- 
will conduct the meeting. 


HARTFORD FIRE DIVIDEND 


Directors of the 


Hartford Fire last 


week declared the regular quarterly divi- 
dend of 50 cents a share, payable April | 








to stockholders of record March 15. 


March 
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LOYALTY GROUP 3 


NEAL BASSETT, President 
JOHN R. COONEY, Vice Pres. ARCHIBALD KEMP, Vice Pres. HERBERT A. CLARK, Vice Pres. H. R. M. SMITH, Vice Pres. 
W.E. WOLLAEGER, Vice Pres. HERMAN AMBOS, byt E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d Vice Pres. 
LE WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 


FIREMEN’S INSURANCE COMPANY OF NEWARK, NEW JERSEY 


CAPITAL 
$ 9,397,690 00 Organized 1855 


NEAL BASSETT, Chairman of Board 
HENRY M. GRATZ, President 


JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice Pres. HERBERT A. CLARK, Vice Pres. H. R. M. SMITH, Vie Pres. 
W. E. WOLLAEGER, Vice Pres. HERMAN AMBOS, Vice Pres. E.G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V. Pres. 
WALTER J. SCHMIDT, 2d V.-Pres, T. LEE TRIMBLE, 2d V.-Pres, OLIN BROOKS, 2dV.-Pres. 


THE GIRARD FIRE AND MARINE INSURANCE COMPANY ; 
$ 1,000,000.00 Organized 1853 


NEAL BASSETT, President 
JOHN R. COONEY, Vice Pres, ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice Pres. H. R. M. SMITH, Vice Pres. 
W. E. WOLLAEGER, Vice Pres. HERMAN AMBOS, Vice-Pres. E.G. POTTER, 2d V.-Pres. W W. POTTER, 2d V. Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 


THE MECHANICS INSURANCE COMPANY OF PHILADELPHIA 
$ 600,000.00 Organized 1854 


NEAL BASSETT, President 
coum s - ae, Vice-Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. | 
EB. WOLLAEGER, Vice-Pres. HERMAN AMBOS, bg Pres. E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V. Pres. 
‘WALTER J. SCHMIDT, 2d V.-Pres, T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS. 2d V.-Pres. 


NATIONAL-BEN FRANKLIN FIRE INSURANCE CO. OF PITTSBURGH, PA. 
Ison $ 1,000,000.00 Organized 1866 


NEAL BASSETT, President 
JOHN R. ag Vice Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. ora R. M. SMITH, Vice-Pres. 
w. OLLAEGER, Vice-Pres. HERMAN AMBOS.Vice-Pres. E.G.POTTER, 2d V.-Pres. W. W. POTTER, 2d V. Pres. 
———— WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. | 


SUPERIOR FIRE INSURANCE COMPANY 
ittee of $ 1,000,000.00 Organized 1871 


Vednes- 
ling the NEAL BASSETT, Chairman of Board 

policies W.E. WoL Anam, President JOHN R. COONEY, Vice Pres. ARCHIBALD KEMP, Vice Pres. HERBERT A. CLARK, Vice Pres. 
Patan eae H. R. M. SMITH, Vice Pres. HERMAN AMBOS, Vice Pres. E.G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V. Pres. 
emium; WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. € 


4 = THE CONCORDIA FIRE INSURANCE COMPANY OF MILWAUKEE 
action. $ 1,000,000.00 Organized 1870 


TIES CHARLES L. JACKMAN, President NEAL BASSETT, Vice President 











CO 
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es 























2 o JOHN R. COONEY, Vice Pres, ARCHIBALD KEMP, Vice Pres. HERBERT A. CLARK, Vice Pres. H. R. M. SMITH, Vice Pres. 
in Wil- W. EZWOLLAEGER, Vice-Pres. HERMAN AMBOS, Vice Pres. E.G. POTTER, 2d V.-Pres, W. W. POTTER, 2d V. Pres. 
surance WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 

Foreign 


—— THE CAPITAL FIRE INSURANCE COMPANY 
he a $ 300,000.00 Organized 1886 
founded CHARLES L. JACKMAN. President NEAL BASSETT, Vice-President 


— UNDERWRITERS FIRE INSURANCE CO. OF CONCORD, N. H. 
$ 100,000.00 Organized 1905 


5 
NEAL BASSETT, President 


dent of JOHN | R. COONEY, Vice-Pres, ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice Pres. H. R. M. SMITH, Vice Pres. 
Wells- W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, Vice Pres. E.G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V. Pres. 
in an WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres, OLIN BROOKS, 2d V.-Pres. 


rity on MILWAUKEE MECHANICS’ INSURANCE COMPANY 


a $ 2,000,000.00 Organized 1852 ° 


- f ‘the NEAL BASSETT, Chairman of Board 

>rri- J. SCOFIELD ROWE, Vice Chairman 
ee H. $. LANDERS, President J. C. HEYER, Vice President WINANT VAN WINKLE, Vice President JOHN R. COONEY, Vice President 
) when E. G. POTTER, 2d Vice Pres. E. R. HUNT, 3rd Vice Pres’t S. K. McCLURE, 3d Vice Pres. T. A. SMITH, Jr., 3rd Vice Pres, F. J. ROAN, 3rd Vice Pros. ¢ 


ene THE METROPOLITAN CASUALTY INSURANCE COMPANY 
T $ 1,000,000.00 OF NEW YORK Organized 1874 
appli- NEAL BASSETT, Chairman of Board 


: ERS, WINANT VAN WINKLE, Vice President J. C. HEYER, Vice President JOHN R. COONEY, Vice-President 
meg uw ¢ EG. POTTER. 2d Vies Pres. T. A. SMITH, 3rd Vice z. “FRANK J. ROAN, 3rd Vice Pres. £.R. HUNT, 3rd VicePres. S.K.McCLURE,3rdVice Pres. 


nent in COMMERCIAL CASUALTY INSURANCE COMPANY 
on he $ 1,000,000.00 Organized 1909 


es was 























PACIFIC DEPARTMENT 
WESTERN DEPARTMENT | aint Geeks Shonak, 


p-state wey gg ty to EASTERN DEPARTMENT W. W. & E. G. POTTER, 2nd Vice Presidents 

)-sta RM. ’ = 

pon JAMES SMITH, Secretary 10 Park Place FanD Wi. a ene 

iscuss- | i 
sack —— NE Y SOUTH-WESTERN DEPARTMEN 

an CANADIAN DEPARTMENT ee 912 Commerce St., Dallas, Texas 

= OLIN BROOKS, 2d Vice President 

461-467 Bay St., Toronto, Canada —_— BEN LEE BOYNTON, Res. Vice President 


MASSIE & RENWICK, Ltd., Managers A. C. MEEKER, Secretary 


LOYAL TO PRINCIPLE -- TO LOYAL AGENTS, LOYAL ———$—— 
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Beardsley and Madden 
Fire Council Speakers 


ANNUAL MEETING ON APRIL 7 





Chairmen of Smneneme Committees Will 
Also Report at Fire Waste Gather- 
ing in Washington, D. C. 

The program for the meeting of the 
National Waste 
be held at the Chamber of Commerce of 
the United States in Washington, D. ¢ 
on April 7 


Fire Council, which will 


is rapidly being completed. 


The speakers will include Guy E. 
Beardsley, vice-president, Aetna (Fire), 
Hartford, and James L. Madden, third 


vice-president, Metropolitan Life Insur- 
ance Co., New York City. 

Mr. Beardsley has had wide experi- 
ence in the fire prevention field and has 
taken a prominent part in the work of 
the Council. When Mr. Madden was 


manager of the Insurance Department 
of the National Chamber he took a lead- 
ing part in organizing the Council which 
was undertaken by the chamber as a 
result of an invitation extended by the 
Conference of Governors of the Middle 
Atlantic States in 1922. In his address 
he will sound the anniversary key-note 
of the meeting by referring to the early 
history of the Council. 


Of considerable interest to those at- 


tending the meeting will be the reports 
of the chairmen of the standing com- 
mittees of the Council covering their ac- 


tivities during the past year in the dis- 
semination of fire prevention and fire 
protection knowledge. The chairmen of 
these committees are as follows: 
Wallace Rogers, chairman, agricul- 
tural committee, Chicago; Paul W. 
Terry, chairman, chamber of commerce 
cooperating committee, St. Louis; Rich- 
ard E. Vernor, chairman, contest com- 
mittee, Chicago; Paxton Mendelssohn, 
chairman, fire-casualty statistics com- 
mittee, Detroit; Clarence Goldsmith, 
chairman, fire service extension commit- 
tee, Chicago; George W. Booth, chair- 
man, contest grading committee, New 
York City; Eugene Arms, chairman, in- 


formation and publications committee, 
Chicago, and T. Alfred Fleming, chair- 
men, speakers committee, New York 
City. 


This meeting promises to be a signifi- 
cant one as it will recognize the tenth 
anniversary of the council. For a decade 
the National Fire Waste Council has 
been performing a distinct service in the 
field of fire prevention to chambers of 
commerce, trade associations, business 
men and the public generally. In addi- 
tion to the addresses and reports which 
will be given at the meeting, the winners 
in the 1932 Inter-Chamber Fire Waste 
Contest will be announced. Several hun- 
dred cities have participated in this con- 
test and are anxiously awaiting the an- 
nouricement of the honored cities. 





A. W. CAMPBELL’S NEW POST 

Alan W. Campbell has resigned as 
counterman in the agency of C. W 
Sparks & Co., Inc., to become connected 
with the Bergen Tallman agency as 
underwriter of New York and Brooklyn 
business. Mr. Campbell has been in in- 
surance for about seventeen years. He 
started with the New York local depart- 
ment of the Liverpool & London & Globe 
and later was with the agencies of Kim- 


ball & Pollock and Ogden & Fay be- 
fore joining C. W. Sparks & Co. about 
two years ago. 


RETIRING FROM COMMISSION 
George who has been a mem- 
Virginia state corporation 
commission for the four years in 
charge of insurance matters, is retiring 
on April 5 to enter actively upon his 
campaign for Democratic nomination for 


C. Peery, 
ber of the 
past 


governor of the state. He is well and 
favorably known to members of the in- 
surance fraternity. T. W. Ozlin, a for 
mer speaker of the Virginia house of 


delegates, will succeed him. 


Illinois Liquidation 
Law Is Strengthened 


SPECIAL COUNSEL ARE UPHELD 


State Supreme Court Says Expenses 
May Be Incurred in Obtaining Out- 
side Legal Assistance 





The Illinois Supreme Court has up- 
held the right of the Illinois Director of 
Trade and Commerce to employ special 


aid in the liquidation of in- 
solvent insurance companies. This de- 
cision ends the case started in 1929 by 
the Pioneer Fire of Chicago as a cred- 
itor of the Marquette National Fire, then 
in liquidation, in which the Pioneer 
asked for the return of $17,500 paid to 
E. J. Hennessy and objected to the pay- 
ment of $5,000 additional for which Mr. 
Hennessy had filed a bill. 

The Pioneer argued that the Direc- 
tor of Trade & Commerce could secure 
all the legal assistance needed from the 
department of the Attorney-General and 
that to incur expense by emploving out- 


counsel to 


side counsel was unnecessary. This con- 
tention was upheld both in the Superior 
Court and in the Appellate Court. But 


the Supreme Court, by a vote of six to 
one, reverses the lower decisions. 

“No one will contend that because 
there was sufficient public interest to 
form the basis of regulatory legislation, 
the state is bound to provide legal serv- 
for private 


ices necessary to procure 
parties their rights under such regula- 
tions.” the opinion said. “Tf such were 


to follow the state should furnish coun- 


sel whenever banks, public utilities or 
others engaged in a business charged 
with a public interest become involved 


in litigation.” 





JERSEY FIELD CLUB ELECTS 


William B. Hutchinson President; By- 
Laws Changed to Admit Company 
Employed Adjusters 
The South Jersey Field Club last 
week at the Walt Whitman Hotel 
in Camden, N. J., and elected the follow- 


ing officers: President, William  B. 
Hutchinson, Camden Fire; vice-presi- 
dent, Henry N. Hopcke, Stuyvesant; sec- 
retary, George H. Martin, New York 
Underwriters, and treasurer, Harry A. 
Marsh, Norwich Union. 

The executive committee consists of 
the following: Walter E. Miller, Insur- 
ance Co. of North America; Wesley R. 
Carlson, Glens Falls; Walter J. Clark, 


New York Underwriters; K. C. Trotter, 
Fire Association, and Arthur Andrews, 
Aetna (Fire). The by-laws were amend- 
ed extending membership to include loss 
adjusters for fire companies and com- 
pany employed adjusters. 


N. J. BILL TO AID BROKERS 

A bill has been introduced in the New 
Jersey legislature at Trenton to permit 
the issuance of brokers’ licenses to cor- 
porations of other states without such 
corporations having to comply with re- 
quirements of the General Corporation 
Act of New Jersey. Some time ago the 
local agents’ association of New Jersey 
asked for strict enforcement of the law 
now on the books and the attorney gen- 
eral held that insurance brokers of New 
York and other states must file articles 
of incorporation and pay a filing fee of 
$100. A conference on this question was 
recently held between Wendell P. Bark- 
er, attorney for the Insurance Brokers’ 
Association of New York, Deputy Com- 
missioner Gough of New Jersey and the 
New Jersey Attorney General at which 
time it was agreed to introduce a bill 
to relieve the non-resident brokers from 
payment of the $100 fee. 


AETNA (FIRE) DIVIDEND 


lirectors of the Aetna (Fire) of Hart- 
ford this week declared a quarterly divi- 
dend of 40 cents a share, payable April 
15 to stockholders of record March 27 
Previously 50 cents a quarter was paid. 


Wisconsin Proposal 
Would Bar Deductions 


BILL BACKED BY MORTENSEN 


Companies Oppose It Saying They Must 
Continue to Have Protection 
Against Over-Insurance 

Payment of the entire amount for 
which a holder of a fire insurance pol- 
icy is covered in case of total loss would 
be brought about under a proposal be- 
fore the Wisconsin legislature which 
would strike out a clause in the present 
Wisconsin law entitling the insured to 
recover a sum no greater than his actual 
loss or damage regardless of the amount 
for which his property is insured. 

Emphatic opposition was voiced at the 
hearing on the bill before the assembly 
insurance and banking committee by in- 
surance representatives. They asserted 
the bill would increase their losses, al- 
ready at a high point because of the 
economic emergency, increasing cases of 
arson and making for fewer new policies. 

Voicing the opposition were R. E 
Brandenburg, secretary of the Concor- 





dia Fire, Milwaukee; L. C. Hilgemann 
of the Leedom, Miller & Noyes agency, 
Milwaukee, chairman of the legislative 


committee of the Wisconsin Association 
of Insurance Agents; and George A. 
Jacobs, Janesville, president of the Wis- 
consin Mutual Insurance Alliance. 

Protection Needed Against Over- 

Insurance 

Mr. Brandenburg cited cases where 
fire insurance companies are now forced 
to pay policies when the policy owner 
has carried insurance in several different 
companies on the same risk. He de- 
clared insurance companies needed pro- 
tection from over-insurance. 

Insurance Commissioner H. J. Morten- 
sen had favored the bill before the com- 
mittee stating that it is designed to pro- 
tect the policyholder because the insur- 
ance corporation can generally take care 
of itself. 

“The insurance companies go into this 
thing with their eyes open,” he said. “By 
that I mean they are anxious to get new 
policies. Then when the loss comes they 
have to expect to meet the entire amount 
the policyholder is insured for.” 

L. C. Hilgemann declared the bill 
would serve only to create more trouble 
for insurance companies, and George A. 
Jacobs said that mutual companies would 
be particularly endangered by the bill. 


McClain Sunenads Kidd as 


Commissioner of Indiana 
Harry McClain of Shelbyville, Ind., 
has been appointed Insurance Commis- 
sioner of that state by Governor Paul 
V. McNutt. Mr. McClain for four years 
has acted as city clerk in Shelbyville 
and has also been in charge of the in- 
surance department of the Farmers Na- 
tional Bank of Shelbyville. He is an ac- 
tive member of the American Legion of 
which Governor McNutt was formerly 
national commander. Mr. McClain at- 
tended Butler University. John C. Kidd, 
who has served on several important 
committees of the National Convention 
of Insurance Commissioners, is the re- 
tiring Indiana commissioner. 


N. J. FIRE WITH ECKELS 

The New Jersey Fire has appointed 
Frank W. Eckels of 185 Montague Street 
as its agent for Brooklyn. This agency 
also represents the American of New- 
ark, New Hampshire Fire, Patriotic, Na- 
tional Liberty, National-Ben Franklin, 
Insurance Co. of the State of Pa., Bank- 
ers Indemnity, and Royal Indemnity. 


RULES ON NEW PLUG FUSE 
The electrical committee of the Na- 
tional Fire Protection Association at its 


annual meeting recently adopted rules 
concerning a new non-tamperable type 
of nlug fuse. The text as given out now 


next edition of the 


Code. 


will appear in the 
National Electrical 


Harrison Law’s Table 
Is Now 32 Years Old 


HOW SIDELINES FARED IN 393 


—— Loss Ratio Was 30.2%; Riot, 
6%; Sprinkler Leakage, 39.5%; 
Earthquake, 3.1% 


Harrison Law’s 


: statistical tables of 
fire and marine 


insurance companies for 
1932 has been issued. It is the thirty. 
second annual edition. One novelty js 
a column giving contingency reserves 
Several inquiries were mi ide to Mr. Law 
as to how he figured “contingency re- 
serve” items. He said that in many cases 
contingency reserve clearly indicates the 
difference between convention values and 
market values while in other cases 3 
round sum has been set up which may 
embrace other items. Some of Mr. Law's 
summaries of 1932 results on sidelines, 
including both American and foreign 
companies, follow: . 
Motor vehicle: net premiums, $7], 
189,938; ratio of loss to premiums, 57.6%. 
Tornado: net premiums, $30,341,004; ratio 
of loss to premiums, 30.2%. Inland ma- 
rine, net premiums, $29,508,205; ratio of 
loss to premiums, 65.8%. Riot. and civil 
commotion, $2,084,152: ratio of loss to 
premiums, 16%. Sprinkler leakage, $1, 
429,731; ratio of loss to premiums, 39.50% 
Earthquake, net premiums, $672,091; 
losses, 3.1% Hail: net premiums, 9% 
430,141; losses, 57.2%. The foreign com- 
panies have practically retired from the 


hail business, the largest net premium 
being $8,617 of the Royal, with a 1% 
loss ratio, the next largest being $1,087 
of the Century. 

Aircraft net premiums were $650,118: 
losses, 782%. No company wrote as 


much as $60.000 of net aircraft premiums. 
One of the largest net premium incomes 


in aircraft was that of the National 
Union, $54,356. The St. Paul followed 
with $48,955; the Hartford had $48,351, 


and Globe & Rutgers, $42,371. In ocean 
marine for the companies not strictly 
marine insurance companies the net pre- 
mium income was $29,032,303; 
58.2%. Rain insurance had a drop in 
premium income of $178,454 over the pre- 
ceding year. In 1932 the companies had 
rain premiums of $200,216; losses, 62%. 
Mr. Law lives in Nutley, N. J.. where 
he issues several annual publications. 


losses 





COBB & STEBBINS SLOGAN. 


Denver General Agency Will Replace 
Hearst “Buy American” With 
“Buy Intelligently” 

Cobb & Stebbins of Denver, pioneer 
American fire insurance general agency 


—established in 1870—has_ issued a 
brochure, saying it is out of sympathy 
with the Hearst slogan “Buy American, 


and especially so with respect to fire in- 
surance. Among its companies are some 
whose home offices are in Great Britain 
“We suggest for the consideration of 
local agents and insuring public the slo- 
gan, ‘Buy Intelligently,’” it says. “Rep- 
resent and write insurance in companies 
which are entitled to your confidence.” 





TO CHECK CO. STATEMENTS 

B. Senff, Kentucky Insurance Com- 
missioner, announced at Frankfort March 
14 that all statements of Kentucky in- 
corporated insurance companies would 
be checked in detail by the Department 
this year due to present business condi- 
tions. In a letter to companies he in 
part said: “I have thought it advo 
to have annual statements filed by 1n- 
surance companies audited even fie: 
thoroughly than usual, and. the state- 
ments of all companies incorporated in 
Kentucky checked in detail, owing to my 
responsibility for Kentucky companies 
In order to bring about a greater degree 
of co-operation between Kentucky com- 
panies and the Insurance Department ! 
have decided to adopt the practice of 
discussing the statements of e: ach com- 
pany, item by item, with its principal 
officers.” 


i ee tl 















Marcl 


it | 










31, 1933 


— 


dle 
's Old 


IN 1932 [ 


To; Riot, 


5%; 


ables of 
nies for 
> thirty- 
velty js 
reserves, 
Mr. Law 
“ncy re- 
NV Cases 
ates the 
lues and 
cases 4 
ich may 
r. Law's 
idelines, 
foreign 


Ss, $71,- 
3, 57.6%. 
4; ratio 
ind ma- 
ratio of 
ind civil 


remium 
1 a 1% 
x $1,087 


650,118: 
rote as 
-miums, 
ncomes 
Jational 
ollowed 
$48,351, 
1 ocean 
strictly 
jet pre- 
losses 
lrop in 
he pre- 
ies had 
5. 62%. 
where 
ons, 


AN. 


Replace 
th 


vioneer 
agency 
ned a 
npathy 
rican,” 
ire in- 
e some 
sritain 
ion of 
he slo- 
“Rep- 
ipanies 
nee.” 


com- 
ncipal 








DERWRITER 


—_UN 
LSS 








= 


























FIRE REINSURANCE 


INTERNATIONAL 
INSURANCE COMPANY 


OF NEW YORK 


Statement December 31, 1932 

Premium Reserve ‘ . , , ‘ R - $2,521,918.69 
Reserve for Unpaid Losses . ‘ ‘ , . - 622,750.69 
All Other Liabilities , , P ‘ : ‘ ‘ 100,000.00 
Contingency Reserves. : , , , , . $1,000,000.00 
CAPITAL STOCK . , . , - $1,000,000.00 

NET SURPLUS . ‘ : ‘ - 1,392,143.98 2,392,143.98 
TOTAL ASSETS . ‘ ‘ ‘ , ‘ . - $6,636,813.36 
SURPLUS TO POLICYHOLDERS . : ‘ . - $2,392,143.98 





SUMNER BALLARD, President 
80 John Street, New York 
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Recently a company was advised by 


an agent that a policy covering a dwell- 


ing was to be cancelled, as the assured 


had decided to build an entirely new 
dwelling and, as he desired to dispose of 
the old dwelling in an economical way, 
he had decided to 


surance was cancelled. 


burn it after the in- 
The agent asked 


if the company would still insure the 
barn if, after the old dwelling had been 
burnt down and replaced, the company 


would get the insurance on the 
dwelling 

It is rather an unusual proposition. | 
should say that, the property being un- 
protected, a physical hazard would be 
created if the fire from the building got 
beyond control and set the barn on fire, 
but as the assured was cancelling his in- 


new 


Bruns Against Holding 
Up Losses For 60 Days 


FINDS 95% OF FIRES HONEST 


President of Excelsior of Syracuse Also 
Favors Lower Commissions With 
Contingents For Agents 


Fredrick V. Bruns, president of the 
Excelsior Fire of Syracuse, N. Y., and 
also a prominent local agent in that city, 
expressed himself freely with respect to 
some of the practices of fire insurance 
when speaking on Tuesday 
before the meeting of the Orange County 
Association of Local Agents at Port Jer- 
vis, N. Y. He rapped excessive commis- 
sions, fraudulent losses, poor administra- 
tion of trust funds and disagreed with 
the action of the National Board of Fire 
Underwriters and the Eastern Under- 


companies 


writers Association in adopting resolu- 
tions to withhold loss payments for 60 
davs. Following are some of the high- 
lights from Mr. Bruns’ talk: 

“Companies cannot show a loss ratio 


of from 80% to 200% and still pay 30% 
agents in excepted or 
“holy” cities. That is skimming the milk 
too thin. Companies with these exces- 
sive loss ratios and extreme acquisition 
costs must take action, and take it now, 
or from Washington or Albany or Hart- 
ford a voice will say, “Stop and stop 
right now!” Some expect that voice 
laily 


commissions te 


Favors Lower Commissions 


‘A few years ago, speaking before the 
National Association of Agents at Cleve- 
land, Ohio, IT said that the proper meth- 
od of paying local agents is a flat 10% 
or 15% commission everywhere on all 
business, and a 15% or 20% contingent 
What I said ten years ago I still believe 
today Lower initial commissions will 


drive out the unqualified broker, the side- 





TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 
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surance on the dwelling, this would in- 
dicate the moral hazard was all right. 

I would be interested in hearing the 
opinion of my readers about this unusual 
case. I have heard of only one other 
case of a similar nature in my experi- 
ence. A man burned down his property 
to dispose of the same, after cancelling 
his policy, but in that case no nearby 
dwelling was exposed. Also at that time 
there were some semi-serious discussions 
as to whether a man could be indicted 
for incendiarism or arson if he burned 
his own property, there being no insur- 
ance involved. It was argued pro and 
con and some held that indirectly, by 
endangering nearby property, he might 
be found guilty of semi-incendiarism or 
what have you? The case first men- 
tioned is not a hypothetical one but came 
to my personal notice. 


line agent and the pirates who are now 
skimming off the cream. 

“Those of us who get some of our liv- 
ing from the casualty field are wonder- 
ing how long mutual casualty companies 
are going to skim off our cream. Allur- 
ing propaganda through direct mail and 
through the press draws from us our 
valued compensation and automobile 
clients by promises of 20% dividends. 
Will Albany with its present embargo on 
life insurance dividends and policy loans 
and Washington with an eagle eye on 
bank solvencies permit mutual casualty 
companies to pay dividends when life 
insurance companies are stopped and 
when our great rail and utility corpora- 
tions are either reducing or entirely pass- 
ing their dividends? Whence all this 
dividend money so glibly promised ? 

“Stock companies writing a_ similar 
class of business show no healthy loss 
ratio in compensation and automobile 
business, yet the mutual companies open- 
ly solicit business from agent and broker 
and advertise the commissions they pay. 
Losses and commissions for both types 
of carriers should be about the same. 
Whence comes the mutual dividend? 
This type of competition is taking a lot 
of cream from the local agent’s milk 
bottle. 

Opposes 60 Day Loss Delays 

‘Another mandatory enactment is the 
holding up of payment of all losses 60 
days after the signing of the proof of 
I am not for it. It will not work. 
Ninety-five per cent. of our fires are 
honest. We must find and punish the 


loss 


5% arson and “friendly fire” assured. 
Ought we to penalize the 95% honest 
men in order to catch the 5% crooks, 


and will we catch them? To make this 


legislation effective every newspaper in 
\merica should carry this story with 
banner headings and full sized adver- 


tisements should appear everywhere. And 
I would particularly recommend that 
these stories be spread in the foreign 


Oo. J. PRIOR. PRESIDENT 


INCORPORATED 1868 


The Standard Fire Insurance Co, 
oF NEW JERSEY 


TRENTON, N. J. 


R. J. CAREY, SECRETArRy 
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ROYAL EXCHANGE ASSURANCE (1720) 
FIRE and MARINE LINES 


PROVIDENT FIRE INSURANCE CO. 
FIRE LINES 


CAR & GENERAL INS. CORP., LTD. 
CASUALTY LINES 


95 Maiden Lane, New York 








New Local Board In 
Essex County, N. J. 


KLEIN IS PRESIDENT 





JULIUS 


Organization Will Have Wide Scope in 
Insurance Field; Succeeds 
Newark Board 


After several months of preparation a 
new local board of underwriters has been 
formed in Essex County, New Jersey, 
and will be known as the Essex County 
Board of 
tion was perfected at a meeting held on 
Tuesday at the Newark Athletic Club. 

The 
are as follows: 
thal & Klein, Newark, president; Joseph 
C. Thoms of the H. C. Thoms Co., New- 
ark, vice-president; treasurer, Richard 
Crocker of the Schlesinger-Heller Agen- 
cy, Newark, and Leonard Fuchs, New- 
ark, secretary. In addition to the of- 


Underwriters. The organiza- 


officers of the new organization 


Julius Klein of Rosen- 


language papers in red ink and in half- 
inch type. If the man with the fire urge 
does not know about the 60 day mora- 
torium, what good is the rule? 

“Have any of you seen such advertis- 
ing yet? Without national publicity the 
program is void. 

“And then will everybody play the 
game? One of my agents wrote me yes- 
terday following our advice to him of 
the new mandate, and in his letter he 
said that on the loss in question a num- 
ber of small mutual fire companies were 
interested also. He said the mutuals were 
sending in their drafts at once, but that 
his stock companies were holding up for 


6&0 days. He has a right to think that 
someone is taking away his cream. He 
believes that fire losses are an honest 
debt and should be promptly paid to 


enable immediate purchase of materials 
and engagement of labor. He believes 
that fire insurance should contribute to 
prosperity’s return. This agent still be- 
lieves that most stock fire companies 
have cash on hand to pay their debts 
promptly.” 





223RD YEAR 


SUN 
INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
United States Branch 
55 Fifth Ave. 


Western Department 


Wrigley Bldg., 410 N. Michigan Ave. 
Chicago 


New York 


Pacific Department 


N. W. Cor. Sansome and Sacramento Sts. 
San Francisco, Cal. 











ficers the executive committee is com- 
posed of Thomas O’Brien of South Or- 
ange; Walter Pruden, Newark; Sey- 
mour Gross of Gross & Gross, Newark: 
Stephen Ratchford of the J. M. Byrne 
Co., Newark, and F. P. Craig, Short 
Hills. 

The membership will be composed of 
agents engaged in all branches of insur- 
ance except life in Essex County, which 
will give the new organization a wider 
scope in its operations and will be of a 
greater benefit to the members. The 
organization succeeds the Newark Board 
of Fire Underwriters and the entire 
membership of the latter organization 
have become members of the new or- 
ganization. It is expected that within a 
short time the membership will total 
nearly one hundred. Meetings will be 
held the fourth Tuesday of each month. 

The Newark Board of Fire Underwrit- 
ers was one of the most important fire 
insurance organizations in New Jersey, 
but the new organization will have a still 
wider scope than the old Newark Board. 
The Board was reorganized in 1924 and 
since that time has held regular meet- 
ings. 


MANY APPROVE 60 DAY PLAN 

The National? Board of Fire Under- 
writers reports that close to 100% of its 
company members have endorsed _ the 
taken to withhold fire loss pay- 
ments far a period of 60 days in order 
to permit more thorough investigations 
of causes of losses. 


steps 





17-23 John Street, New York 
COrtland 7-8300 


















Uptown 





122 East 42nd St.—LExington 2-6715 
245 Fifth Ave.—AShland 4-1772 
578 Madison Ave.—WIckersham 2.2627 





























STATEMENTS DECEMBER 31, 1932 


CORROON & REYNOLDS GROUP 


AMERICAN EQUITABLE ASSURANCE 
COMPANY OF NEW YORK 
Organized 1918 


KNICKERBOCKER INSURANCE COMPANY 
OF NEW YORK 
GLOBE & REPUBLIC INSURANCE COMPANY Organized 1913 
OF AMERICA 
NEW YORK FIRE INSURANCE COMPANY Philadelphia, Pa. Established 1862 


Incorporated 1832 


MERCHANTS & MANUFACTURERS FIRE 
INSURANCE Co. 
Newark, N. J. Chartered 1849 


AMERICAN NEW YORK MERCHANTS & GLOBE & TOTAL 

ASSETS EQUITABLE KNICKERBOCKER FIRE MANUFACTURERS REPUBLIC GROUP 
$1,016,697.53 $511,472.66 $549,577.21 $371,032.74 $616,917.96 $3,065,698.10 
9,438,348.98 4,238,285.00 5,233,694.53 3,372,192.57 5,681,178.27 27,963,699.35 


Mortgage Loans 128,950.00 
Premiums and Accounts Receivable 460,981.07 
Reinsurance Receivable 76,328.27 
Accrued Interest 35,179.55 


TOTALS $11,156,485.40 


LIABILITIES 
Reserve for Unearned Premiums $4,753,259.27 
Reserve for Losses 777,866.94 
194,686.54 
Reserve for Contingencies 2,015,326.04 
Capital 1,000,000.00 
2,415,346.61 


$11,156,485.40 


229,775.00 
33,112.69 
48,501.43 
17,937.83 


$5,079,084.61 


$1,661,013.55 
272,680.87 
34,623.06 
1,046,304.65 
1,000,000.00 
1,064,462.48 


273,650.00 

402,453.03 
1,851.03 

29,400.08 


$6,490,625.88 


$2,260,291.14 
367,770.84 
46,388.07 
1,208,468.24 
1,000,000.00 
1,607,707.59 


213,572.21 
1,434.30 


18,473.91 


$3,976,705.73 


$1,562,260.04 
255,127.93 
199,276.97 
150,009.33 
1,000,000.00 
810,031.46 


375,705.13 
24,500.00 
442,744.86 
7,218.71 
28,066.64 


$7,176,331.57 


$3,058,040.95 
497,742.18 
62,161.94 
1,017,224.33 
1,000,000.00 
1,541,162.17 


375,705.13 
656,875.00 
1,552,863.86 
135,333.74 
129,058.01 


$33,879,233.19 


$13,294,861.95 
2,171,188.76 
537,136.58 
5,437,332.59 
5,000,000.00 
7,438,710.31 








$5,079,084.61 $6,490,625.88 


$3,976,705.73 


$7,176,331.57 $33,879,233.19 
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*National Convention of Insurance Commissioners’ Security Valuations Used. 


CORROON & REYNOLDS 


INCORPORATED 


INSURANCE UNDERWRITERS 


MANAGER 


92 WILLIAM STREET 


NEW YORK 
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Production Branch Office Report 
Issued By Local Agents’ Ass’n 


Preliminary Statement by Percy H. Goodwin Gives Figures 
Received To Date and Reactions of Organization 
and Non-Organization Companies 


A preliminary report on the branch 
office survey of the National Association 
of Insurance Agents was released this 
week by Percy H. Goodwin of San Diego, 
Calif., chairman of the fire insurance con- 
ference committee of the association. In 
this report no conclusions are reached 
or recommendations made as many state- 
ments from individual companies have 
not been received. The casualty com- 
panies, particularly, have been slow in 
making known their positions on produc- 
tion branch offices. Mr. Goodwin be- 
lieves, however, that “our hope for the 
future of our business rests in elimina- 
tion of production branch offices, through 
orderly procedure if such a thing be 
humanly possible.” 

In addition to the survey of individual 
companies with respect to their attitudes 
toward production branch offices the 
committee of which Mr. Goodwin is 
chairman undertook a survey by states 
through the national councillors of the 
agents’ association. This survey is not 
complete either as some states have not 
reported. However, the returns to date 
show that there are 32 production 
branch offices representing 124 fire, cas- 
ualty and surety companies. Such im- 
portant states as Illinois, Pennsylvania, 
Michigan, Missouri and Oregon are not 
included. Mr. Goodwin is of the opinion 
that these figures fail to disclose the 
whole number of production branch of- 
fices, but they serve as a starting point. 

Letters sent to members of the Insur- 
ance Executives Association were trans- 
mitted through President Paul L. Haid 
of that organization. Several replies 
were received from leading casualty com- 
nanies and then they suddenly ceased as 
it developed that James A. Beha, as chair- 
man of the Casualty and Surety Acquisi- 
tion Cost Conferences, directed the mem- 
bers of both Conferences to withhold 
sending information for awhile. Since 
that time nothing further has been re- 
ceived from casualty and surety sources. 

“With reference to the survey made 
by the president of the Insurance Ex- 
ecutives Association,” says Mr. Good- 
win, “it is noted that five company 
groups operate solely on the agency plan, 
with no over-the-counter business; six- 
teen groups operate on the agency plan 
except in New York, Chicago, San Fran- 
cisco and/or their home offices; sixteen 
groups operate on both the agency and 
the branch office plan. 

Reactions of Executives 

“While the preponderance of direct re- 
plies received from other companies came 
from the smaller companies of the sev- 
eral classes, for the most part non-or- 
ganization companies, several of the larg- 
er companies have responded. These re- 
plies are illuminating. Roughly, they may 
be divided as follows: 

“(a) Executives who frankly expressed 
the opinion that the National Association 
had no right to ask these questions, and 
who refused outright to answer them. 

“(b) Those who blamed the agents for 
inducing the spread of branch offices 
through their failure to pay their bal- 
ances and otherwise serve the best in- 
terests of their companies. Such com- 
panies expressed decided preference for 
the branch office system. 

“(c) Those who made extended an- 
alyses of the situation, and offered con- 
structive suggestions as to the best 
means of bringing relief. 

“(d) Those who operate a limited num- 
ber of branch offices forced on them 
through competition, and who would 
gladly be relieved of them if they could 
be assured of competitive conditions un- 
der which all companies would operate 
on an equal basis. 


“(e) Those who expressed a decided 
preference for the agency system, and 
declared they would welcome its return 
as the sole means of insurance produc- 
tion. 

“(f) Those who declared their loyalty 
to the agency system; who stated that 
their companies never had operated and 
never would operate on any other basis. 

Non-Organization Company Replies 

“An interesting feature of these direct 
replies is the comparatively greater num- 
ber of the smaller non-organization com- 
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PERCY H. GOODWIN 


panies which declared themselves as out- 
right champions of the agency system. 
As champions of organization ourselves, 
I wonder if we have been too prone to 
set up all organization companies as 
regular, and look askance at all non- 
organization companies. The expressions 
of loyalty emanating from some of the 
letters from the heads of non-organiza- 
tion companies lead me to give warning 
once more that we must judge each com- 
pany on its individual merits, not biased 
by the fact that it does or does not be- 
long to certain organizations. 

“Because of my residence across the 
continent from the head offices of the 
majority of companies, soon after the 
convention I appointed a sub-committee 
of three members of the Fire Conference 
Committee to carry on the work. The 
sub-committee has filed its report and 
data with me, taking the position that 
its work has been completed and that 
further steps must be taken by the en- 
tire committee or the association itself. 

“Just now insurance, as every other 
business, is marking time. There is no 
yardstick to measure the future course, 
just as there was no precedent to guide 
us during the trying times through which 
we are passing. At the moment we are 
in no position to take any steps that 
might tend to disturb the insurance busi- 


ness. We are passing through a turbu- 
lent stream, and we cannot change 
horses. 


Some Branch Offices Being Closed 

“But when times again become normal 
the issue will still be before us and we 
must face it and act according to the 
dictates of our judgment. There is a 
hope that the condition will be alleviated 
to an extend by the financial difficulties 
through which the country is passing. 
Already some companies are taking up 
their branch offices because of the extra 
expense involved and I am told that 


others are contemplating similar action. 
In the main, however, we cannot hope 
that the situation will right itself on ac- 
count of economic pressure. 

“There is no need here to enter into a 
discussion of the inequity and iniquity 
of production branch office and home 
office counter operation. Not only do 
they offer unfair competitive conditions, 
but they are a drain on the public in 
keeping up the rates to take care of the 
increased acquisition cost they require. 
It would be carrying coals to Newcastle 
to tell members of the National Associa- 
tion how branch offices, if allowed to 
continue unchecked, will wreck their 
businesses. 

“In consideration of the entire situa- 
tion there is one particular matter to 
which I would direct our members’ atten- 
tion. In confiding in your Fire Confer- 
ence Committee the conduct of the ne- 
gotiations, you took on yourselves an ob- 
ligation. You did not and you cannot 
wash your hands of the whole affair and 
sit by and wait to see what your com- 
mittee will do with it. In your resolu- 
tion you said: 

“We now pledge to such committee 
the active support of our membership in 
the negotiations thus to be undertaken.’ 

“T wonder if all of you are keeping 
that pledge? I wonder if you are doing 
your part to justify the American agency 
system by serving your companies well 
and exerting every means within your 
power to prove your claim as the best 
means of producing insurance. The 
agent must do more than rely on the 
fact that because the agency system al- 
ways has been in existence it always 
will be. The agent who is not exerting 
his utmost to come to the aid of the in- 
surance business is not only digging his 
own grave—he is seriously hurting this 
cause for which we are striving.” 

Questionnaire to Fire Companies 

The letter sent to each fire company 
contained the following questions: 

“1. Is your company now operating 
solely on the agency plan, or partially 
on the production branch office plan (as 
distinguished from a service branch to 
recording policy-writing agents only) ? 

“2. If you are now operating partially 
on the production branch office plan (as 
distinguished from a_ service branch) 
please designate the points where you 
operate production branches. 

“3. In the above places so designated 
are you operating in accordance with the 
rules of the local board? 

“4. Are you now operating at your 
home office or elsewhere on the over- 
the-counter plan; in other words, re- 
ceiving business over the counter from 
persons other than your own recording 
policy-writing agents? If so, in what 
cities ? 

“5. Are you now receiving business 
direct from any assured, either at the 
home office, through a branch manager, 
or a salaried employe, or a broker, or 
from any other source, without such bus- 
iness passing through your own record- 
ing policy-writing agents? If so, in 
what cities ? 

“(Note: In Questions 4 and 5 we do 
not mean to include farm business nor 
any small town survey business written 
on application through your local agents.) 

“6. If you are not now so doing, would 
you be willing to operate your company 
in a given locality in accordance with 
the reasonable rules of the local board ?” 


MONTANA QUALIFICATION LAW 

Montana has been added to the list of 
states which have passed agents’ quali- 
fication laws. The Montana law, now in 
effect, does not require an examination 
of the applicant but does insist upon a 
statement from the applicant as _ to 
whether he or she is indebted to any 
insurance company or general agent. 
Likewise it provides that the Insurance 
Commissioner may revoke or suspend an 
agent’s license if the agent has failed 
or refused to pay to the company or 
principal any money due such company 
or principal when requested to do so. 
The law applies to present agents as 
well as to those who seek licenses in the 
future. 








Local Agents Cancel 


Mid-Year Convention 

Decision definitely to abandon the 
1933 mid-year meeting has been 
reached by the officers and members 
of the executive committee of the Na- 
tional Association of Insurance 
Agents. Scheduled originally to pe 
held at Louisville, March 21-23, the 
meeting was postponed indefinitely on 
account of the banking holiday. It js 
now decided that economic conditions 
make it unwise to call the meeting for 
a later date. A meeting of the execy- 
tive committee will be called as soon 
as practicable, but neither the time 
nor the place has been determined as 
yet. The next convention of the Na- 
tional Association will be the regular 
annual meeting in Chicago during the 
early part of October. | 











International, N. Y., Has 
Good Financial Report 


The International Insurance Co. of 


New York, which does a large and im- : 


portant fire reinsurance business, reports 
assets of $6,636,813 in its annual state- 
ment as of December 31, 1932. The com- 
pany has a capital of $1,000,000 and a net 
surplus of $1,392,144, making a total pol- 
icyholders’ surplus of $2,392,144. The 
premium reserve amounts to $2,521,918 
and that for contingencies to $1,000,000. 
There is a reserve of $622,750 for unpaid 
losses and $100,000 for all other liabili- 
ties. Sumner Ballard is president of the 
International. The company is in a 
strong position as the policyholders’ sur- 
plus is alone only about $800,000 less 
than the amounts set aside for unpaid 
losses and premium reserves. 





VA. FIELD CLUB TO MEET 





Expected to Approve New S. E. U. A. 
Rule on Agency Balances; Report on 
Mixed Agencies to Be Given 

At its annual meeting, scheduled to be 
held the second Tuesday in April, the 
Fire Insurance Field Club of Virginia is 
expected to give its approval of the au- 
tomatic balance rule adopted by the 
Southeastern Underwriters Association 
which provides a uniform method of 
dealing with agencies when their bal- 
ances are outstanding longer than sixiy 
days. The place for the meeting has 
not been definitely announced, but it will 
probably be held at Virginia Beach. A 
committee that has been investigating 
the mixed agency situation is slated to 
submit a report. The purpose of the 
investigation was to determine whether 
stock agencies were living up to the 
agreement to clear mutuals from thelr 
offices. 

Malcolm F. Jones, state agent for the 
Dixie, who is rounding out his second 
year as president of the club, is slated 
to be succeeded by G. Gordon Long, 
vice-president. Mr. Long is state agent 
for the Aetna (Fire) group. Albert © 
Word, treasurer, and Aubrey L. Owen, 
secretary, will probably be re-elected. 





H. L. GRIDER SUCCEEDS MORAN 

H. L. Grider of Cleveland is now as 
sistant manager of the Western Factory 
Association succeeding the late J. M. 
Moran. He had been stationed at Cleve 
land as special agent for the Association. 
Before that he was with the Evarts-Tre- 
maine-Flicker Co. of Cleveland, a local 
agency. Prior to that Mr. Grider was 
with the Western Factory Association 
for several years. 





CLEVELAND ENDORSES HARDING 

The Insurance Board of Cleveland has 
passed a resolution endorsing the can¢r 
dacy of John C. Harding, Western mat- 
ager of the Springfield Fire & Marine, 
as a director of the Chamber of Com- 
merce of the United States. The Cleve 
land Board has been an organization 
member of the Chamber of Commerce 
for years. 
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Burned In Fire 25 Years Ago 


Friday night, March 27, 1908, was un- 
eventful at the Newark, N. J., Salvage 
Corps headquarters. Slowly the men 
went to bed; the horses finished munch- 
ing their hay and were lying down; lights 
were out and all was quiet when Patrol- 
man Corlies, who was on night duty at 
the desk, suddenly heard a stamping of 
horses. It was just after midnight. 
Glancing towards the service stalls where 
the two beautiful gray horses, Joe and 
George, were ready for the next run, 
he saw the glare of fire. Quickly he 
sounded the alarm and as the doors 
opened to release the horses flames shot 
forth along the metal ceiling. Joe, badly 
burned, reached his post, but George fell 
just as he reached the first wagon. 

Meantime Driver George Schmidt had 
heard the horses pawing and was pre- 
paring to investigate when the gong 
sounded. So fast was the rush of flames 
that the men had their eyebrows and 
hair singed as they slid down the poles. 
Schmidt dragged his pet Joe to the 
street but George was dead. 

Superintendent Harry Martin ordered 
a man to telephone Fire Headquarters 
to send an alarm from Station 24 and the 
rest of the crew was told to drag the 
wagon and harness to the street. By 
this time fire engines had arrived and 
were at work. A _ second alarm was 
sounded for the building was by then a 
mass of flames. 

Five Horses and Equipment Burned 

In addition to George, four other 
horses died in the reserve stalls and the 
second wagon and all the covers and 
other appliances burning. Nothing could 
be saved. Superintendent Martin, hero 
of many fires in his forty odd years of 
service, for a few moments stood petri- 
fied. He, who had saved the property 
of thousands, could not save his own. 

Quickly however he snapped into ac- 
tion and ordered poor Joe, trembling 
from pain, taken to the veterinary. 
Driver Schmidt was told to hurry to 
Mullin’s livery stable and hire a team 
of horses so that the wagon could be 
placed in service. The Salvage Corps 
had never missed answering an alarm 
and could not break that record. 

While the fire department was flood- 
ing the building in an endeavor to stop 
the flames, the faithful gong sounded 
56—Market and Ferguson Streets. It 
was a dramatic moment. There, amid 
the smoke and flames the gong sounded 
its warning of distress. Away went the 
homeless Salvage Corps drawn by a 
team of horses used normally for fu- 
neral purposes. 

Superintendent Martin was not idle as 
he realized that his equipment was gone 
and prompt action was necessary. The 
only covers were the forty in the wagon 
saved. Going to De Camp’s livery stable 
he ordered a four horse van with three 
men and started over what is now the 
Lincoln Highway for Jersey City and 
New York City by ferry. New York was 
a long way off when it was necessary to 
depend upon the horses. Martin tele- 
phoned Superintendent F. S. Groves of 
the New York Fire Patrol requesting 
the loan of 150 covers. It was arranged 
to have them at Patrol No. 1 in Murray 
Street and the van driver was instructed 
to call there and get back to Newark 
as fast as possible 

Salvage Service Quickly Restored 
It was now nearing dawn. The Sal- 

vage Corps fire was under control but 
the building was a wreck and new quar- 
ters were needed at once. Fortunately 
there was on Halsey Street a vacant 
temporary building erected for Truck 
No. 1. The Fire Department readily 
gave permission for its use. Much of 
the electrical work was :still.in place-and 
a gong was quickly installed; then a 
telephone. The one wagon and the 


hearse horses were housed. 
Driver Schmidt was ordered to get 
four new horses. 


The Fire Department 


loaned a wagon, a set of harness and 
other equipment. Beds and_ bedding 
were purchased by eleven o’clock. The 
van load of covers arrived and the Sal- 
vage Corps was again fully equipped be- 
fore noon and answered the first alarm 
from the new quarters from Station 538 
at 10:30 p.m. 

The cause of the fire was never defi- 
nitely ascertained. When the building 
had been repaired a motor driven wagon 
was installed while Joe, now fully re- 
covered, and his new mate, also called 
George, continued as a second detail for 
several years. Later a full motor equip- 
ment was provided. Newark is proud 
of its Salvage Corps which started oper- 
ations July 1, 1879. 





LEAFLET ON ASSESSMENT CO.’S 
The America Fore group has issued 
another leaflet on non-stock competition 
from mutuals and giving 
“cold facts and suggestions of interest 
The booklet points out 
the disadvantages of insuring with as- 
sessment companies and says that “a 
prudent man wants and needs adequate 
and dependable insurance and will pay 
a fair price for the best contracts and 
service. 


reciprocals, 


to local agents.” 


The Anthracite Field Club of Pennsyl- 
vania recently elected the following of- 
ficers: President, T. H. Bacon, Conti- 
nental; vice-president, Garfield A. Davis, 
Home; secretary, A. M. Harrity, New 
Hampshire, and treasurer, H. C. Adey, 
Firemen’s of Newark. The club has its 
headquarters in Wilkes-Barre, Pa. 





—.. 


PASS N. Y. QUALIFICATION TESTs 
Thirty-one out of fifty-four applicants 





for agents’ licenses, and eleven out of 
sixteen candidates for brokers’ licenses 
passed the examinations conducted py 
the New York Insurance Department 
within the last two weeks at 3uffalo 
Albany, Rochester, Syracuse, Utica and 
Binghamton. 


AMERICAN, N. J., DIVIDEND 
The directors of the American of 
Newark have declared a quarterly diyj- 
dend of 12% cents a share on the capital 
stock, payable April 1 to stockholders 
of record March 18. 





A. B. KILBURG’S NEW POST 
A. B. Kilburg, formerly assistant sec- 
retary of the Public Fire of Newark, is 
now in Chicago where he has joined the 
Cook County Loss Adjustment Bureau. 
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‘Auto Fire Losses To 
Be Withheld 60 Days 


NATIONAL ASS’N RESOLUTION 





Directors Recommend Delays on All 
Fire and Theft Claims That Are in 
Excess of $100 





The directors of the National Auto- 
mobile Underwriters Association at their 
meeting in New York City last week fol- 
lowed the recommendation of the Na- 
tional Board of Fire Underwriters with 
respect to withholding loss payments 
and adopted a resolution that payment 
of all automobile fire and theft losses in 
excess of $100 be withheld by the com- 
panies for sixty days after proof of loss. 
Manager J. Ross Moore released for 
publication the announcement of the 
board of directors which is as follows: 

“That the board of directors of the 
National Automobile Underwriter Asso- 
ciation hereby recommends to members 
that the payment of fire and theft losses 
on automobile risks in excess of an ag- 
eregate loss to assured of $100 be with- 
held for a period of sixty (60) days after 
receipt of proof of loss, unless otherwise 
provided by the printed conditions of 
the policy or statute; the time of pay- 
ment of losses on other classes of auto- 
mobile risks to be optional with the 
members.” 

In notifying members of the associa- 
tion of the action, Manager Moore said: 

“The provision of the standard auto- 
mobile policy that the loss shall not be- 
come payable until sixty days after the 
loss estimate and verified proof of loss 
required have been received by the com- 
pany is ordinarily observed by compa- 
nies in connection with theft losses and 
the above recommendation, therefore, 
should not be interpreted as requiring 
postponement of payment for a further 
sixty-day period.” 

Members of the association are re- 
quested by the board of directors to be 
guided by this recommendation and each 
has been requested to record its support 
of the action, which was felt to be nec- 
essary in view of the renorted increase 
in moral hazard losses in certain sec- 
tions of the country. 


AUTO CLAIM ASS’N TO MEET 


The Automobile Claims Association of 
New York will hold its annual meeting 
next Tuesday at 6 p. m. at the St. George 
Hotel in Brooklyn. Officers will be 
elected and several subjects discussed, 
including possibly the extension to other 
parts of the country of the co-operative 
plan between automobile dealers and in- 
surance companies, which has been in 
operation in New York and a few other 
Eastern cities for a couple of years. A 
dinner and entertainment will follow the 
business meeting. R. M. Huyler, mana- 
ger of the automobile loss department of 
the America Fore fleet, is president of 
the association, and George S. Christie 
of the Importers & Exporters, treasurer, 
is chairman of the entertainment com- 
mittee. A number of prominent auto- 
mobile underwriters and members of au- 
tomobile dealers’ association will be 
present. 








MARINE EXAMS APRIL 3-4 


Students in the marine insurance 
courses of the Insurance Society of New 
York will take their examinations next 
Monday and Tuesday at the office of the 
Atlantic Mutual on Wall Street from 
4:0 to 7:30 o'clock in the afternoon. 


PROV.-WASHINGTON DIVIDEND 
_ The directors of the Providence-Wash- 
ington last week declared a dividend of 
20 cents a share, payable March 31 to 
Stockholders of record March 23. 


Offers Prize for Essay on 
Marine Fire Prevention 


Two prizes, each of £100, are offered 
this year under the Thomas Gray Me- 
morial Trust by the Royal Society of 
Arts, London. One prize is to the per- 
son who will bring to the notice of the 
society a valuable improvement in the 
science or practice of navigation pro- 
posed or invented by himself. The other 
prize is for an essay on the following 
subject: 

“Fire at sea, in port or in a builder’s 
yard: (a) in a modern passenger ves- 
vel, (b) in a modern cargo vessel. Pos- 
sible causes, preventive measures and 
means of detection. How to deal with 
fire when once started. Reasons and 
suggestions for changes in decorative, 
furnishing, lighting and_ ventilating 
schemes usually found in large and lux- 
urious liners.” 

Competitors must forward their claims 
and their essays not later than Decem- 
ber 31 to the Secretary, Royal Society 
of Arts, John Street, Adelphi, London, 
W. C. 





London Inquiries on Risk 


Of Leaving Gold Standard 


London, March 23.—There was a 
revival in the London insurance market 
of inquiries for rates of premium to pro- 
vide for the payment of a total loss 
had the United States abandoned the 
gold standard in the crisis days. In one 
quarter of the market 20% has been 
quoted to cover the risk for one month, 
but this rate was regarded as too high by 
those who were inviting quotations. They 
were, however, willing to pay one- 
half that rate. 

Underwriters suggested that if the risk 
were written it would need to be care- 
fully worded, as it was thought possible 
that the United States, while remaining 
technically on the gold standard, might 
decide some time to devalue the dollar. 

LAKE SYNDICATE MEETS 

The Great Lakes Underwriting Syndi- 
cate held its fifth annual meeting re- 
cently in New York. Company managers 
for three years were elected as follows: 
North America, Providence Washington 
and Universal. For 1933 the following 
officers were elected by the managers: 
Chairman, G. C. Morris; vice-chairman, 
John T. Byrne; treasurer, E. W. Schul- 
er; secretary, Norman S. Adams; under- 
writer, Lawrence J. Brengle; assistant 
underwriter, Douglas C. Anderson. The 
Syndicate has thirty-eight company mem- 
bers and insures hulls, machinery and 
disbursements of American and Canadian 
metal freighters, both upper lakers and 
canalers. 


MARINE CASUALTIES IN 1932 





Liverpool Association Loss Book Lists 
122 Vessels of 500 Tons and More; 
Comparative Figures Given 

Casualty returns of vessels of 500 tons 
gross and upwards, prepared by the Liv- 
erpool Underwriters’ Association, show 
that last year 122 vessels, of 337,011 tons 
gross, were posted in the Loss Book as 
lost. These figures compare with 112 
vessels, of 260,160 tons gross, in 1931, and 
130 vessels, of 332,810 tons gross, in 1930. 
The total number of vessels of 500 tons 
gross and upwards posted in the Loss 
Book last year was 4,956 compared with 
6,503 in 1931, 7,255 in 1930, and 8,494 in 
1929. 

Ten vessels, of 37,361 tons gross. are 
reported by the Liverpool Underwriters’ 
Association to have been posted in the 
Loss Book as lost during December. 
These figures compare with thirteen ves- 
sels, of 46,278 tons gross, so posted in 
December, 1931, and with eight vessels, 
of 19,921 tons gross, posted in the cor- 
responding month of 1930. 

The total number of casualties to ves- 
sels of 500 tons and upwards which were 
posted in the Loss Book during Decem- 
ber last was 507. The number for De- 
cember, 1931, was 667. The correspond- 
ing figure for December, 1930, was 760, 
and for December, 1929, it was 1,140. 
Only ships of 500 tons gross and up- 
wards are included in the returns. 





SALVAGE FIRM 100 YEARS OLD 


The Danish Em. Z. Svitzer’s Salvage 
Co., Copenhagen, has celebrated the cen- 
tenary of its formation. The company 
is well and favorably known to overseas 
owners and underwriters through having 
salved many hundreds of foreign vessels 
not only in Scandinavian waters but also 
on the Atlantic and Mediterranean 
coasts. When the organization was 
formed on March 3, 1833, the fleet con- 
sisted of two small luggers purchased 
from the Navy and a diving boat pulled 
by oars was stationed in a small fish- 
ing port outside Copenhagen. Now four 
large salvage steamers under the Dan- 
ish flag are maintained by the company 
in the Mediterranean alone. The com- 
pany has a highly trained staff and a 
fleet of more than a dozen vessels. 


ITALIAN CANCELLATIONS 
Italian insurance companies writing 
other than life business find it difficult 
to collect from their agents return com- 
missions in case of cancellation. A group 
has been formed to put into force a 
plan under which back premiums will be 

collected over a ten year period. 














ROUMANIAN MERGER 
The Urania, Prevederea and Aquila 
Romana, three Roumanian companies of 
3ucharest, have merged and will be 
known as the Urania. Some time ago 
the Urania obtained control of the other 
two companies. Capital of the new or- 

ganization will be 30,000,000 lei. 








APPLETON & COX, INc. 


8 South William Street 
NEW YORK 





AUTOMOBILE INSURANCE 





Property 





Fire, Theft, Collision 


Damage 

















U. S. Court Defines 
Meaning of “In Port” 


LOWER DECISION IS REVERSED 





Barge Had Been Towed Behind Break- 
water in Storm Before Insur- 
ance Was Applied For 





“In port” cannot be construed to apply 
to a vessel which has been towed in 
behind a breakwater temporarily while 
a storm 1s in progress according to the 
United States Circuit Court of Appeals, 
in reversing judgment for the plaintiff in 
the case of Wattren & Co. against the 
Public Fire of Newark. The insured 
ship, a barge, was covered after it had 
been towed behind the Delaware break- 
water and the court held that the state- 
ment that the boat was in port was a 
misrepresentation of a material fact, 
voiding the policy. 

The barge was one of three which 
started in tow from Hampton Roads with 
coal for New England ports. Overtaken 
by heavy seas off Atlantic City, the tug 
with its tow headed back into the Dela- 
ware breakwater. The owners of the 
barges then directed their broker in New 
York to obtain insurance. The under- 
writer approached asked “Where are the 
boats?” and was told they were in port. 
He then issued a binder. The insur- 
ance was on the hull, equipment and ma- 
chinery, “in port and at sea,” within the 
navigation limits of Eastport, Me., and 
Norfolk, Va. 

At the time the binder was issued the 
underwriter knew of the storm on the 
Atlantic Coast but was not aware of the 
whereabouts of the insured vessels. 
Within about an hour after the binder 
attached one of the barges became a 
total loss and this action was brought. 

The Circuit Court of Appeals held that 
the word “port” in the broker’s reply to 
the underwriter’s question was used in 
the ordinary sense as a place where 
cargo can be loaded and discharged and 
did not include a mere partial shelter in 
the lee of a breakwater inaccessible to 
any wharf or pier or harbor facilities. 
The court did not suggest or believe that 
any fraud was intended by the plaintiffs 
or their broker in the application, but 
held that the statement that the barge 
was “in port” was a misrepresentation of 
a material fact sufficient to avoid the 
policy. 





NON-ADMITTED TAX BILL 


A bill to tax unauthorized insurers 


‘writing business in New York state 20% 


of their gross premiums was introduced 
in the New York Legislature recently 
by Assemblyman A. H. Garnjost of Yon- 
kers and referred to the Committee on 
Taxation. Under the provisions of the 
bill those who insure with non-admitted 
companies will be required to withhold 
20%. from the premium payments and 
send such to the State Tax Commission. 
Reinsurance, as well as marine insurance 
on interstate or international business, 
would be exempt. The tax would be 
made retroactive to cover the year end- 
ing December 31, 1924. The chances of 
this bill being enacted into law are 
viewed as extremely slight, despite the 
general opposition to non-admitted car- 
riers. 
NEW TONNAGE IN 1932 

During 1932 only 307 vessels with a 
total tonnage of 75,000,000 British Regis- 
ter Tons left the ways the world over 
This is a loss of 44.9% when compared 
with 1931. 


c. E. BRANCH A DIRECTOR 
Claude E. Branch, former assistant so- 
licitor general of the United States, was 
elected a member of the board of direc- 
tors of the Providence Washington last 
week to fill the unexpired term of his 
father, the late John B. Branch. 


IDLE TONNAGE IN ITALY 
Italian statistics show that on January 
1, 1933, the idle Italian tonnage amount- 
ed to 520,123 tons against 578,904 tons 
on December 1, 1932. 
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GENERAL 


REINSURANCE CORPORATION 


E. H. Boles, President 
W. W. Greene, Vice-Pres. and Secy. 
E. A. Evans, Vice President 


90 John Street 200 Bush Street 
NEW YORK, N. Y. SAN FRANCISCO, CALIF. 





FINANCIAL STATEMENT 
DECEMBER 31, 1932 


ASSETS 
I bos pease ab wet why aiacdlare wake a ee rain DES $ 1,321,755.67 
I CI ne rcs wit Gow wh Gs wre are me eH Eas ew na 11,683,057.53 
I ION, o, oiccceenien ae cammscnnesae aia 584,450.00 
Premiums in Course of Collection (not over 90 days due) 482,948.47 
OR TT PO EET CTT ae 59,129.72 
En II, cco ov dara wren caaine was oe nemenan 343,173.75 
ee I Ne es cin eo ae cos we ale hea vetle $14,474,515.14 


LIABILITIES 


Reserve for Claims and Claim Expenses............... $ 6,883,174.07 
Reserve for Unearned Premiums...................... 2,703,796.67 
Reserve for Commissions, Taxes and Other Liabilities. . 492,631.98 
INDY DIIINNN .5 cic i sivdinecncaneekusnaaawearewav 1,301,717.75 
TI 6s cn cic osacecwnneen ciate eee $1,000,000.00 

I hota edu a aiure drag Reed REE Ase Rae 2,093,194.67 

Sh IN soo ce crc dcazennesescbrenas 3,093,194.67 
NG icine kci cs tndeoesasmiairaesenkeehninoanioed $14,474,515.14 


*Bonds and Stocks valued on N. Y. Insurance Department basis 








CASUALTY, FIDELITY and SURETY 
REINSURANCE 
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CASUALTY AND SURETY 





Investment Side Of Picture 
Dr. C. A. Kulp’s Analysis of Four Years, Including Two 


Years of Depression; Comments on Reconstruction 
Finance Corporation and Security Buying Trends; 
Both Casualty and Fire Reviewed 


Dr. Clarence A. Kulp, professor of in- 
surance in the Wharton School of 
Finance and Commerce, University of 
Pennsylvania, discussed the investment 
and underwriting experience of fire, ma- 
rine and casualty companies during the 
depression, at the recent insurance round 
table of the institute. He concentrated 
his comments on results and investments 
for the years 1928 to 1931—two years of 
prosperity and two of depression. His 
conclusions in part follow: 

“The financial results of the last years, 
particularly of 1930 and 1931, are all too 
evident and quite beyond dispute. It is 
too soon to say positively what has been 
the exact extent of the additional dam- 
age wrought by 1932. Underwriting 
losses in casualty insurance were greater 
even than for 1931; and since securities 
declined still further though not at 
1931’s heart-breaking pace the casualty 
margin of safety is necessarily even 
slimmer than our figures show. 

The R. F. C. 


“Yet up to the end of 1932 only seven- 
teen casualty companies had asked aid 
of the Reconstruction Finance Corpora- 
tion, and their total borrowings came to 
less than $24,000,000, of which $22,000,000 
went to five companies. The fire and 
marine companies, as one expects, make 
a still better showing; only sixteen com- 
panies out of a total of at least three 
hundred have gone to the Reconstruc- 
tion Finance Corporation, they have re- 
ceived barely $11,000,000 of loans, and 
$10,000,000 of this went to a single com- 
pany. 

“All things considered it appears that 
there is no reason forthwith to predict 
the end of the economic system or of 
this particular part of it. Any institu- 
tion which has managed to keep up its 
admitted assets in 1931 to within 4% of 
its 1928 level as the fire and marine com- 
panies have, and even to raise them as 
have the casualty companies, is not vet 
doomed. The New York Stock Ex- 
change bond average in the 4 year pe- 
riod 1928-1931 declined 25%, its stock 
average by nearly 75; yet the number of 
casualty and fire company failures has 
been relatively small and not one policy- 
holder has lost a cent of money. 

“The situation in all conscience is 
serious. It is critical. One should not 
yet call it desperate. Drastic as their 
experience has been the record of the 
Property and liabilitv carriers is pre- 
eminently one, not of weakness. but of 
unexpected and admirable financial 
strength.” ( 

High Investment Return 

Among statements made by Dr. Kulp 
were these: 

An outstanding feature of the invest- 
ment return rates is that both fire and 


en 


casualty classes have maintained a 
higher investment return in the two de- 
pression years than before. While it is 
evident that the high prices of boom 
years serve to keep down yields it is 
just as evident that the low prices of 
depression will produce high returns only 
as long as the interest and dividends are 
paid. Real bargains in yields are not to 
be had merely for the buying, and to be 
able to show yields of 4% net in the 
second full year of a severe depression 
is at least a presumption of wise invest- 
ment policy. Finally decision, of course, 
must await the showing of profit and 
loss on the capital fund. 

Just why the fire and marine carriers 
show a consistent and considerable ad- 
vantage in investment return the ar- 
rangement of the combined statistics 
does not permit us to answer. 

With figures of the largest carriers in 
each class, with admitted assets aggre- 
gating 45% of total admitted assets, fire 
and marine companies in the four year 
period have invested never less than 
42% of their assets in stocks, casualty 
companies never over 23%. This con- 
trast in investments attitude is particu- 
larly noticeable in the comparative 
weight given to industrial and miscel- 
laneous stocks, including those of other 
insurance companies. The fire and ma- 
rine companies have had as high as 26% 
of assets invested in this division; the 
casualty companies never more than 8%. 
In bonds the fire and marine companies 
again show the less conservative exhibit: 
bonds are never in the four year period 
over 40% of assets; with casualty com- 
panies the percentage has never fallen 
below 51%. For both classes of carriers 
the percentage importance of stocks in- 
creases year by year, a real increase 
since stock holdings are rising relative 
both to all securities and to bonds, and 
stock-price declines moreover have been 
much greater than those of bonds. 
Rather than scaring insurance- compa- 
nies out of stocks, the first two years of 
depression at least have quite evidently 
encouraged them in. 

The companies comprising this exhibit 
show increases in yield in 1930 and 1931 
over the two preceding years. This in- 
crease is due without question to a very 
apparent shift from bonds, particularly 
rail, and into stocks. While stocks as a 
class suffered much more serious de- 
clines in value in the two years of de- 
pression than did bonds, insurance com- 
panies have naturally selected those least 
susceptible to hard times and most like- 
ly to maintain their dividend schedules. 

The most noticeable shift in the fire 
and marine exhibit is a tripling in 1931 
of their holdings in bank and trust com- 
pany stocks. Investments, such as these, 
particularly up to the bank panic of 
1932-3 have naturally been good for the 

(Continued on Page 38) 
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Voluntary Liquidation 
For Export Indemnity 


COMPANY INACTIVE SINCE 1931 





Consents to Supreme Court Order Di- 
recting Superintendent Van Schaick 
to Take Charge of Its Affairs 





The Export Indemnity, which started 
voluntary liquidation of its affairs a 
week ago through action of a majority 
of its directors, has consented to the 
granting of an order by the Supreme 
Court of New York directing Superin- 
tendent of Insurance George S. Van 
Schaick to liquidate its affairs and dis- 
solve its corporate charter. Accordingly, 
in a formal order signed on Monday by 
Supreme Court Justice E. J. Glennon 
the Superintendent asked the customary 
injunctions restraining the Export In- 
demnity from doing further business and 
ordering it to conserve its resources. It 
was more of a formality that the com- 
pany was directed to show cause why it 
should not be taken over by the Depart- 
ment inasmuch as its voluntary liquida- 
tion had already been voted. 

The resolution passed by the com- 
pany’s directorate consenting to volun- 
tary receivership follows: 

“Resolved, That a quorum of the directors 
of the Export Indemnity Co. of New York 
hereby consents to the granting of an_ order 
by the Supreme Court of the State of New 
York, or a justice thereof, directing the liqui- 
dation by the Superintendent of_ Insurance of 
the State of New York of the Export Indem- 
nity Co. of New York and its business, prop- 
erty and affairs, in accordance with the laws 
of the State of New York, and particularly 
Article XI (400-428) of the Insurance laws 
thereof; that all proceedings precedent to ob- 
taining such an order, including an order to 
show cause, are expressly consented to; that 
notice of all such proceedings is hereby ex- 
pressly waived and unanimous consent to the 
making and entry of an order to show cause 
and a liquidation order, without notice to the 
Export Indemnity Co. of New York, is hereby 
given.” 

Organized in February, 1929, with 
$300,000 capital and $450,000 surplus, the 
Export Indemnity along with its running 
mate, the Export Insurance Co., retired 
in 1931 from the automobile insurance 
field and its business was reinsured in 
the American Automobile and General 
Accident. 





BROOKLYN APPOINTMENT 
The Hartford Steam Boiler has ap- 
pointed Andrew J. Corsa & Son of 
Brooklyn as its agents in the borough. 


TO RESUME INQUIRY APRIL 3 





Va. Commission to Give Further Atten- 
tion to Higher Rates on Public Officiai, 
Bank Fidelity and Depository Bonds 

Inquiry by the Virginia state corpora- 
tion commission into proposed increases 
in public official and bank fidelity and 
depository bonds is scheduled to be re- 
sumed April 3. At that time Oscar L. 
Shewmake, counsel for the Virginia 
Bankers Association, and J. Ran Tucker, 
attorney for the companies, are expected 
to report the result of efforts they have 
been making to agree on a compromise 
rate for fidelity bonds since the last 
hearing on February 28. 

At that time it was suggested that they 
might be able to compromise on a rate 
lower than the proposed rate and higher 
than the former rate. They were to 
have submitted a report March 20 but 
the adjourned hearing set for that date 
was postponed until April due to the 
fact that the banking holiday intervened 
and held up temporarily the conferences 
on the subject. 

The companies are still insisting unon 
increases ranging from 300 to 400% in 
depository bond rates and radical ad- 
vances in rates on public official bonds. 


HOLDS CHICAGO MEETING 

J. Charles King, manager, casualty in- 
dex, Hooper-Holmes Bureau, held a din- 
ner and meeting on Tuesday at the 
Palmer House, Chicago, for subscribers 
in that city to the impairment and claim 
reporting service of the casualty index. 

Representatives of the subscribing 
companies present at the meeting dis- 
cussed methods of handling the service 
and its practical use. 








10% RATE DECREASE GRANTED 

The Oklahoma insurance board has 
granted a decrease of 10% on liability 
and property damage rates on privately 
owned automobiles in Tulsa and Okla- 
homa City. The board also approved an 
independent application for an increase 
in taxicab liability and property damage 
rates filed by the Commercial Standard 
of Dallas. 





J. F. McFADDEN’S MOTHER DIES 

Mrs. Ellen McFadden, mother of John 
F. McFadden, president, American 
Credit Indemnity. died last week after a 
brief illness at St. Mary’s Hospital in 
St. Louis. Three other sons and a 
daughter survive her. 





17-23 John Street, New York 
COrtland 7-8300 












Uptown 


122 East 42nd St.—LExington 2-6715 
245 Fifth Ave.—AShland 4-1772 
578 Madison Ave.—WIckersham 2-2627 
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Automobile Bills Up 
In Illinois Legislature 


TO REDUCE ACCIDENTS, THEFTS 



















































Include Driver’s License; Financial Re- 
sponsibility and Anti-Theft Meas- 
ures; Their Provisions 
Three important bills are now before 
the Illinois legislature which will meas- 
urably affect automobile liability and au- 
tomobile theft rates in that state. The 
first, providing for a driver’s license law, 
was passed by the State Senate late last 
week and gives the police a more effect- 
ive instrument with which to curtail high- 
way accidents. The second, a financial 
responsibility bill, which is pending, will 
impress, in so far as possible, the im- 
portance of insurance protection upon 

the automobile driver. 

The third, designed to curtail automo- 
bile thefts which have been deplorably 
high in Illinois boosting rates to an al- 
most prohibitive height, is the anti-theft 
or “certificate of title” bill. Among other 
things it would require every automobile 
owner to obtain a certificate of title to 
his car before registering which certifi- 





CHICAGO 











cate would be granted only upon satis- 
factory evidence of ownership. 

This proposed anti-theft measure would 
take away the possibility of disposing of 
automobiles and the incentive to steal. 
Twenty-one states now have such a law 
on their statute books and its effect has 
been to reduce car thefts considerably 
with a corresponding reduction in the 
insurance rate. In South Dakota, for 
example, there was a reduction of 65 
cents per $100 valuation. If the bill be- 
comes law in Illinois where the average 
car value is $200 an annual savings in 
insurance premiums alone of $2,000,000 
is estimated. Behind the measure are 
the Chicago Crime Commission and Chi- 
cago Motor Club. 

The drivers’ license bill if made law 
would decrease fatalities in Illinois by 
3%, insurance men predict. Under its 
provisions the driver of a car must be 
at least 14 years old and must be in pos- 
session of all faculties necessary for driv- 
ing a car. Revocation for driving while 
intoxicated, leaving the scene of an ac- 
cident without disclosing the driver’s 
identity, driving while license is suspend- 
ed, a felony, such as manslaughter and 
perjury in relation to automobile opera- 
tion or ownership, are the teeth in the 
law that will serve to curtail accidents 
which have caused much loss of life, 
limb and property. 


STABLE 


HONOR JOHN L. THOMPSON 





Superintendent of Engineering and In- 
spection Department of Travelers Has 
Been With That Company 25 Years 

3usiness associates of John L. Thomp- 
son, superintendent of the Travelers en- 
gineering and inspection division, hon- 
ored him Thursday, March 23, in recog- 
nition of his completion of a quarter cen- 
tury of service with the Travelers. Con- 
gratulations from all parts of the field 
came to him in his office in the com- 
pany’s Hartford headquarters. 

Mr. Thompson, a graduate of Yale 
College and a former assistant engineer 
of the New York Telephone Company, 
entered the employ of The Travelers as 
an inspector in 1908. Following several 
promotions, he became head of the en- 
gineering and inspection division in 1916. 





RASH FROM FUR COMPENSABLE 

Contracting a rash as the result of con- 
tact with dyed furs is rightly construed 
as a compensable accident, the Michigan 
supreme court has ruled in the case of 
Dorothy Sherman, apparel shop  sales- 
woman. The award was granted by the 
state department of labor and industry 
after appeal was taken by her employers 
and the Home Indemnity. 


firmly established 


Continental, founded in 1897, has 
stood impregnable against the many 
financial and economic disturbances 


which have swept the country. 


It has grown steadily, becoming one 
of the foremost multiple line insur- 
ance organizations now operating. 
It is stable, firmly rooted, and its 
DURABILITY is unquestioned. 


In view of past and present business 
conditions, the value of a Conti- 


nental connection is obvious. 





CONTINENTAL CASUALTY 
ASSURANCE COMPANIES 


ILLINOIS 


—————— 


United States Fidelity & Guaranty Cy 
with which is affiliated 
Fidelity & Guaranty Fire Corp, 


Home Offices: Baltimore, Md, 
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E. M. ALLEN FOR “NEW HONEStTy” 





Tells University Club Gathering That |; 

Is Needed to Restore Country’s Sta. 

bility; Praise For Roosevelt 

E. M. Allen, president, National Sure. 
ty, in a luncheon address last week be. 
fore the Western Universities Club, 599 
Fifth Avenue, gave high praise to Pres. 
dent Roosevelt for his “firm determing. 
tion to recognize facts and face them.” 
Confessing a liking for the “new deal” 
urged by the President Mr. Allen pointed 
to the need for a “new honesty” in goy- 
ernment and bank operation and among 
individuals to restore the country’s sta- 
bility and to maintain it on a conserya- 
tive basis. 

Referring to the boom period “fever of 
speculation which broke down the morale 
of clerks, stenographers and other em- 
ployes,” Mr. Allen blamed employers “for 
doing anything which made it possible 
for those below them to get funds for 
speculation.” 

Among other things Mr. Allen urged 
a return by bankers to the role of “trus- 
tees of the funds under their care,” the 
elimination of “extravagant government 
bureaus,” and a restoration of respect for 
law. 


NEW HIGHWAY SAFETY BOOK 





Issued by John Hancock Mutual Life; 
Revision of Edition First Brought 
Out in 1926 

A new edition of the booklet, “Con- 
trol,” first introduced by the John Han- 
cock Mutual Life in 1926, has appeared 
in a new form brought down to date in 
illustration and text to meet the new 
conditions arising in connection with the 
motor hazard on the highway. Chambers 
of Commerce. Automobile Clubs, Safety 
Councils and American Legion Posts 
have distributed these booklets through- 
out the country to the number of more 
than 650,000 since the first edition came 
off the press. 

Any underwriter interested in securing 
a copy of this pamphlet mav have it bv 
addressing a request to John Hancock 
Inauirv Bureau, 197 Clarendon Street, 
Boston. 

100% ASSESSMENT ORDERED 
To Be Levied Against Policyholders of 
Defunct Jersey Mutual Casualty; 
Co. Has $563,000 Liabilities 

Lloyd G. Beatty, receiver of the Jersey 
Mutual Casualty which was taken over 
by the New Jersey Department in Tan- 
uary, 1931, has been authorized by Vice 
Chancellor Backes at Newark to assess 
policvholders of the companv 100%. 

It is reported that the liabilities of the 
company are about $563,000 including 
miscellaneous claims and counsel fees and 
a reserve of $158,000 for claims. It has 
assets of $78000. Out of some 2.500 pol- 
icvyholders of the company, largely inde- 
nendent taxicab and bus drivers, 't ' 
doubtful if more than $200,000, if as 
much, can be collected. Many are now 
out of business, some have died and 
others have gone into bankruptcy. 





TENNESSEE AIRCRAFT BILL 

Under a bill introduced in the Tennes- 
see general assembly persons or corpot 
ations operating airplanes for proht 
would be compelled to carry $10,000 lia- 
bility insurance for protection of pas 
sengeer;rs. 


DECLARES REGULAR DIVIDEND 

The directors of the Aetna Casualty & 
Surety have declared the regular quar 
terly dividend of forty cents a share te 
stockholders of record March 25 payable 
April 1. 
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Seek U ndesirable Risk 
Solution in Illinois 


50 AS TO AVOID STATE FUND 
Casualty Company Committee Working 
With Industrial Commission Chair- 
man on Compensation Problem 





Of wide interest will be the outcome 
of the discussion between the Illinois in- 
dustrial commission and casualty insur- 
ance interests in Chicago last week on 
how best to handle the problem of the 
extra hazardous risk in compensation in- 
surance. A situation growing out of the 
unwillingness of casualty companies to 
carry such risks has now begun to clear 
up, thus relieving the tension caused by 
a bill before the Illinois legislature which 
would make compensation insurance 
compulsory and managed by the state. 

The numerous hazardous occupations 
definitely forbidden as risks to be as- 
sumed by the carriers because of high 
accident experience and the inability to 
collect an adequate premium to cover 
these risks due to variable payrolls and 
constant compensation benefits, find 
many employers considerably embar- 
rassed by the Illinois law making them 
financially responsible. 

An appeal from the employers to P. J. 
Angsten, chairman of the industrial 
commission asking relief, resulted in a 
conference with the casualty people 
which was participated in by both bu- 
reau and non-bureau stock companies 
and mutuals. Taking a fair-minded at- 
titude on the situation Mr. Angsten, who 
is personally opposed to the state fund 
idea, urged that a committee of com- 
pany representatives be organized to 
consider a plan that will fill the need of 
the employers and make the proposed 
state fund bill unnecessary. It was 
stressed that the likelihood of enacting 
the bill was greatly increased by the 
growing number of industries being 
placed on the prohibited list. 

It is possible that the company com- 
mittee, formed by Frank M. Chandler, 
president, Insurance Federation of Illi- 
nois, with J. E. Callender as chairman, 
may set up a pool to cover the unde- 
sirable risks, thereby offsetting the un- 
favorable experience. Among such risks 
are window cleaners, junk yards, lum- 
ber yards, coal mines, structural steel 
erecting, live stock dealers, tinsmiths, 
bowling alleys, automobile wreckers, 
boiler manufacturers and repairers, lead 
and explosive manufacturers. 

Among those attending last week's 
meeting was William Leslie, associate 
general manager, National Bureau of 
Casualty & Surety Underwriters. 


TO STUDY UNEMPLOYMENT PLAN 
Governor Pollard of Virginia has ap- 
pointed an advisory commission on un- 
employment insurance whose _ function 
will be to study the means whereby the 
State during prosperous years can pre- 
pare against the unemployment of lean 
years. In announcing the commission 
Governor Pollard made it clear that he 
Is not committed to unemployment in- 
Surance but that he is anxious to have 
the subject studied. 


MO. DRIVERS’ LICENSE BILL 

The Missouri automobile drivers’ li- 
cense bill appears to have died in a 
senate committee after having passed 
the house. The senate committee on 
toads and highways has declined to re- 
port on the measure, the principal ob- 
lection being that it would cost the state 
$150,000 a year to grant licenses to auto- 
mobile drivers. There was no provision 
lor payment of license fees in the bill. 





.REINSURES CAL. BUSINESS 

The Central West Casualty has ar- 
ranged to reinsure its California business 
m the Continental Casualty and will re- 
re irom the state as of April 1. This 
applies to casualty lines but not to surety. 
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R. F. C. BANK REGULATIONS 


Will Insist Upon Having Periodical Re- 
ports of the Bank’s Operations 
and Policies 

The Reconstruction Finance Corpora- 
tion has issued a list of regulations set- 
ting forth conditions under which it will 
subscribe to or make loans on the pre- 
terred stocks of national or state banks 
and trust companies for capital purposes 
in the establishment of new institutions, 
reorganization of existing banks or to 
enable them to continue in business. 

In addition to the margin of protec- 
tion required for preferred shares taken 
by the corporation, the regulations pro- 
vide that the corporation’s holdings be 
further insured by the following: 

1. Substantial voting rights in all mat- 
ters concerning the issuing insti- 
tutions. 

2. Limitations on common stock divi- 
dends. 

3. Compulsory regular application of a 
substantial part of net profits of 
the issuing institution to the re- 
tirement of preferred stock. 

4. Understandings from time to time 
between the bank and the corpora- 
tion with respect to general poli- 
cies. 

5. An 


agreement to furnish to the 





| Good News For Surety Co.’s 


There was a feeling of great satis- 
faction in surety circles on Wednes- 
day when it was learned that the 
directors of the R. F. C. voted on 
that day to loan under certain condi- 
tions to mortgage loan companies for 
the purpose of refinancing their bonds 
which have been guaranteed by sure- 
ty companies. The mortgage com- 
| panies propose to give a substantial 
amount in cash upon surrender of | 
bonds which will be especially wel- 
come at this time. This ‘lifts the heavy | 
| load from the shoulders of mortgage 
companies which have been lending 
money on small homes guaranteed by 
surety companies and lifts a load 
| from surety companies as well. 





COMPULSORY INVESTMENT 
_ There has been considerable discussion 
in Oklahoma over a compulsory invest- 
ment bill there, copied after the Robert- 
son law of Texas. 





corporation periodical reports of 
the banks’ operations and _ policies 
as may be required by the corpora- 
tion. 


Etna Life Rates 


(Continued from Page 17) 


tion should be called is in the wording 
of the automatic premium loan clause 
Under the old policy form it is provided 
that if the loan value of the policy is 
sufficient to cover the whole of a pre- 
mium when it becomes due, the company 
will loan a pro rata premium for as long 
a period as the loan value will allow 
Under the new policy form the policy 
will automatically go upon extended in- 
surance when the loan value is insuffi- 
cient to cover the whole of the premium 
due. 





MAY APPLY FOR CUSTODIANS 

The report comes from Lansing that 
the state of Michigan may apply for the 
appointment of custodians for the Cen- 
tral West Casualty and the Wayne 
Surety of Detroit, both of which have 
heavy depository liability on state funds 
in two large Detroit banks which have 
not reopened and are now in the hands 
of conservators. 

This action, if taken, will not neces- 
sarily mean that the state considers thes¢ 
companies insolvent or that liquidation 
is sought but will be a step temporarily 
taken to safeguard their interests. 














Contingency Reserve 
CAPITAL 
SURPLUS 











Funds Borrowed (see above) 
Reserve for Claims in Process of Adjustment 
Reserve for Future Claims about which Company has no knowledge..... 
Reserve for Unearned Premiums 
Reserve for Commission on Unpaid Premiums 
Reserve for Taxes and Expenses (Not Due) 


NATIONAL SURETY 


FINANCIAL STATEMENT 


as of 
December 3lst, 1932 


ASSETS 


a a I I nen oc nae eitn eae een ia aed 


Cash due from Closed Banks 
Premiums Due not Over 90 Days Old 
Reinsurance on Paid Claims and Other Accounts Receivable 
Funds Advanced to Greyling Realty Corporation (wholly owned Subsidi- 
ary) Secured by Real Estate and First Mortgages on Improved City 
Property (see below) 


{ Account Depository Bonds After } 


Bonds and Stocks, using New York Insurance Department Valuation basis 
on quotable securities 
Accrued Interest Receivable 





| Estimated Loss Deducted Be 








$ 1,057,571.28 


1,090,323.06 


2,579,489.60 
1,070,827.48 


10,119,443.29 


28,312,754.00 
248,343.54 
3,153,175.95 


$47,631,928.20 


$11,626,449.93 
6,674,521.61 
927,305.48 
8,732,622.85 
596,546.39 
470,517.36 
9,603,964.58 


3,000,000.00 
6,000,000.00 


$47,631,928.20 



































Has Clause Suspending Surety Co. Lia- 
bility Under Depository Bonds for Same 
Period as Action Against Banks 

The McNitt-Green cmergency banking 
bill in Michigan which is now before 
the Governor after passage by both 
houses of legislature gives the banking 
commissioner the power, subject to ap- 
proval of the governor, to take over 
banks where necessary, appoint conser- 
vators or receivers, segregate their as- 
sets and operate them under restrictions 
deemed best for the interests of de- 
positors. 

The bill in its final version also con- 
tains a clause providing for suspension 
of surety company liability under de- 
pository bonds for the same period as 
the banking commissioner suspends other 
rights of action against individual banks 
but safeguards the insurance commis- 
sioner’s right to regulate surety compa- 


nies during such periods. The clause 
reads: 
“Whenever this act operates as a stay of 


any legal proceedings against any bank or trust 
company, then a similar stay for a correspond 
shall 
sureties, guarantor or guarantors of such bank 
or trust company: Provided, 
of this act shall limit, prohibit, prevent or delay 
state taking 


ing time be in effect as to any surety, 


that no provision 
the insurance commissioner of the 
any action delegated to him by the provisions 
of Act No. 256 of the Public Acts of 1917, as 
amended. This provision, shall not 
affect liability of 
any such surety, sureties, guarantor or guaran 
tors of such bank or trust company, upon the 
lifting of the suspension.” 


however, 


impair or any or obligation 


TO HOLD CONGRESS APRIL 24-25 

The Massachusetts Safety Council has 
set April 24-25 as the dates for its an- 
nual state conference at the Hotel Stat- 
ler in Boston. The second day will be 


devoted to highway safety and one ses- 
sion will emphasize the pedestrian haz- 
ard which the council has been studying 
intensively. 
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Kulp’s Analysis 
(Continued from Page 35) 


income statement, whatever in the long 
run may be their effect on capital profit 
or loss. 

The other side of the picture is found 
in figures showing net profit or loss on 
investments. From this exhibit there is 





drawn one inescapable conclusion: in- 
vestment losses are eating into capital 
at a dangerous rate. An extra 6% in- 
crease in investment return in 1930 and 
1931 cost the fire companies losses of 9 
and 14% of their assets. An extra .3% 
cost the casualty companies a_ propor- 
tionate capital loss. An increase in 
1930-1 over the two preceding years of 
one whole percent in yield is paid for 
by investment losses of four or six times 


Percentage Changes in Investments 


Investment Exhibit of Largest Companies. 


Sample of Admitted Assets in 


Each Group (1930) 


(Market Value, except 1931: Conv 


FIRE AND MARINE 


ention) 


INVESTMENT SET-UP: 1928 1929 §=1930 1931 
(1) P.C. All Securities of Adm. Assets.............. 825 832 837 834 
2) FG. Heme OF Fae, ASR Ct8e oieic icc cscevicusstiuss va 401 354 355 350 

pen aN gel a a ga Ag a a byhuttin a Qicile wail 113 107 100 091 

mea UNNI op arc lola nice leud'scsiuw rane hika wed O93 064 063 068 

nN Saad sk hewiahr secu ok ekenenee ies ren 074 071 076 074 

— Other (State, munic., misc.)...............6. 121 112 116 117 

(3) PC. Steams OF Adm. Asset... cs. ccesnccsctees 424 478 482 484 

DIE, og ota Cee a to ee Peete te wale O87 098 091 O84 

NN Se ae cael aches pa ee aE AA 070 O80 O85 099 

Re | 198 248 260 165 

sate I A a i aa tated dame aes gern baw AS OHO 009 O52 046 136 
(Market Value, except 1931: Convention) CASUALTY 

INVESTMENT SET-UP: 1928 1929 §=1930 1931 
(1) P.C. All Securities of Adm. Assets............... 746 745 739 741 
(ay F.C. Bemas OF Aee  AGROt soc icc cc ccccscavcesca 588 538 527 514 

IE ares Patan gals own dsrckc sa ence eae .184 173 167 163 

ied INN oie. = a way Lis wacko we Oe 120 091 071 068 
RD aie) Sa tal aio i ois eS 5 crash at's oats 121 117 126 120 
-Other (State, mumic., misc.)......:.......... 163 157 163 163 

C3) PE. ees OE A. TORCOR. vce cccekccccmcsnesce 158 .207 212 27 
EO ae ete ee ane 037 051 047 047 
RS Sede earns iearmeg mew rere Penner 030 39 -048 055 
ee ee ee ee O47 072 O84 072 
er ON ee crue trnta inven ooh a 5 alee alma eo oad 044 045 033 053 

FIRE AND MARINE 

INVESTMENT RESULTS: 1928 1929 1930 1931 
(1) P.C. Net Int. & Rents to Adm. Assets........... 033 034 O44 043 
(2) P.C. Net Profit or Loss on Inv. to Adm. Assets... .(H1 012 107 152 
(3) P.C. Inv. Gain or Loss to Adm. Assets.......... 074 022 —.063 109 

CASUALTY 

INVESTMENT RESULTS: 1928 1929 = 1930 1931 
(1) P.C. Net Int. & Rents to Adm. Assets........... 035 036 039 O40 
(2) P.C. Net Profit or Loss on Inv. to Adm. Assets.. .001 008 -044 —.077 
(3) P.C. Inv. Gain or Loss to Adm. Assets.......... 036 023 —005 —.037 


— 


those for the earlier period. Son «9 
the losses may later be recovered jy . 
rising security market. 

Continuing Dr. Kulp said in part: 

“The investment balance markedly favors the 
casualty companies: they are quite evidently 
reaping the fruits of their conservatism, In 
fact, throughout the entire period their result; 
are less extreme in either direction. The cop. 
trast at first blush may seem hard to under. 
stand, but there are at least two reasons to ex. 
plain it. One is positive, one negative, Much 
older and larger on the average, fire and marine 
companies can afford to take chances with their 
assets that would be financial suicide for Cas: 
ualty. Their very size and solidity make greater 
investment risks, if not desirable, at least pos. 
sible and defensible. The fire and marine com. 
panies are further justified in this investment 
policy, because their underwriting problems are 
comparatively simple also, and their experience 
stable. ' 


“There is, at the same time, a powerful rea: ' 


son why casualty carriers must or should lean 
over backwards in their investment policy. They 
are the virtual trustees of hundreds of millions 
belonging neither to themselves or their policy. 
holders, but to dependent beneficiaries; millions 
which by statute are to be disbursed over con. 
siderable periods of time and must be kept safe 
without question. Casualty companies must 
seek safety first; and in the past at least jin. 
vestment safety has been assured best by in. 
vestment in bonds rather than in stocks.” 


GETS SAFETY PLAQUE 

In recognition of the fine showing 
made by the city of Richmond, Va, in 
last year’s safety contest, the National 
Safety Council has presented the city 
with a plaque with an inscription recit- 
ing the city’s achievement. During the 
year Richmond cut down its motor ve- 
hicle death rate from 29.1% per 100,000 
population to 6.5%, and advanced from 
thirty-ninth to twelfth place in the list 
of cities in its group. 


ASKED TO GET VA. EXPERIENCE 

The Virginia state corporation com- 
mission has authorized the National Bu- 
reau of Casualty & Surety Underwriters 
and the National Association of Mutual 
Casualty Companies to obtain from thei 
members operating in the state experi 
ence on automobile public liability and 
property damage coverage during the 
year ending December 31, 1932. 
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$222,000,000 


Over $222,000,000 have been paid in claims by the 
MARYLAND since its organization in 1898. 


These figures give an impressive idea of the scope of the 
Company's operations during its 35 years of existence. They are 
an effective comment on the Company's ability and willingness 
to pay claims. 


Its list of country-wide satisfied Insured can scarcely be equalled. 


MARYLAND CASUALTY COMPANY 


BALTIMORE 












Bonding Lines 











bow 











= 
Thirty-f 
—— 


Cong 
Tok 
Tc 


Fire an 
studied cl 
of the so 
ure introc 
ate last 1 
national < 
thorize tl 
poration | 
ither sen 
insurance 
amendme 
Saturday 
Currency 
oon. 
luced in 
Henry B 
While | 
unquestic 
financial 
which a 
otherwis« 
reactions 
the mea 
Probably 
tives are 
larly is 1 
insurancc 
however, 
Fea 
Those 
bill, if e1 
mate de 
argumen 
of a co! 
Govern 
latter a 
operation 
company 
or owne 
strongly 
ness. Un 
er bill ; 
many b 
that the 
for the 
compan) 
bought. 
Senat 
Florida 
Commit} 
States t 
legal sta 
Corpora 
compani 
extende: 
broaden 
ties. 
_ Jesse 
M trans 
explain 
C, witl 


